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Welcome New Members
July through October, 2008

"Viewing the Sale Animals" — Tom 
Hodgman handling sale sheep held by 
volunteers, Katherine and Seth Neilsen.  
(photo by K. Kenagy)

Roger & Naomi Johnson .................................................................................................................. Melba, Idaho
Lucianna Reese of Reese Farms............................................................................................. Jerseyville, Illinois
Bob Adams of U.S. Sheep Company, LLC ............................................................................. Morrisville, Indiana
Regina Robinson Unger of Rose Hill Dairy ...............................................................................Boonville, Indiana
Chad & Amanda Roegner of Roegner Farms .............................................................................Gladbrook, Iowa
Larry & Allison Gradig of KBL Farm ...................................................................................... Hutchinson, Kansas
David & Darlene Scovell of Boarder Acres................................................................................Corinth, Kentucky
Dan Miller ............................................................................................................................ Horsecave, Kentucky
Freddy Harris & James E Nuchols of FF Fancy Farms...................................................... Winchester, Kentucky
James G Oliver & Darrell W Adams of A Dam Olive Sheep ................................................... Sulphur, Louisiana
Jared Hannon.................................................................................................................................Iota, Louisiana
Sheldon & Sharin Monson of Heritage Acres........................................................................ Wadena, Minnesota
Pauline, Kaleena & Jamey Einrem....................................................................................... Verdigree, Nebraska
Martin J Weaver of Lost Branch Farms........................................................................... Lansing, North Carolina
Doug & Diana Saul of Apple-Oak Meadows ...............................................................................Springfield, Ohio
Buddy Gray of Gray’s Ranch............................................................................................ Fort Gibson, Oklahoma
Kim Steward of Woodcock Hollow Farm ...................................................................James Creek, Pennsylvania
Kawena Arrington of Capria Mountain .............................................................................Church Hill, Tennessee
Bernstein Hurst of Bernstein Hurst Farm ..........................................................................Washburn, Tennessee
Clifford & Diane Spraberry of Spraberry Acres ........................................................................ Royse City, Texas
David & Christine Henry ..................................................................................................... Meadowview, Virginia
Eric Crowgey of Richdale Farm...............................................................................................Wytheville, Virginia
Kirk & Michelle Canfield of Canfield Farms .................................................................... Snohomish, Washington
Melody Wagner & Thomas Patterson ................................................................................... Mosinee, Wisconsin

http://www.khsi.org
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Cover:  Wes Limesand (left) and John Stromquist paint branding sheep for the Expo Sale, photo by Karen Kenagy, OR; 
Pictured Above:  A great group of current and future Katahdin Hair Raisers line up at the 2008 KHSI Expo, photo by  Karen 
Kenagy, OR.
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is that this event will fan already sig-
nifi cant interest among sheep breed-
ers across the region, help us increase 
buyers of Katahdins and membership 
there and give members from other 
places a chance to learn about western 
sheep operations.  

At the time of this writing, Kay 
Cloyd and a group of Katahdin 
breeders are promoting the breed 
by displaying Katahdins at an exhi-
bition booth at the North American  
International Livestock Exposition in 
Louisville, Kentucky.  This is the larg-
est sheep show in North America.  We 
would like to thank Kay and everyone 
who helped with this booth.  This is 
a great place to promote Katahdins, 
not only to sheep people, but cattle 
breeders and many youth.

2009 is going to provide new chal-
lenges for us all.  We are committed to 
making KHSI work for all members.  
The Katahdin breed’s future looks 
bright, as we all know the great attri-
butes this breed can accomplish and 
with less inputs than other breeds. 

Your 2009 Board of Directors are 
focused on promoting Katahdins 
and expanding Katahdin’s horizons, 
but we could use your help.  We are 

Mark & Sara Dennis
New Iberia, LA • 337-364-0422 

denn907@bellsouth.net

www.countryoakranch.com

Certified Scrapie Free Flock 
(7 years) 

All COR Breeding Rams & Ewes 
have A or AA Inspected Coats

Superior Genetics

Katahdin Hair Sheep Breeding Stock Only

“If it’s in the RAM, it will be in the LAMBS”
Genetics make the Difference

Country Oak RanchCountry Oak Ranch

A Special Thank Ewe to our friends Jeff and Janette Mish of Mish Katahdins, 
Saskatchewan, Canada for the recent import of COR Breeding Rams in their 

Katahdin Program, and a Distinctive Thank Ewe to our 
Friends and Customers for their continued Confi dence in 
our Program.  Our success is dependent on yours, and our 
goal is to Produce Katahdins that work for us all.

Running of the Rams

Ron Young
KHSI Board President

Greetings Fellow Ka-
tahdin Enthusiasts!

After 3 1⁄2 months of 
drought here in Ohio, late 
fall rains have fi nally helped 
my oats and turnips with a 
much-needed drink.  I hope 
that mother nature has 

treated all of you kindly.
In September in Maryland, we had 

a good 2008 National Katahdin Sale 
as part of the KHSI expo (see article 
elsewhere in this issue).  With input 
from buyers, sellers, attendees and all 
those worked hard on the sale, we will 
evaluate this important promotional 
part of our annual expo and continue 
to make it better.

We are working already on the 
2009 Expo and Sale which will be 
held in beautiful Corvallis, Oregon--
home of Oregon State University, and 
an hour’s drive from the coast or the 
Cascade Mountains.  Our expectation 

seeking ener-
getic Katahdin 
enthusiasts, 
who are willing 
to share their 
talents with the 
Katahdin world.   
Re-energiz-
ing our KHSI 
committees is 
an important goal for us.  A small 
amount of phone and email time on 
committee work can benefi t the orga-
nization and allows you to meet and 
share info with other breeders.  We are 
asking that you volunteer, by calling 
me (419-495-2993) or KHSI Opera-
tions (479-444-8441).  Likewise, if you 
have ideas or comments about KHSI, 
we are interested in hearing from 
you—please call or send me your com-
ments at buckeyea@metalink.net.  We 
also wrote a letter of support for Lee 
Wright and Virginia Tech to increase 
the capacity of the Glade Springs Re-
search Center.  This research station 
is building its Katahdin sheep fl ock to 
look at hair sheep production in the 
Southeastern USA.  We look forward 
to Virginia Tech's increased support 
of hair sheep research.

D
ire

ct
or

's
  Corner
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by Jim Gerrish
Editor’s Note:  Gerrish’s experience 

includes over 20 years of beef-forage 
systems research and outreach with the 
University of Missouri Forage Systems 
Research Center, as well as 20 years of 
commercial cattle and sheep production 
on his family farm in northern Missouri.  
Jim consults and teaches on ranches and 
farms across the US and Canada, mas-
terfully combining great information, 
humor and a hands-on approach in his 
work.  He and his wife Dawn are part-
ners in American GrazingLands Services 
www.americangrazinglands.com

Article reprinted with permission from 
the Stockman Grass Farmer.  We thank 
Dr. Leroy Boyd for bringing this article to 
our attention for the Hairald.

A couple of issues ago [in the 
Stockman Grass Farmer], I 
had talked about the over-

head cost of maintenance feed for your 
livestock. This was in the context of 
small farms where it is in your best 
interest to put as much of your for-
age resources into directly salable 
products. Conception-to-harvest beef 
systems put a high percentage of your 
pasture into cow maintenance. Dairy 
generates a lot of salable product on 
a daily basis. This is why direct mar-
keting pasture-based dairy products, 
from raw milk to artisanal cheese, 
can be so profi table. Your stock are 
putting a high percentage of their 
daily intake into a salable product. I 
had ended that November column by 
telling you to think about sheep.

For the small farm, sheep have 
several advantages from biological, 
physical, and fi nancial viewpoints. 
When we talk about sheep, we need to 
break them into three categories: hair 
sheep traditional wool breeds, and 
dairy sheep. All of these have oppor-
tunities for small farms. It’s a question 
of what do you want to market.

First, let’s think about sheep from 
the biological perspective. There are 
two primary factors that give sheep a 
biological advantage over cattle on the 
small farm. One is their lower basal 
metabolism while at maintenance, 
sheep just don’t need as much to sur-
vive and rebreed as a cow. Research 
from Northern Ireland’s Hillsborough 
station comparing sheep and cattle 
maintenance requirements based on 
equal metabolic weights found sheep 

Grassroots of Grazing: The Sheep Advantage
requirements to be 25% lower than 
cattle. If that extra 25% of forage or 
feed isn’t needed for maintenance, 
that is energy that can go to produc-
tive functions. 

The second is multiple births and 
their ability to generate more than 
100% of their own weight on an an-
nual basis. I’ll use our experience on 
our Missouri farm as an example. Our 
cows weighed about 1200 lb and we 
typically weaned calves at 6-7 months 
of age weighing about 550 lb. That is 
46% dam:progeny ratio. The rest of 
the year the cow was at maintenance. 
Our ewes weighed about 140 lb. We 
averaged 180% weaned lamb crop and 
we frequently left lambs on the ewes 
until they were 80-90 lb. That is 153 
lb of lamb/ewe or about 109% dam:
progeny weight ratio.

From a land use standpoint, the 
same amount of pasture needed to 
support one 1200 lb cow would sup-
port about eight 140 lb ewes. That is 
550 lb of beef vs. 1224 lb of lamb from 
the same land resource. The beef 
animal was 7 months old and a long 
way from being a salable product. The 
lambs could be sold for meat directly 
off the ewe or be fi nished in another 
month or two on pasture. Thus a 
much higher percentage of our forage 
resource went into a readily salable 
product with the sheep.

From a physical standpoint, it takes 
a lot less facilities to handle sheep than 
it does cattle. Even for a small farm 
with a dozen beef cows, you still need 
somewhere to be able to get a cow in 
and restrain her. A 1200 lb cow can 
tear up a lot of fl imsily thrown to-
gether panels and gates.  Eventually 
you fi gure out you need to actually set 
some posts and tie it together solidly. 
With sheep you can get by with a lot 
less permanence in your facilities.

A lot of the new farmers calling me 
for advice have young children. Get-
ting out of the city to raise their kids 
in a better environment is a recurring 
theme. If you don’t have any experi-
ence with livestock and want to get 
your kids involved, do you want them 
messing around with 1200lb cows and 
500 lb calves or 140 lb ewes with 80 
lb lambs? Sheep are a good learning 
place for beginners, especially if kids 
are involved.

From the fi nancial side, it is a lot 

easier to get in and out of the sheep 
business on a small scale than it is 
with cattle. You can generally buy 
those eight ewes for less money than 
one cow. That is not to say you can’t 
spend a lot more than you really need 
on buying ewes, but it is still easier to 
pick up cheap ewes than it is to pick 
up cheap cows. Don’t worry about 
buying the best genetics if your grass 
management isn’t up to snuff. You’ll 
usually make more money with aver-
age genetics and superior grass man-
agement than you will ever make 
with superior genetics and average 
grass management.

If you’re looking at direct market-
ing meat, sheep have several advan-
tages, the greatest being you can put 
an entire processed lamb in the freezer 
of a typical refrigerator. Better not be 
anything else in there, but it can be 
done. Whole and half lambs are more 
manageable for more of today’s house-
holds than are beef whole, halves, or 
quarters. As I browse various direct 
marketer’s websites, I fi nd the average 
price for pasture-fi nished lamb to be 
higher than beef. Which would you 
rather sell?

The fi nal advantage I see for sheep 
over cattle for small farms, and par-
ticularly new grass farmers is it is re-
ally hard not to be able to get a nicely 
fi nished lamb directly off pasture. If 
anything, it is easy to get them too 
fat. Finishing cattle is an art and also 
a learned skill. Because of the much 
longer time requirements for fi nishing 
cattle, you need to be able to juggle 
and balance your pastures and live-
stock needs much more profi ciently. 
If you’re doing a reasonably good job 
with your sheep, they should be ready 
for harvest at 6-7 months of age so they 
don’t need to go through a winter.

If you have limited acres of pasture 
and are looking for a better return than 
just running a few cows, think about 
sheep.  You can still keep the hat and 
the belt buckle.

Get Ready to Renew

2009 Dues are due by 
January 31st.

Look for Dues and Update form 
in January by mail or email.
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by Richard Gilbert
Editor’s Note:  The following article 

is the second and final part of an article 
featured in the Fall 2008 Hairald, and 
was also published in August issue of The 
Shepherd magazine.  In September 2008, 
The Shepherd printed a letter from Dr. 
David Thomas, a nationally recognized 
Professor of Sheep Genetics and Man-
agement and Sheep Extension Specialist 
at University of Wisconsin.  He wrote:” 
the article by Richard Gilbert on ‘From 
Bakewell to BLUP’ was extraordinary.  I 
intend to circulate this article to our Ani-
mal Breeding graduate students as an ex-
cellent summary of the history of modern 
livestock selection methods.”   We thank 
Richard and The Shepherd for permission 
to reprint this article.

If Robert Bakewell 
is the father of se-
lective livestock 

breeding, an Iowa farm 
boy named Jay Lush 
became the founder 
of modern scientific 
breeding. The field has 
a surprisingly short his-
tory, and only a handful 
of great thinkers sepa-
rate the eighteenth-cen-
tury Englishman and 
the twentieth-century 
American. 

The monk Gregor 
Mendel (1822–1884) 
is the most significant 
bridge between them. 
Mendel illuminated mysteries of in-
heritance by crossbreeding peas in a 
walled monastery garden in Brünn, 
Moravia (now part of the Czech 
Republic), between 1856 and 1863. 
There, he discovered heredity’s basic 
unit, the gene. 

Shepherds can take pride in the 
linking of Mendel with sheep breeders 
by Roger J. Wood and Víteslav Orel in 
their book Genetic Prehistory in Selective 
Breeding: A Prelude to Mendel:

 “Intimately involved in the con-
tinuing discussions about heredity, 
which arose from efforts to improve 
wool quality, were a number of 
experts destined to have a direct in-
fluence on Mendel’s career and intel-
lectual development. Our analysis . . 
. has convinced us of the significance 
of Moravian sheep breeding in the 
progress of ideas about heredity.”

From Bakewell to BLUP: A History of Livestock Breeding (Part II)
 Fine wool was a mainstay of the 

Brünn (now Brno) economy, depen-
dent upon clothing manufacture, and 
wool was the most profitable crop on 
the monastery’s farms. A local society 
of shepherds had begun to discuss the 
need for scientific principles to guide 
them. Mendel’s chief patron, monas-
tery Abbot C.F. Napp, was Mendel’s 
link to these practical breeders. 

Napp was fascinated by the meth-
ods used to create Moravia’s fine-
wooled sheep. He took particular in-
terest in reports from England of ani-
mal and plant crossbreeding. Johann 
Nestler, a professor of natural history 
and agriculture at a Moravian univer-
sity, also influenced Napp. Keenly 

interested in sheep 
breeding, Nestler 
used the word “he-
redity” in a speech 
to the sheep society 
decades ahead of its 
common usage.

Mendel’s work, 
rediscovered sepa-
rately by three bi-
ologists in 1900, ex-
plained the first-gen-
eration uniformity of 
crossbreds and the 
frustrating variation 
that results from the 
random reassort-
ment of genes. 

“Only in rare 
cases will the breeder 

know the Mendelian formula for more 
than a few genes in his animals,” notes 
Lush in Animal Breeding Plans. “He 
will never see the genes but can judge 
whether or not they are present only 
by the effects they produce, either in 
his animal itself or in some of its close 
relatives.”

Lush moved the field of livestock 
improvement to a new level by ap-
plying the quantitative methods and 
population genetics theories laid 
down by three men who built on 
Mendel’s work: British statistician 
Ronald Fisher; American zoologist 
Sewell Wright; and British evolution-
ary biologist J.B.S. Haldane. These pio-
neers explained change in populations 
mathematically. 

“Fisher, Wright and Haldane 
showed theoretically how evolution 
in nature could be explained by se-

lection, mutation, drift and systems 
of mating, without the need for other 
hypotheses,” writes Louis Olliver in 
his paper “Scientific Challenges to 
Animal Breeding and Genetics.”

Wright, for example, quantified 
inbreeding depression based on 
studies with guinea pigs as he sought 
to explain the optimum population 
structure for evolution. Lush, in turn, 
clarified the uses of both linebreed-
ing and hybrid vigor for livestock 
improvement and established the 
practical applications of population-
change theory. 

Building on Bakewell’s work in Tu-
dor England, Lush published in 1933 
a famous bulletin on linebreeding that 
advocated the subdivision of a flock 
or herd into many lines, each mildly 
linebred to outstanding ancestors, 
with continuous pressure to discover 
exceptional animals and eliminate 
inferior ones. Individual breeders 
have emphasized linebreeding (mild 
inbreeding) and use Lush’s method. 
But linebreeders would do well to 
ponder Lush’s reporting that every 
animal carries eight to ten defective 
genes. 

And even “pure” breeds cannot 
truly be purified. Consider this from 
late in Lush’s life:

 “[M]ost of us far underestimated 
the number of loci; . . . Muller rocked 
most of us to our heels by estimating 
that Drosophila [fruit flies] had some-
thing more than 2,000 loci. Most of us 
acted as if we thought that the pure 
breeds of livestock were nearly homo-
zygous [pure]. With those two ideas 
in our mental background, the certain 
goal of genetics seemed clearly to be 
that we should compile a catalogue of 
the genes which each breed had. The 
rest would be easy!”

Biology and genetics have since 
moved into the molecular era and are 
mapping genes. The useable results 
for most farmers, however, may be 
slow in arriving. In the meantime, 
Lush’s Animal Breeding Plans is the 
high water mark of twentieth-century 
thought and practice and a roadmap 
of the basics into the twenty-first 
century. 

Jay Laurence Lush (1896–1982) was 
born in a log house in southwestern 

Robert Bakewell

CONTINUED ON PAGE 5
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Iowa of English and 
Scotch-Irish stock, 
according to the au-
tobiographical sketch 
he wrote for his induc-
tion into the National 
Academy of Sciences. 
He majored in animal 
husbandry at Kansas 
State Agricultural 
College, where he 
found mathematics 
easy but not intrigu-
ing, and was active in 
debating. 

In 1919 Lush en-
tered the doctoral 
program in genetics 
at the University of Wisconsin. Upon 
finishing in 1922, he went to the Texas 
Agricultural Experiment Station, 
where he worked for more than eight 
years on the genetics of Brahman cattle 
and Karakul sheep and on dairying 
issues. 

Lush came up against the problem 
of measurement. The differences be-
tween the humped Asian cattle and 
other breeds were apparent to him 
on horseback from a quarter of a mile 
away. But as he tried to measure and 
quantify differences, within-breed 
variations became apparent. And 
many qualities that could be measured 
had no practical importance. 

Colleagues in chemical engineer-
ing, statistics, and mathematics 
helped Lush adjust for such variables 
as the effects of weather on the day he 
weighed animals. Yet he was hindered 
by the difficulty in analyzing large 
data sets. The Texas research appren-
ticeship ended in 1930 when he left 
for Iowa State College. By then, Lush 
had struggled with so many analyses 
on so many topics that he was, he said, 
“peculiarly ripe to learn.”

At Iowa, he audited Sewell 
Wright’s class on statistical genetics, 
traveling to the University of Chicago. 
This prepared him for instruction by 
statistician Ronald Fisher, who guest-
lectured for five weeks at Iowa. 

By the late 1940s, Animal Breeding 
Plans, first published in 1937, had 
been translated into Spanish, Polish, 
Portuguese, and Rumanian. Lush’s 
emphasis on breeding based not on 
the appearance of an animal but on 
its performance and genetic makeup 
had enormous influence. 

He considered his 
single most impor-
tant paper his 1947 
study on how much 
attention should be 
paid to the strengths 
and weaknesses of 
littermates when 
choosing swine for 
breeding stock. One 
of his former gradu-
ate students, Arthur 
B. Chapter wrote, 
“The problem devel-
oped into the more 
general one of asking 
how much a popula-
tion mean [average] 

would be changed by selection on 
individual performance alone versus 
selecting on family merit alone.” 

The bottom line for pig farmers 
was that Lush wrote equations for 
predicting the breeding value of an 
individual based on its own perfor-
mance and its family average.

One of Lush’s doctoral students, 
another Iowa farm boy, C.R. Hender-
son, would transform animal breeding 
around the globe by showing how to 
draw linear meanings from masses of 
performance data, missing informa-
tion, and genetic relationships. 

“Chuck” Henderson, born fifteen 
years later than Lush in 
the same county, showed 
exceptional promise from 
an early age. Growing up 
on a classic diversified 
farm, where horses sup-
plied power for fieldwork, 
Henderson was named Io-
wa’s Farmer of the Year as 
a senior in high school. 

His master’s thesis 
involved estimating 
variance in the progeny 
of crosses from lines of 
inbred swine. Endorsed 
by the legendary statisti-
cian Fisher and published 
in Biometrics in 1953, the 
work became a standard 
reference on variance. 

Henderson minored in 
statistics during his subsequent doc-
toral study in animal breeding. As part 
of his doctoral work, he developed a 
method to minimize problems caused 
by missing data.

With his dissertation still to write, 

he took a job in 1948 at Cornell Uni-
versity, where in about a year he pre-
sented his refined techniques as BLUP: 
Best Linear Unbiased Prediction. 

BLUP merged several techniques to 
deal with “messy, unbalanced data”—
random genetic effects, environmental 
factors, and missing data that must be 
predicted. BLUP disentangles nature 
(genetics) from nurture (the environ-
ment). Uniting two major but formerly 
separate equation models, Henderson 
showed how millions of computations 
could be performed simultaneously in 
genetic evaluations to appropriately 
emphasize pieces of information. 

BLUP didn’t require random sam-
pling of the population to prevent 
bias—this was vital, because selection 
of sires and dams is made on the ba-
sis of their performance, not because 
they are “representative” or average 
animals.

Henderson’s statistical technique 
improves its accuracy when there are 
genetic relationships among groups 
being evaluated on different farms. 
In a major practical application, he 
convinced New York State dairymen 
to use the semen of young bulls in 
many herds so that their daughters 
could be evaluated in several places. 
Although this was controversial, his 
method soon showed which sires were 

superior at trans-
mitting milking 
ability. The ex-
periment was a 
breakthrough in 
applied livestock 
breeding and 
resulted in the 
fastest genetic 
progress for milk 
production that 
had ever been 
seen. 

Once comput-
ing power caught 
up with Hender-
son’s ideas in the 
early 1980s, the 
most effective and 
accurate way to 
evaluate animals 

was complete. 
BLUP bases its estimates of breed-

ing value on farmers’ measurements 
body weight or milk production 

Jay L. Lush

C. R. Henderson

FROM BAKEWELL TO BLUP, CONTINUED FROM PAGE 4

CONTINUED ON PAGE 8
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Washington County Agri-
cultural Center in Boons-
boro Maryland was the 

site of the 4th Annual KHSI Expo Sale.  
Three new records for the Expo Sale 
were set:  a) Highest price ever paid 
for an animal sold at the Expo, b) Most 
sheep ever sold at the KHSI Expo and 
c) Highest number of buyers.  KHSI 
did not get the fourth record we 
wanted which was the most total sale 
dollars (that record was set at the 2007 
Expo, $22,350).  But considering the 
economy, our Expo Sale was a success.  
These three records are good signs 
that Katahdins are moving forward 
even when the economy is slowing 
and that we are still the “Breed whose 
time has come”.

The KHSI Annual Expo Sale con-
tinues to be an excellent venue for 
Katahdin breeders to find excellent 
sheep.  It is a unique sale in that so 
much production information is avail-
able to the buyers.  When the sale is 
within travel distance, you owe it to 
your flock to check out these animals. 
If you are looking to take your flock 
to the next level, there have been sev-
eral excellent animals each year that 
can find a productive place in any 

2008 KHSI Expo Sale Sets Records
flock.  Few sales in the USA require 
the amount of production information 
that the KHSI sale does.

A big round of thanks goes to all 
who helped with the sale.  It takes 
many many individuals to put on 
a successful sale. KHSI especially 
thanks our consignors and buyers 
who are the key components of sales.  
Consignors included Howard Brown 
of OK, Steve & Melissa Bull of IA, 
Tom & Maria Dosch of SD, Carl & 
Marcia Ginapp of IA, Linda O’Brien 
of MD, North Dakota State Univer-
sity of Fargo, ND, Susan Schoenian 
of MD, John Stromquist of IL, Lisa & 
Larry Weeks of VA, Nick & Sharon 
Wolfe-Tepsick of KY, Lee & Cindy 
Wright of VA, Ron & Carla Young of 
OH.  Buyers came from as far north as 
Vermont, as far west as Illinois, and 
as far south as Georgia and included: 
Kevin Baer of PA, Kathy & Jeff Bielek 
of OH, Birch Hill Farm of VT, Doug 
Brewer of MD, William Elliott of PA, 
Richard Fusting of PA, Jay Greenstone 
of VA, Jim Hash of VA, Kenneth Jes-
see of VA, Teresa Kinzie of VA, David 
Maddox of GA, Mike & Karen Morgan 
of IN, Pete Odle of VA, Kent Ozkum 
& Will Morrow of MD, Jane Phillips 
of IL, Eric Powell of MD, Mike Pruss 

& Donald Smith of PA, Douglas Saul 
of OH, Lilae & Ken Shope of PA, Clar-
ence Smart of SC, Martin Weaver of 
NC and Mark Widerman of PA.

KHSI also thanks all the many 
volunteers who helped with setting 
up viewing pens, sale ring, collecting 
health papers, hanging pen cards and 
registration forms, moving animals for 
the sale, taking scrotal circumference 
and body condition scores, sale clerk-
ing and so forth.  A few hardy vol-
unteers spent lots of hours working.  
Some of the many volunteers include: 
Tom Hodgman, John Stromquist, Wes 
Limesand, Lisa Weeks, Larry Weeks, 
Barbara Pugh, David Greene, Carl 
Ginapp, Steve Bull, Walter Schoenian, 
Susan Schoenian, Tom & Maria Dosch, 
Felix Wulff and Howard Covington.  
Seth Kroeck graciously volunteered 
at short notice to help clerk the sale.  
Several people pitched in to help with 
moving sheep for the sale and pre-sale 
viewing and we were unable to keep 
records of their names, so a special 
thanks to those that are not identi-
fied. Thank you to our auctioneer, 
Steve George and all his hard work 
and to the Expo Sale Committee, Wes 
Limesand and Ron Young.

 No. of Animals Dollar Amt. Avg. Sale Price 
Total Animals 47 $20,825 $443
Rams 16 $10,675 $667 
Ewes 31 $10,150 $327

Top Five Selling Rams
 ID Consignor Price  Buyer
1. CMG 7017 Carl & Marcia Ginapp of Mason City, IA $3100 David Maddox of Warm Springs, GA
2. BAG 1160 Ron & Carla Young of Van Wert, OH $1100 Mike Pruss & Donald Smith of Lewiston 
   & Warriors Mark, PA
2. HLB 1403 Howard Lee Brown of Prague, OK $1100 Jay Greenstone of Jonesville, VA
4. TMD 8-53 Tom & Maria Dosch of Frederick, SD $ 625 Doug Brewer of Woodbine, MD
5. SWP08-139 John Stromquist of Durand, IL $ 600 Clarence Smart of Conway, SC
5. HLB 1419 Howard Lee Brown of Prague, OK $ 600 Kevin Baer of Chambersburg, PA

Top Five Selling Ewes
 ID Consignor Price Buyer
1. BUL 7265 Steve & Melissa Bull of Manly, IA $1000 Birch Hill Farm of S Woodstock, VT
2. NDS 8-381 North Dakota State Univ. of Fargo, ND $ 575 Teresa Kinzie of Dillwyn, VA
2. HLB 1417 Howard Lee Brown of  Prague, OK $ 575 Kenneth Jessee of St Paul, VA
4. NDS 8-94 North Dakota State Univ. of Fargo, ND $ 500 Doug Brewer of Woodbine, MD
4. HLB 1337 Howard Lee Brown of Prague, OK $ 500 Kenneth Jessee of St Paul, VA
4. HLB 1414 Howard Lee Brown of Prague, OK $ 500 Kenneth Jessee of St Paul, VA

2008 Expo Sale Summary

http://www.khsi.org
http://www.khsi.org
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HIGH SELLING RAM AT A BREED RECORD OF $3100
Katahdin Hair Sheep International 2008 Annual Sale

Boonesboro, MD

CMG 7017 - A BALANCED SUPERIOR RAM

Simply:  Superior Profi t and Pounds Meat Marketed 
for our Breeding Stock Buyers

WHAT DO THESE NUMBERS MEAN?

EPDs — A value 
whose time has 

come!

60 day weaning
Wt. EPD

120 day weaning
Wt. EPD

60 day maternal
Milk EPD

60 day milk +
Growth EPD

% Lamb crop
EPD

% Lamb weaned
EPD

Total lbs. weaned
per ewe EPD

1.5 1.8 1.2 2.0 8.8 14.6 7.0
Percentile Percentile Percentile Percentile Percentile Percentile Percentile

95 75 99 99 90 99 99

CONSIGNED BY:
Carl and Marcia Ginapp

Mason City, IA 50401

641-425-0592

cmginapp@myclearwave.net

PURCHASED BY:
David and Nancy Maddox

Warm Springs, GA 31830

706-655-3407

dbmaddox@alltel.net
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and takes into account a myriad of 
variables: the age of dams, genetic 
progress and the effect of selection, 
the heritability of traits, effects of in-
breeding, the quality of the animal’s 
own herd or fl ock, and the season of 
the year. Once these computations are 
made, animals from different farms, 
management systems, and even 
those born in different years can be 
compared.

 “Henderson’s methods have been 
since the 1950s—and will be for the 
foreseeable future—the basis for 
genetic evaluations for every breed 
of every class of livestock in every 
country in the world,” wrote L. Dale 
Van Vleck in a brief biography of 
Henderson. “Millions of beef cattle, 
dairy cattle, pigs, sheep, and other 
species are evaluated annually with 
what are called ‘Henderson’s mixed 
model equations.’ These equations 
are also applied to statistical analyses 
in many other disciplines. The impact 
of Henderson’s discoveries is perhaps 
incalculable.”

In the estimation of Van Vleck, 
Lush and Henderson “had more im-
pact on modern animal production in 
the United States and the world than 
any other pair of scientists since the 
rediscovery of Mendel’s laws.” 

Henderson (1911–1989) would 
join Lush in 1985 as a member of 
the National Academy of Sciences. 
He continued working until he died, 
passing away after preparing slides 
for a scientifi c meeting to be held a 
week later.

Henderson’s work has so suc-
cessfully transformed livestock that, 

FROM BAKEWELL TO BLUP, CONTINUED FROM PAGE 5

inevitably, it has been attacked. In-
creasingly during early 2000s, BLUP’s 
expected progeny differences (EPDs) 
have been blamed for creating cattle 
that are too big, animals suited for 
feedlots but unfi t for life on pasture. 

However, single-trait selection for 
such things as growth rate and mature 
size was a problem long before EPDs. 
But because EPDs are so effective, they 
can make the bad consequences of 
wrongheaded breeding happen much
faster than any other method.

 Lush is Henderson’s eloquent 
defender from the grave. He wrote in 
Animal Breeding Plans, “Considerably 
more needs to be done in developing 
practical selection indexes which will 
pay attention to each practically im-
portant characteristic without the risk 
of overemphasizing it.”

 Indexes thwart the human ten-
dency to maximize and thereby to 
lose biological balance. Growth rate 
is important, but not at the cost of los-
ing mothering ability or other aspects 
of biological fi tness. Among thinking 
livestock breeders, indexes have be-
come vital for identifying genetics that 
are balanced, effi cient, and optimal for 
the production environment. 

Most breeders don’t study 
Bakewell’s lessons concerning selec-
tion pressure or Lush’s breeding sys-
tems or use EPDs, Henderson’s mea-
sure of breeding worth. But although 
the specifi cs can be intimidating, the 
concepts can be grasped.

Shepherds have lessons to learn 
from the greatest minds that have 
struggled with the question of how 
to breed better livestock. 

At its meeting on September 
25, 2008, the KHSI Board 
of Directors passed a new 

policy for proposals for hosting the 
KHSI annual expo, sale and mem-
bership meeting.  KHSI will develop 
guidelines for groups or individuals 
who wish to submit  proposals to 
host these events.  Proposals must 
be submitted by March 1st of the year 
preceding the date of the event..  This 
means that proposals for the 2010 
meeting must be received by March 
1, 2009.  Ideally KHSI would also like 
to receive proposals for 2011 by the 
same deadline to allow for the best 
planning for the organization and 
our members. In the event that there 
is more than one proposal received by 
the deadline, the board may award the 
additional proposals for locations in 
subsequent years. 

Board members felt that this 
policy will provide additional  time 
needed for the site hosts, KHSI Board 
and Operations to do all the work 
needed for putting these events to-
gether.   With earlier announcement 
of dates and locations, members and 
interested shepherds will have more 
lead time to plan their attendance. 
It also establishes a regular cycle of 
deadlines for all potential hosts for 
developing and submitting their lo-
cation proposals.  For more informa-
tion and assistance, please call or write 
KHSI Operations at 479-444-8441 or
khsint@earthlink.net.

Proposal Deadlines 
for Future KHSI 
Expo Locations

KHSI periodically posts information on sheep sales and sheep events as a public service.  Posting sale and event in-
formation does not imply endorsement or verifi cation of the claims of any sale or event. Sales and events posted are 
not sanctioned by KHSI unless otherwise noted.  Contact the KHSI Operations Offi ce to ask for your event or sale to 
be posted.  479-444-8441 or khsint@earthlink.net.

January 21, 2009.   Ads and articles for Spring Hairald are due.
January 31, 2009.  Deadline for KHSI dues for 2009 paid to KHSI Registry.
March 1, 2009**.  Proposals for 2010 KHSI Expo Location due to Operations.
April 2, 2009.  Ads and articles for Summer Hairald are due. 
May 15, 2009.  Deadline to request coat inspection for 2009.
June 12-13th, 2009**. SCKA (South Central Katahdin Association) Annual Meeting & Private Treaty 
Sale. Hound River Farm, Hahira GA. Milledge & Roxanne Newton. More information to follow in future 
Hairalds.
Sept 10-12, 2009**.  2009 KHSI Expo hosted by the Pacifi c Coast Katahdin Association at the Benton County 
Fairgrounds in Corvallis, Oregon
Sales are listed in the Sale Roundup Feature
**- Indicates there is an article with more information in this issue of the Hairald.W
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Kay Cloyd, KHSI Secretary/Treasurer
Results of By-Laws. Vote 

The Revised KHSI Bylaws passed 
with 97% of those voting in fa-

vor of the changes.  One change that 
needs special notice is the revision in 
the Membership Classes.  The Class 
B/Associate Membership has been 
removed. Now all interested indi-
viduals, even those that do not own 
a registered Katahdin, can join KHSI 
and become voting members by pay-
ing dues. A more significant change is 
the addition of a Youth Membership. 
Youth Membership is for those up to 
19 years of age and is free until Janu-
ary 1 following their nineteenth birth-
day.  Registration and  transfer fees 
will still be assessed.  Youth members 
cannot vote. The rest of the changes in 
the bylaws were basically housekeep-
ing  changes.  Members can request 
the final copy of the revised bylaws by 
contacting KHSI Operations.

Board Members Elected
At the KHSI annual membership 

meeting in Maryland on September 
26, 2008, members elected 3 directors 
through mail and in-person ballots.  
John Stromquist and Ron Young will 
continue to serve on the KHSI Board 
for new 3 year terms.  Howard Brown 
was elected as a new Board member 
for a 3 year term.  Dr. Leroy Boyd, Kay 
Cloyd, Wes Limesand , and Michael 
Seipel, are serving terms that continue 
into 2009.   KHSI thanks Robert Elliott 
for finishing his term of service as a 
director and we thank Carl Ginapp 
for agreeing to be nominated for the 
Board.

Officers Elected
At the first KHSI board meeting fol-

lowing the election, the following of-
ficers wee elected:   Ron Young, Presi-
dent; Wes Limesand, Vice President; 
and Kay Cloyd, Secretary/Treasurer.  
Complete contact information for all 
officers and board members is listed 
in the Members Guide elsewhere in 
this issue.

Election Results:  
KHSI Board and 

Bylaws

Round Mountain 
Katahdins

Selecting for stock with balanced EPDs 
and superior Lbs Lamb Weaned

Jim Morgan & Teresa Maurer
NW AR • 479-444-6075

jlmm@earthlink.net

Performance-Based Selection on Pasture

check out our Breeder Page 
at www.khsi.org

NSIP, SFCP
certified scrapie free

Editor’s Note:  Kat Ahdin communicates with Mickie Burris in Smithdale, Mis-
sissippi

It’s me, Kat Ahdin reporting Post Presi-
dential Election 2008! Mercy, Mercy me and 
Whew wee--are you folks as glad as old Kat here is 
that the election is over. All that “campaign stuff” 
was enough to make this old ewe’s hair turn gray!  
Now, we can finally get back to more serious matters!! 
Like making plans to attend that big 2009 SCKA 
Shin Dig. 

 I was walking through the pasture the other day 
and overheard some of the flock arguing over who 
would get to make the trip and who wouldn’t. Land 
sakes alive, you’d have thought they were getting 
ready for some sort of “B-ewe-ty” pageant. Shucks, 
they were even arguing over what the “Ram-beaus” 
would look like this year, whose hair coat would be 
the best, who would weigh the most, which animals 
had the best “Stud-istics” and who would be the most 
“ram-bunctious”. Amidst all of their gossip, I did 
manage to hear a little pertinent information worth 
passing along to all you fine Katahdin producers.

 For those of you who haven’t heard, this 
year the SCKA Annual Gathering will be hosted 
by Milledge & Roxanne Newton. They are be-
ing gracious enough to conduct the event at 

their own Hound River Farm in Hahira, GA.  Boy howdy, from the photos I’ve seen, they 
have a real showplace. It was a real pleasure to meet Roxanne and her son last year in 
Mc Comb, MS. This is sure to be an event no one will want to miss.

 The Annual Meeting /Private Treaty Sale will be held June 13th, with sale animals 
arriving on June 12th.  Scheduled speakers as of now are Dr Charles Parker & Dr Will 
Getz. I have it on good authority that SCKA friend and member Dr Jim Morgan will be 
heading up a KHSI Inspector Training Class. What an opportunity!

With the 2009 KHSI Annual Meeting & Sale being held on the West Coast, this year’s 
SCKA event in Georgia is the perfect chance for Katahdin breeders / sellers from the East and 
Southeast to get together. I for one am really looking forward to seeing everyone again.

These annual SCKA events are the perfect opportunity to mix and mingle with old 
friends, to agree, to disagree and even to agree to disagree about ways to improve our flocks 
and move this industry forward while showing off a sample of your own flock. Bring some of 

your best Katahdins 
for Display & Sale. 
As they say we need 
to be ready “when 
opportunity knocks” 
--this is truly a prime 
opportunity to brag 
a little and promote 
your own Katahdin 
operation. 

Signing off for 
now, but I’ll pass 
along any info I 
hear!  Kat Ahdin

2009 South Central Katahdin 
Association Meeting Set 
for June 13 in Georgia

www.khsi.org

http://www.khsi.org
http://www.khsi.org
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We wish you a very joyful Holiday Season
'God has blessed America'

White Post Farm
John and Marian Stromquist

Luke:2,8  And there were Shepherds in the fi eld keeping watch over 
their sheep, When an Angel of the Lord came upon them and said 

“fear not for today a Savior is born and He is Christ the Lord.”

Warm Spring Katahdins
David and Nancy Maddox • Warm Springs, GA

Certifi ed VSFCP • Enrolled NSIP
One hundred ewe fl ock

Breeding Katahdins since 1999
Utilizing Ranch Manager software 

Selecting for High EPDs

dbmaddox@alltel.net • 706-655-3407
www.warmspringskatahdins.com

Rick Barefoot, Pennsylvania

Hagerstown, MD is a two 
hour drive from my home 
in Central Pennsylvania, so 

this year was an excellent opportunity 
for me to attend my fi rst KHSI Expo.  
Although I wasn’t really sure what to 
expect, I thoroughly enjoyed the ex-
perience.  The workshop sessions on 
Friday morning were both of great in-
terest to me.  I actually found myself 
going back and forth trying to listen 
to portions of both the Genetics and 

Rick Barefoot, Pennsylvania

What the KHSI Expo Meant to Me

Dr. Dave 
Notter 

speaks to 
KHSI Expo 
attendees 

about EPDs.

the Pasture Production presentations.  
This was really a unique opportunity 
for me to listen to and spend time with 
individuals so knowledgeable about 
Katahdins.

Also, since this was my fi rst year 
submitting data to NSIP, the Thurs-
day workshop prior to the Expo was 
very timely and informative, adding 
to my Expo experience.  The knowl-
edge of the presenters was top-notch.  
I could listen to Drs Notter & Parker 
for hours.

I have only been involved with 
raising sheep for a relatively short 
period of time (5 years) and the Expo 
provided me with a great opportunity 
to interact with other Katahdin breed-
ers as well as actually seeing some of 
the best genetics of the breed.  Every-
thing else aside, just meeting other 
Katahdin breeders made the Expo 
worthwhile for me.  

What an opportunity!
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Grass Valley, CA, NE of Sacramento
Ruth & Robert Bleau

530-268-4699 • blueoaksranch@sbcglobal.net • www.blueoaksranch.org

All stock DNA tested 
& parasite resistant

Blue Oaks Ranch

Improve your Flock with Blue Oaks Stock

We wish a very 
Happy Holiday 

Season for everyone 
from 

Blue Oaks Ranch!

the East Coast boys have been busy
We've bred 6 different 

bloodlines

We're birthin' lambs for C
hristmasWe're birthin' lambs for C
hristmas

Dan Sommerer, Lincoln University, 
Jefferson City, Missouri

The theme for the 2008 Mis-
souri State Fair was “Go4It.”  
Katahdin producers traveled 

to Sedalia, Missouri, to exhibit their 
Katahdin sheep and participate in 
other fair activities. 

Missouri has had an extraordinary 
year with record amounts of rainfall.  
This was true for Sedalia, Missouri, 
and for the duration of the fair, we 
had very comfortable temperatures.  
As a result, the fair grounds were 
lush green and growing.   

 The total number of animals ex-
hibited for most livestock classes were 
down this year and the number of Ka-
tahdin entries also refl ected the overall 
decrease in participants.  Great enthu-
siasm for the Katahdin breed was evi-
dent by the exhibitors, onlookers and 
by fair offi cials.  Although numbers 
were down, the quality of animals in 
each class was strong.  The 4-H show 
presented a group of kids who were 
wonderful examples of future Katah-
din producers.  

Katahdins at the Missouri State Fair
One 4-H exhibitor was 11-year-old 

Robin Schapeler from Appleton City, 
Missouri and I want to share a story 
about her. During a local county fair 
held this past summer, Robin was 
showing her favorite spring ewe 
lamb named “Dannie”. When the 
judge asked her why she was hold-

ing Dannie a certain way she told 
him, “Because that’s the way Dr. Boyd 
(Dr. Leroy Boyd is a retired Professor 
Emeritus of Animal and Dairy Scienc-
es from Mississippi State University) 

taught me to show her.”  The judge 
(who knew Dr. Boyd) laughed and 
told her, “Well, you just keep show-
ing her the way Dr. Boyd taught you 
and you will do well.”  Dannie was 
the Reserve Grand Champion in the 
4-H Division, and Robin and Mom 
(Belinda) were both pleased with her 
honors. 

 As the show got into the larger 
classes, if you were standing near 
the show arena, someone would 
hand you a sheep to hold or show.  It 
was fun to see people from different 
farms helping Katahdin friends in the 
competition.  After the show was over, 
the Lincoln University “Aggie” Agri-
culture club hosted its Second Annual 
Watermelon party in the Sheep Barn.  
When the Ag Club drove into the 
fair grounds to unload its Katahdin 
Sheep, they weren’t asked about how 
many sheep they brought but WERE 
asked if they brought the watermel-
ons.  The Katahdin quality was very 
strong and the friendships made were 
priceless.  After all, isn’t that what it’s 
all about?   

Michael Seipel, KHSI Board member, talks to 
people at the Missouri State Fair, as his son 
Gregory eats watermelon.
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Is there something you'd like to see in the Hairald, but have no time to write it up?  
Call or email Operations 479-444-8441, khsint@earthlink.net.

Editor’s Note:  These minutes have 
been reviewed by the board and will be 
formally approved by the membership 
at the 2009 KHSI Annual Membership 
Meeting.

Board of Directors members pres-
ent were Ron Young, Michael Seipel, 
Kay Cloyd,  and Wes Limesand. Ab-
sent were Robert Elliott and Leroy 
Boyd.

Operations present:  Jim Morgan 
and Teresa Maurer

Registrar present:  Carrie Scott
1.  Call to order:  President John 

Stromquist called the meeting to or-
der at 5:30 pm.  Approximately 125 
members and guests were present.

2.  Secretary’s report:  Kay Cloyd.  
Before the meeting, a copy of the 2007 
KHSI annual membership meeting 
minutes had been given out to the 
members.  A motion to dispense with 
the minutes was called for.  Laura 
Fortmeyer so moved.  Barbara Pugh 
seconded the motion.  Motion car-
ried.

3.  Treasurer’s report-  The trea-
surer was not present.  Jim Morgan 
passed out a summary of the financial 
report for 2008 with actual income and 
expenses to date. There was no budget 
presented for 2009.

4.  Board nominees presented:  
Before the meeting began the four 
members running for the three board 
of directors were seated in the front of 
the room and asked to answer ques-
tions submitted by the membership.  
Only two questions had been submit-
ted.  They were: 

a)  What is your opinion about the 
closing of the flock book?
b) What is your opinion about 
the importance of EPDs for the 
breed?
5.  Voting: John Stromquist then 

called for the ballots from those who 
had not yet voted for the new board 
of directors and the bylaws change. 
Teresa Maurer accepted the ballots 
and Teresa and 3 counters tallied the 
in-person and mail ballots.

6.  Registrar’s report-  Carrie Scott 
reported that at this point in the year 

2008 KHSI Annual Membership Meeting Minutes
September 26, 2008, Keedysville, Maryland

(January to August) we have 3942 reg-
istrations. That is about 600 more than 
the same period in 2007.  She predicted 
that we will probably end the year at 
about the same number as 2007.  

The most common mistakes she 
receives:  Information left out, blanks 
not filled in, and/ or mixing up the 
ewe and ram information on the 
form.

7.  President’s message:  John 
Stromquist.

Most of the work has been done 
with the CPA toward the filing of our 
tax exempt status. He emphasized that 
as soon as we pass the revision of the 
bylaws allowing us to change the type 
of form we can submit, we will be able 
to send it in to the IRS. It should be 
mailed within 10 days, assuming the 
change is voted in.

A job description for operations 
has been written and approved by 
the board.

A new emphasis on youth. The 
Hairald now has a youth page that 
highlights a young breeder each 
month. John commended Mike Sei-
pel for all the great work he has done 
with this.

8.  Operations report:  Jim Morgan 
emphasized the importance of par-
ticipating in one of the two available 
scrapie programs. It is now mandatory 
to be in one or the other.  It is very im-
portant for the breeder to know which 
program he or she is in.  There have 
been breeders who have been set back 
in their certification programs (some 
severely) because they bought from 
breeders who thought they were in 
the voluntary scrapie flock certifica-
tion (VFCP) program when they were 
actually in the mandatory  program.

He reported on the new searchable 
data base that will be available on the 
KHSI website.  We can now fill in and 
print out registration forms.  He also 
told about the searchable flock prefix 
list that can be referred to.  All prefixes 
that have ever been used are on the 
list.  No two are the same or ever will 
be. No prefixes will be retired.

9.  Old business:

2009 KHSI Expo Location:  Karen 
Kenagy invited all members to join her 
in Corvallis, Oregon September 10-12, 
2009 for the annual KHSI meeting.  

Breed Improvement Committee- 
Ron Young reported on a new, more 
comprehensive Katahdin breed stan-
dard that he is working on.

Promotions:  Barbara Pugh re-
ported on the National Extension 
Agents Meeting that she hosted in 
July in North Carolina.  There were 
over 1000 nation wide county agents 
present and some had never heard of 
Katahdins.  She felt that participating 
in this yearly event was money well 
spent for KHSI. 

Linda O’Brien reported on her par-
ticipation in the Maryland Sheep and 
Wool Festival in May.  Linda and Lisa 
and Larry Weeks and several other 
members hosted this event- gave of 
their time and own expense to par-
ticipate.  

Kay Cloyd reminded everyone 
of the North American International 
Livestock Expo in Louisville and No-
vember.  It is the largest sheep gath-
ering in the world, with over 100,000 
world wide people in attendance dur-
ing the two week event.

10.  Other business:
a.  Michael Seipel announced 
the results of the voting.  The 
elected board members are Ron 
Young, Howard Brown and John 
Stromquist for 3 year terms.  The 
new bylaws proposal passed by a 
97% margin.
b.  John recognized Henry and 
Janet Licciardello, charter KHSI 
members who were present. Henry 
spoke briefly about how far Katah-
dins have come in the last 20 years 
and said that we can now compete 
with any breed of sheep.
c.  Mark Dennis asked John to re-
port on his trip to Mexico in May.  
John gave a few remarks from his 
presentation there.  In summary, he 
spoke of the progress Katahdins are 
making and that we are the breed 
to be recognized.
Meeting was adjourned at 6:45 

pm.

http://www.khsi.org
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"John Stromquist leading a Katahdin back from the 2008 Expo 
Sale ring".  (photo by K. Kenagy)

Sheep in Oregon’s Willamette Valley
Some of these flocks consist of feeder 
lambs and, due to the year round 
availability of green grass it is possible 
to raise them as 100% grass fed. There 
are several big meat companies in Or-
egon and nearby states which promote 
this healthy and in demand meat. It’s 
also promoted in farmers markets, bed 
and breakfasts, the ever growing wine 
and food industry, and both retail and 
wholesale markets. These lambs are 
moved to other pastures during the 
season that seed heads develop. Some 
of these are in the valley and some are 
on the nearby Coastal range of rolling 
hills and valleys. 

Also large flocks of ewes are grazed 
during the winter and lamb out in 
these open fields.  Their lambs are able 
to put on a lot of gain before they are 
taken off in the early spring to allow 
the grass seed crop to grow. These are 
mostly white or black face cross ewes. 
Sheep are fenced in by two or three 
strands of portable electric fencing 
on reels which allows easy transfer 
to other fields. 

In addition to grass seed, 32,000 
acres of clover seed are grown.  Deci-
sions are made to deliberately stress 
the plants by grazing them heavily 
with sheep after harvest in the fall 
and again for about a month in the 
spring.  This prompts the stolons (ie 
runners) to grow and the clover plant 
can spread and increase yields.

Because of their great maternal 
and easy care qualities and not need-

ing to be shorn,  the Katahdin is ide-
ally suited for these large commercial 
flocks.  Some sheep breeders are run-
ning Katahdin and Dorper crossbred 
ewes bred to a wooled ram in order 
to have wool on the slaughter lambs 
to avoid a discount on the pelt at the 
packing house.

Katahdins tend to have less foot 
problems than Dorpers and some of 
the other breeds--as these grass fields 
are very wet in the winter,  Katahdins 
may have an advantage.

In order to have Katahdins be com-
petitive in the meat market we need 
to select those with good early gains. 
We want a lamb that will grow very 
quickly to the weight at which it will 
be sold into the meat market. This may 
be 60# to 120# depending on whether 
breeders are selling into the ethnic, 
commercial or restaurant markets.  
Good quality Katahdins should do 
this quickly and on mostly grass. 

Out West the impression of the 
Katahdin as a breed has been that of 
a small slow growing sheep. Many of 
the western Katahdins are very closely 
related and do tend to be small and 
lack size, growth and muscling. We 
need to change this if we want the 
Katahdin recognized as a good meat 
sheep.  We have been working hard 
the last few years to do just that in 
order to meet the demand for a good 
easy care meat sheep.

I would rather buy a young ram 
that has the growth data that showed 

he grew quickly to 150# on 
mostly grass than a large filled 
out ram who may have taken 
years to get that way.   In order 
to have Katahdins be competi-
tive in the meat market we need 
to get those fast early weights 
and focus on the ewes and rams 
production records, not just 
what they look like now.

This takes work, time and 
money to bring in new, qual-
ity bloodlines and select for 
the best genetics and produc-
tion.  But the results are worth 
it. The word is spreading and 
the demand for these types of 
Katahdins out West is certainly 
growing.  

We think that having the 
KHSI Expo and Sale here will 
spark the interest even more!  

Karen Kenagy, Canby, Oregon
Editor’s Note:  Karen Kenagy will 

be working with Debra Janes Blake and  
KHSI to host the 2009 Expo and Sale at 
Corvallis, Oregon.  This article provides 
Karen’s perspectives on how sheep and 
Katahdins fit into the agriculture of the 
region and we hope it will intrigue you 
enough to start planning now to join us 
in September in this very special part of 
Oregon!

Oregon City, the end of the Oregon 
Trail, is at the north end of the Wil-
lamette Valley, which is bordered on 
the east by the Cascade Mountains 
and on the west by the Coast range, 
and extends south about 285 miles to 
the California border. Our 2009 KHSI 
Expo will take place at Corvallis, near 
the center of this valley.

The Willamette Valley is about 50 
miles from the Pacific Ocean which 
keeps the weather temperate and 
mild.  From October to May, the val-
ley averages 37 inches of rain. Tem-
peratures range mostly in the 40s and 
50s during the winter and it seldom 
freezes though there is occasional 
sparse snowfall. 

 What is unique about climate in the 
Willamette Valley is that it rarely rains 
in July and August, though total annu-
al rainfall is more than 40 inches. This 
is an advantage for seed production. 
The valley is a premier seed produc-
tion region, especially for clovers and 
cool-season grasses. It’s considered 
the grass seed capital of the world. 
Many seed growers operate 
family farms that have been 
producing seed for four gen-
erations. Seeds can be grown 
without irrigation, and then 
dried in the field with little 
risk of being rained on.

 So, where do the sheep 
fit in?  In order to increase 
seed yields, thousands of 
sheep are grazed during the 
winter months on many of 
the 480,000 acres of grass 
seed fields. Grazing of the 
grass by sheep in the spring 
causes tillers to form, in-
creasing the number of seed 
heads and greatly decreasing 
the amount of seed planted. 
Sheep grazing is an impor-
tant component of the eco-
nomics of seed production. 

http://www.khsi.org
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Sunset Ridge Katahdins

Home:  865-497-3085 • Cell:  865-310-7784
Email: sgmcginnis2003@yahoo.com

We have 
Performance 
Tested Rams 
AVAILABLE 

NOW

Our Sheep at Work

Thank you to all our customers in 2008.  
Looking forward to serving you in 2009.

Breeding Quality Katahdins that Work For You!Breeding Quality Katahdins that Work For You!

Page 14

Greg and Matt McGinnis
1335 Ridgeline Road • Washburn, TN 37888

Free KHSI Memberships 
for Youth!

With the passage of the revised bylaws, KHSI is 
pleased to announce a new KHSI membership 
class that is free to youth who are 19 years 

old and under!  Please promote this new option to young 
people who are (or hope to be) working with Katahdin 
sheep.    Though 
memberships 
are free, they 
are non-vot-
ing.  Also, youth 
members will 
need to follow all 
KHSI rules and 
will still have to 
pay regular fees 
for registering 
and transferring 
Katahdin sheep.   
The free youth 
memberships are 
available through 
January 1 of the 
year following 
their nineteenth birthday.  The new youth membership 
form will be available on January 1, 2009 at the KHSI 
website:  www.khsi.org or by calling Operations at 479-
444-8441.

The Stafford brothers (WY) enjoying the 
Expo.

The KHSI Sale Committee is rounding up all the or-
ganized sales that include Katahdins. KHSI periodically 
posts information on sheep sales and sheep events as a 
public service.  Posting sale and event information does 
not imply endorsement or verifi cation of the claims 
of any sale or event.  KHSI encourages the use of per-
formance records and production data as the primary 
means of selecting sheep instead of emphasizing visual 
appraisal typical of most shows, sales, and auctions.  
Sales and events posted are not sanctioned by KHSI 
unless otherwise noted.  Contact the KHSI Operations 
Offi ce to ask for your sale to be posted.  479-444-8441 
or khsint@earthlink.net

June 13, 2009**, SCKA 2009 Private Treaty Sale. 
Hound River Farm, Hahira GA. Milledge & Roxanne 
Newton’s farm.  (future Hairald issues will have 
more information; also check the SCKA website, 
www.hair-sheep.com )

September 12, 2009**. 5th Annual Katahdin Hair 
Sheep International Expo Sale. Benton County Fair 
Grounds, Corvallis, Oregon.  Contact Jim Morgan, 
KHSI Operations for more information. 479-444-8441 or 
khsint@earthlink.net or Events page at www.khsi.org. 
Catalog available 8/21/09

**- Indicates there is an article with more information in this 
issue of the Hairald.

Katahdin Sale Round Up



The Katahdin Hairald • www.KHSI.orgPage 14 Winter 2008 The Katahdin Hairald • www.KHSI.org Page 15Winter 2008

HLBHLB

Lazy B Livestock, LLC
Howard & Lavonne Brown

Route 1 Box 44 • Prague, OK  74864
405-567-2559 • mapabrown2@yahoo.com

 www.lazybkatahdins.com

We thank our Katahdin family for their faith in our 
breeding program.

We thank our Katahdin family for their faith in our 
Setting the Pace

Howard and Lavonne say 
"Thank You" to all that 

purchased breeding stock from 
Lazy B Livestock in 2008 

(11 states)

Enrolled in 
NSIP and 

VSFCP

P
R
E
D
I
C
T
A
B
L
E

Big-un

Breeding Tomorrow's 
Sheep TODAY

Many thanks to our recent buyers
at the Maryland Expo Sale:
Pete Odle, Virginia, 1 ram
Jay Greenstone, Virginia, 1 ram, 1 

ewe
Kenneth Jessee, Virginia, 3 ewes
Jane Phillips, Illinois, 1 ram
Kevin Baer, Pennsylvania, 1 ram

October Sales:
Al DeWit, Oklahoma, 2 rams
Terry Adams, Oklahoma, 2 rams
Jody Winstead, Tennessee, 1 ram

G
E
N
E
T
I
C
S

(11 states)
Terry Adams, Oklahoma, 2 rams
Jody Winstead, Tennessee, 1 ram

G

OD BLESS AMERIC

A
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Editor’s Note:  Wendy 
Reinemann, an active KHSI 
member and shepherd from 
Union, Maine, interviewed 
her son, Kyle Baubonis (14 
years old), for the Hairald’s 
continuing series featuring 
youth who work with sheep.  
Be sure to take a look at the 
article about the new KHSI 
Youth Membership elsewhere 
in this Hairald issue.

Kyle, tell us a little bit 
about yourself and your 
family?  

 I am 14 years old and 
live in Union Maine on our 
farm where we raise Katah-
din and Suffolk Sheep.  I am 
a freshman at Medomak 
Valley High School.  Our 
farm is called Guini Ridge 
Farm and is named after 
the ridge that we live on.  We have 
lived on our farm for 9 years.  We have 
about 60 Katahdin brood ewes and 9 
Suffolk ewes.  I really like helping tak-
ing care of the sheep and working with 
the lambs.  When I am not working on 
the farm I like to play baseball and ice 
hockey. 

I live on our farm with my Mom, 
Wendy, my Stepdad, Bruce, and Sis-
ter, Elly.  We all do our part to take 
care of the farm and house.  My fa-
vorite part of raising sheep is showing 
them.  I have shown them at local and 
regional shows.

When did you get started with 
Katahdin sheep and what other 
animals do you have on your farm?

Just after we moved to the farm 
we got a Katahdin ram lamb named 
“Ma”.  We all fell in love with him.  
We had 2 horses at the same time, 
but got rid of them because we liked 
“Ma” better.  About a month later we 
bought 5 more ewes and had our first 
lambs the next winter.  Now we have 
about 60 ewes and raise them for meat 
which we sell at the farm market and 
to local restaurants. 

Other animals we have are 2 dogs, 

3 cats, 3 calves and 1 cow, and a 
bunch of chickens.  I also work with 
the calves and have a steer as a 4-H 
project.  We also have Suffolk sheep 
that I raise for market lambs and to 
show as well.

Are other family members in-
volved with your sheep and if so, 
how?

My Stepdad, Bruce, works on our 
farm all the time.  He helps to take care 
of the sheep by helping to feed them, 
clean the barn, care for them when 
they are sick and during lambing, 
selling them and building the barns 
and fence.  I have learned a lot about 
how to take care of the sheep from 
him.  My Mom, Wendy, helps with the 
registration papers, other paperwork 
and taking me to fairs.  My Grandpa, 
Grandma and sister join in when we 
need extra help like when we weigh 
the lambs.

What was your first experience 
with sheep?

One of the first things that I remem-
ber about sheep was going to the KHSI 
meeting that was in Maine in 2003 
when I was 10 years old.  I got to help 
move sheep before the meeting and 

help at the meeting.  I went 
to a lot of classes which 
were hard to understand at 
the time.  I enjoyed meet-
ing Dr. Charles Parker at 
the meeting where he said 
that youth were the future 
of the sheep industry.  We 
bought 5 sheep at the meet-
ing; some of them were 
from The Pugh’s Farm.  I 
remember the Pugh’s be-
cause they gave me a piece 
of string to keep with me 
as a farmer.  I still have the 
piece of string.  Since then I 
have been in 4-H for 7 years, 
doing many different sheep 
projects with both the Ka-
tahdins and Suffolks.

How did you learn 
about Katahdin Sheep 
and why did you decide 

that they were the right animals 
for your farm?

I first saw Katahdin sheep at a local 
farm that we visited.  I thought they 
were neat because they were devel-
oped in Maine and did not have wool.  
Later at the farm where I rode horses, 
we found “Ma” and took him home.  
We had just moved to our farm and 
wanted to raise animals.  We decided 
that we really liked “Ma” better than 
the horses.  We wanted to raise meat 
animals that were easy to raise and 
did not need shearing.  After the first 
lambing season we decided to expand, 
and did!

What have you learned and what 
challenges have you faced through 
the process of raising and caring for 
your sheep?

I have learned that there are a lot 
of differences in how you raise the 2 
different breeds of sheep we have.  It 
is important that you feed them cor-
rectly according to what their breed 
needs.  The Katahdins grow well on 
pasture and don’t need to have their 
tails docked when they are lambs, plus 

Kyle with a Katahdin

CONTINUED ON PAGE 17

Focus on EWE-TH:
Kyle Baubonis

http://www.khsi.org
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they don’t need to be sheared in the 
spring.  Our Katahdins also don’t need 
to be de-wormed (as much).

Taking care of them is hard work, 
and you have to keep up with your 
chores and school, especially when it 
is really cold outside or you have to 
get up at 5 AM to help before school.  
The biggest challenge is balancing 
school, taking care of the animals and 
playing baseball.  It is hard to keep 
up with all of it and I get really tired 
sometimes.  The spring is the hardest 
when I play baseball. At that time, 
there is a lot of work at school to finish 
the year and extra chores at the farm 
with the garden and weaning lambs.  
This is when all of us work together 
to get it done.

I have also learned that it is really 
important to develop a breeding plan 
to make sure you are working on 
improving the sheep.  The Katahdins 
are in NSIP and we look at the data 
to help.

What resources have you used to 
solve problems or answer questions 
about your sheep?

I use the internet and the Sheep 
Industry Handbook to look up ques-

tions.  I also talk with others that I 
know through 4-H, people we have 
bought sheep from, and others in our 
area who raise sheep and learn from 
them.

What has been the most reward-
ing aspect of raising livestock in 
general and sheep in particular?

The most rewarding part has been 
showing them.  I have worked really 
hard at breeding good sheep and my 
showmanship skills.  This fall I won 
my showmanship class at the Eastern 
States Exposition.  I also feel really 
good when the lambs are born in the 
winter and I get to help raise them.  It 
is hard though when you work with 
a sick lamb, but is great when you are 
able to save them.  

What are you plans and goals for 
your Katahdin Sheep?

Right now my plan is to finish high 
school.  I would like to go to college at 
Cornell to study animal science.  After 
that, my goal would be to come back 
and take over the farm eventually 
from my family.  Our goal is to raise 
and sell good Katahdin sheep and sell 
a good product at the market and to 
the restaurants.

FOCUS ON EWETH - KYLE BAUBONIS, CONTINUED FROM PAGE 16

Get your Katahdins 
on the Web.

Build a KHSI Breeder's Page at 
the KHSI Website!

Contact 479-444-8441 or 
khsint@earthlink.net.  $50

By KHSI Operations
KHSI members can now down-

load a “fill-in” Animal Registration 
Form (ARF) from the KHSI website 
and use a computer to type into the 
blanks. This is the first step in making 
registering sheep easier for those that 
prefer to type with their computer 
instead of writing by hand.  

Some advantages are that 
a)  you can save a blank copy of 
the ARF on your computer to use 
whenever you want  
b) you can choose to download it 
from the KHSI Website whenever 
you need one), 
c)  you can save a filled out copy 
for back up and file it on your com-
puter and 
d) it will make the form more leg-
ible for our KHSI Registrar, Carrie 
Scott.
You don’t need to know much 

about computers to use it but you 
must have a recent version of Adobe 
Reader© (7.0 or later). The fill-in 
ARF was made for use with Adobe 

Want To Use Your Computer To Fill In Your Animal Registration Form?
Reader© and has a “pdf” extension. 
If you do not have a 7.0 version of 
Adobe Reader©, you can download 
the most recent one “for free” from 
www.adobe.com .  Most new com-
puters come with the recent version 
of Adobe Reader© or you can ask 
your computer expert or sales person 
to help.

In the future, KHSI will work to-
ward being able to do on-line registra-
tion at the KHSI Website.  

To use the Fill-In ARF.
a)  Make sure you have a recent 
version of Adobe Reader© 
b) Go to the KHSI Website, 
www.khsi.org and click on the 
Forms page.
c)  Click or double-click on the Fill-
In_Animal_Registration_Form (it 
will download to your computer)
d) We suggest saving it to a folder/
directory that you use or can find.
e)  Type all the information into 
the ARF with your computer 
(we would recommend saving it 
regularly so you don't lose your 

work).
f)  Print out the form and sign it 
and mail it to the KHSI Registry 
with the proper fees.
g) We recommend saving a copy 
of the Filled-In ARF with a name 
that helps you file (e.g. one mailed 
on 11/1/08 could be KHSI_ARF_
11_1_08 and one mailed on 2/2/09 
could saved as KHSI_ARF_2_2_
09)
h) Keep a copy of a blank form to 
fill in.
If you do not wish to use take ad-

vantage of the “Fill-In” capabilities, 
just download it, print it with your 
computer and hand write in your 
registrations. 

http://www.khsi.org
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Ewe

Patrick and Brenda Brokaw 

RR1 Box 39 Stronghurst, IL 
61480

(309) 924-1510 

pbbrokaw@monmouthnet.net 

We wish you and your
family a blessed Holiday 

season!

Superior breeding stock 
with growth, muscle, and 
structural correctness!

Taking Orders-Early

lambs will be available the 

first of April! 

Superior Lambs
from proven sires! 

"Expo Sale Crowd" — Buyers at the 2008 
Expo Sale intently read the sale catalog to help 
with their bidding.  (phot by K. Kenagy)

Teresa Maurer, KHSI Operations
Elsewhere in the Hairald we pres-

ent highlights of the 2009 Expo pro-
posal from Karen Kenagy on behalf 
of the Pacific Coast Katahdin Hair 
Sheep Association and the article she 
wrote on sheep in the Willamette Val-
ley where the meeting will be held.  
The 2009 expo promises to offer great 
learning, meeting and sale opportu-
nities in a location that can offer you 
and your family the chance to com-
bine business with exploring one of 
the most beautiful areas in the West!  
Plus, our western KHSI members will 
have the chance to join us at a meeting 
which has been difficult for them to do 
in recent years.

I know this may be a hard time for 
many members to consider traveling 
a long way to our meeting in 2009.  
I don’t usually write much from a 
personal perspective, but I am going 
to use up a little ink and maybe offer 
you some motivation to start saving 
and planning early so that you can 
come.  Corvallis has a special place in 

2009 Expo Set for September 10-12 in Corvallis, Oregon
my heart, as Jim and I spent our first 
newlywed years there.  It is a wonder-
ful place to be for a few days!

Corvallis literally means “heart of 
the valley” and is a prime agricultural 
area for Oregon, yet offers some of the 
best aspects of a university town, as it 
is home of Oregon State University.  
In about an hour, you can be at the 
ocean, where you can walk dunes 
and beaches, watch waves along the 
rocky coast, fish, enjoy great food, and 
explore shops and museums.  Going 
an hour in the other direction, you can 
enjoy gorgeous lakes and streams, wa-
terfalls, big trees, incredible views of 
the Cascades and much more.  There 
are outstanding campsites, many 
historic sites, outdoor activities, and 
sources for local arts/crafts.  Flights 
are available into Portland (90 minutes 
away and considered one of the most 
beautiful and livable cities in the West) 
and Eugene (30 minutes away) and 
both are served by major airlines.

And don’t worry about the rain!  
When we lived there, September was 

one of our favorite months to be in 
Oregon—tourist traffic is down, but 
the weather is still fantastic—mild and 
sunny and in the 70s with cool nights.  
Good for people and animals alike.

Speaking of animals:  several KHSI 
members are going to start now to 
work on transport options for sheep 
for the sale so that our Pacific Coast 
members get a unique chance to see 
sheep from across the US.  We’ll pro-
vide more information about that in 
a future issue.

http://www.khsi.org
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Tom & Maria Dosch, Frederick, SD
605-329-2478

email:  ewemad@nvc.net • website:  www.geocities.com/ewemad

T
 M
   D

We wish everyone a 
Blessed & Healthy Holiday Season 

& A Successful 2009 Lambing Season.

if you’re interested in quality, top of the line Katahdins next year. We anticipate 
some excellent lambs out of our stud bucks, Sonny NDS 5553 is one of the NSIP 
Balanced Trait Leaders. Patches, NDS 07-383 has excellent EPD’s himself. 

Sonny (NDS 5553) at work

Patches (NDS 07-383) at work

DDOSCCHHDD CHH
Katahdins

Brad & Tara DeBoer, SD
Kim Hyland, SD
Henry Shultz, MO
Lincoln University, MO

Howard & Susian Covington, TX
Dyer Family, IN
Carl & Marcia Ginapp, IA
David Coplen, MO

Tim & Janet Lohafer, IA
Eugene Schlag, WI
Doug Brewer, MD
Mike & Karen Morgan, IN

We’d like to thank all our buyers, private, at the Midwest Stud Ram Sale, Center of 
the Nation NSIP Sale & the Katahdin Expo. We really appreciate your business & 
much success with your purchases.

GIVE US A CALL!



The Katahdin Hairald • www.KHSI.orgPage 20 Winter 2008 The Katahdin Hairald • www.KHSI.org Page 21Winter 2008

It’s important for an organiza-
tion to look back and evaluate the 
outcomes of some of its major deci-
sions.  In September 2004, members 
voted to increase KHSI dues to $50, 
with implementation beginning in 
January 2005.  An important reason for 
the change was to provide additional 
resources for promotion of Katahdins 
and KHSI.  The Promotions Commit-
tee, KHSI Board and Operations are 
always looking for improvements 
in how KHSI does promotion.  We 
welcome your ideas and continue to 
seek volunteer members to serve on 
the Promotions Committee.  Here’s an 
update on some ways that those re-
sources from increased dues amounts 
have been used (most would not have 
been possible without the new dues 
amount):
1) Materials

a) Colored Flock Books – Two 
printings.  Flock books are avail-
able free to all members for promo-
tion.
b) Full Color Brochures – Two 
printings (replaced previous bro-
chures with b&w photos)
c) Helped pay for professional 
evaluation and update of the Mid-
west Shearless Choice booklet

2) Increased advertising in print 
magazines
a)   Larger display ads in 5-6 issues 
of The Shepherd/year (1/3 & 1⁄2 page 
ads)
b) Sheep Connection Display Ads– 
Started in 2008
c)  Larger display ads in Small Farm 
Today – (promoted 2005 & 2006 an-
nual expos)
d) Record Stockman (2008)
e)  ASI Sheep Industry News – (add-
ed a Display ad in 2007. Changed 
to color in 2008). Also had a large 
ad for the 2008 Annual Expo.
f)  Added a link at The Shepherd 
Magazine website
g) Continued advertising in Sheep 
Canada, Stockman Grass Farmer, The 
Shepherd Magazine, Livestock Digest, 
Small Farm Today

3) ASI (American Sheep Industry) 
Convention Sponsor – 3 years run-
ning.  Provide important visibility 
to the sheep industry.

4) Events – The costs of large volumes 

Your Dues Helped KHSI Increase Promotional 
Activities since January 2005

of materials and the shipping is an 
investment that KHSI makes when 
members represent Katahdins at 
regional and national events.  KHSI 
also pays booth fees in many cases.  
We also very proud that we have 
members that offer their time and 
animals to staff the booths.  Here’s 
a sampling:
a)  Graze Conference
b) Helped with Sunbelt Expo for a 
couple of years
c)  Cornell Sheep & Goat in 2007 
(paid for a booth)
d) National County Extension 
Agents – 2008 (paid for a booth)
e)  NAILE – (started paying for the 
whole booth in 2005)
f)  Maryland Sheep & Wool – 3 
years of support.  Local KHSI mem-
bers do the work, KHSI provides 
materials, banners and hand outs.
g) Numerous State & County Fairs 
(Oregon, Western Idaho, Ohio, 
Iowa)
h) Several Extension Days
i)  North American Hair Sheep 
Symposium 2005 (booth)
j)   2nd Annual North American 
Hair Sheep Symposium
k) World Sheep & Wool Congress 
– 2005, 2007

5) Website (lot more to do)
a)  Increased website usefulness 
as market tool by searching capa-
bilities for purchasers searching 
for breeders with specific ages, 
registrations and program partici-
pation including this info: SFCP, 
Registered Stock, Commercial 
Stock, yearling ewes, ewe lambs, 
ram lambs, yearling rams, OPP 
testing, performance programs, 
semen, embryos, aseasonal breed-
ing

6) 2005 KHSI Expo & 20th Anniversa-
ry.  Used funds to support a larger 
celebration

7) Hairald to Magazine Format, with 
Color and More Pages
a)  Used Hairald as marketing tool 
to send to individuals considering 
joining KHSI (magazine heavier 
and more expensive to send, but 
great example of KHSI member 
benefit)

8) Other results of having increased 
monies & savings: KHSI is able to 

support projects and events and 
promotional materials and know 
that KHSI can cover expenses when 
registrations are below predicted 
attendance, development costs 
are greater or if promo items don’t 
immediately sell.
a)  Expo Sale is promotion.  This is 
a break even event, and increased 
dues helped reduce the risk of 
starting and continuing a new and 
important national promotional 
event.
b) KHSI Expos require advance 
commitment to educational events, 
facilities and meals when final at-
tendance numbers are not known 
until the day of the events. While 
the Expos are budgeted to break 
even, the Expo planning commit-
tees know that if economic crises 
hit or there is unexpected low at-
tendance, that unexpected short 
falls will not bankrupt the organi-
zation.
c)  Promotional Clothing – When 
increased shipping costs are fig-
ured in, sales of hats, vests, etc. do 
not have much margin (i.e., costs 
to KHSI are about the same as 
purchase price for most items).  But 
these are great promotional materi-
als and promote Katahdins and so, 
do not need to make money.
d) Increased shipping and mail-
ing costs of information packets to 
non-members who are interested 
in joining KHSI and to non-mem-
bers looking for Membership Lists 
and Information about Katahdins.   
This has helped KHSI keep steady 
growth in new members to offset 
member drops that occur in the 
normal life of an organization.
e) Allows KHSI to produce promo-
tional material in large volumes 
and utilize discounts.. Instead of 
buying 200 brochures, KHSI can 
buy 2000 copies and save 40%; 
previously KHSI bought small 
numbers of brochures and hand-
outs because KHSI could not afford 
to have monies tied up in copies 
for a year or two.  The increased 
dues moneys enables KHSI to be 
more economical and extend our 
promotional activities.

http://www.khsi.org
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The Katahdin Hairald is the official publication of Katahdin Hair Sheep International, which provides education 
about:
•   registering individual Katahdin sheep and recording performance
•   maintaining the distinct identity of the Katahdin breed
•   approaches to promotion and marketing
•   summaries of research and development related to the breed

2008-2009 Board of Directors
President:  Ron Young, buckeyea@metalink.net, 419-495-2993, Ohio
Vice President:   Wes Limesand, Wesley.Limesand@ndsu.edu, 701-235-2114, North Dakota
Secretary/Treasurer: Kay Cloyd, kaycloyd@cs.com, 859-254-2840, Kentucky
Director:  Leroy Boyd, zacabc1@netscape.net, 662-323-3169, Mississippi
Director:  Howard Brown, mapabrown2@yahoo.com, 405-567-2559, Oklahoma
Director:  Mike Seipel, mseipel@truman.edu, 660-768-5744, Missouri
Director:  John Stromquist, Stromqist@stateline-isp.com, 815-629-2159, Illinois

Honorary:  Charles Brown, Piel Farm, cwbiii@localnet.com, 207-876-4430
Honorary:  Charles Parker, cfparker@aglaia.net, Ohio

Canada Representative:  Darlene Jordan, ran.dar@sasktel.net, 306-746-4361
Mexico Representative:  Dr. Alejandro Ferrer, ferreralejandro@yahoo.com, 011-522-712-3109 

KHSI Registry:
•   Carrie Scott, 777 Winrock Drive; Morrilton, AR 72110       
    Phone:  501-652-0470; FAX:  501-727-6347; khsiregistry@yahoo.com
•   Contact the Registry for the following:
      -    All questions about registration, recording, transferring, upgrading procedures
      -    Send the following to the Registry:
            >  Completed membership and renewal applications
            >  Renewal and new membership dues
            >  Completed forms for registering, transferring, recording Katahdins 
•   Office Hours (Central time):  Monday through Friday 9 am- 5pm.  Answering machine and FAX accessible 24 

hours.

KHSI Operations:
•     Jim Morgan and Teresa Maurer; PO Box 778; Fayetteville, AR 72702-0778
      Phone and FAX: 479-444-8441; khsint@earthlink.net
•     Contact Operations for the following:  

- Request inspections before May 15
- Information packets sent to public
- Forms for: breed history, breed standards, member-

ship, renewal, BLANK animal registration forms and 
instructions, other KHSI information.  Note:  printable 
forms available at the website, www.khsi.org.

- Address changes or other corrections on printed list 
or Web

- Brochures (20 free per member per year; additional 
at cost) & promotional items

- Information on members with sheep for sale, anyone 
wanting to buy sheep

- Articles, ads, and comments to be published in the 
Katahdin Hairald

- Volunteer for KHSI Committees
- Annual meeting information

•     Office Hours (Central time): Monday mornings 11 am-2 pm, and Monday and Tuesday evenings 7-10 pm.  Calls at 
other times will be answered personally whenever possible.

•     Answering machine, FAX and email: available for messages 24 hours per day.  PLEASE CALL before sending a  
fax.

KHSI Committees: (Call 479-444-8441 to volunteer!)
-     Sales & Show - Wes Limesand & Ron Young
-     Promotions - Kay Cloyd

-     Guidelines - Ron Young
-     Youth - Michael Seipel

KHSI Member’s Guide 01/09

http://www.khsi.org
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"Auctioning Sheep" — Auctioneer Steve George with helpers 
selling sheep.  Susan Schoenian runs the gate, Jim Morgan helps 
with Announcing Sheep, and Seth Kroeck (right) keeps records 
of each sale.  (photo by K. Kenagy)

"Checking Sale Animal Paperwork".  Howard 
Brown (left) hands in his Interstate Health 
Papers to Jim Morgan and Lisa Weeks.  Linda 
O'Brien (right) waits her turn.  (photo by K. 
Kenagy)

Karen Kenagy, Oregon
Editor’s note:  Please also see Karen’s 

article on Sheep Grazing in the Willamette 
Valley which appears elsewhere in this is-
sue.

We invite KHSI members to join 
us September 10-12, 2009  (Thursday 
through Saturday) at the Benton 
County Fairgrounds in Corvallis 
Oregon.

The Pacific Coast Katahdin Hair 
Sheep Association (PCKHSA) is a 
group of Katahdin breeders from the 
Western states of Alaska, Washington, 
Oregon, California, Idaho, Nevada, 
Wyoming, Montana, Utah and Ari-
zona.  There are many KHSI members 
(and potential members!) from these 
states that find it very difficult to at-
tend the Expos held in the Midwest 
and eastern states.  Also we think there 
are people who raise other breeds who 
would be very interested in coming, 
and sheep breeders in the area tend 
to put their rams in for breeding in 
August and September.

Summary of 2009 Expo Proposal
Corvallis is home to Oregon State 

University, a land grant college with a 
progressive veterinary school as well 
as its own sheep farm.  The professors 
at OSU could be available to speak on 
a wide variety of topics.  Oregon is 
also home to Woody Lane, a nation-
ally known nutritionist and pasture 
expert as well as Dr. Joe Schneider, 
an expert in small ruminant parasites.  
Classes by both of these gentlemen fill 
quickly!  It is also likely that we will 
be able to get a presentation by Kreg 
Leymaster, USDA Meat Animal Re-
search Lab.

We are looking into ways to make 
the KHSI sale more available to people 
who may not be able to attend in per-
son.  Many groups are putting their 
sales online and we would like to 
explore this option.

The Benton County Fairgrounds 
can be the site for all events.  It is 
very compact but includes everything 
we need to put on a successful Expo.  
The livestock shed is a short distance 

from the meeting rooms and RV area.  
Meeting rooms with kitchens and re-
strooms are right next to a covered 
area with bleachers, that can be used 
for the sale.

There is a full service RV park on 
the fairgrounds and a shady grove of 
maple and oak trees for tent camping 
and picnics.  Camping fees include ac-
cess to clean shower areas.  In Corval-
lis there are hotels in all price ranges 
and it should be easy to choose one as 
a host hotel with group rates.

PCKHSA is a dedicated group and 
Debra Blake on our board has years 
of experience organizing multi-day 
events for dog breed associations and 
is anxious to be a part of the planning 
team.  We have ideas for raising funds 
to add to registration fees and other 
funds so that we can cover the costs of 
speakers, facilities and meals.  

We are excited about hosting a 
KHSI Expo here on the West Coast 
and we thank you for accepting our 
proposal!

http://www.khsi.org
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Editor’s Note: If you know of a mention of Katahdins or Katahdin Breeders in the news, please let us 
know. 479-444-8441 or khsint@earthlink.net
sheep! Magazine Vol 29(5) Sept/Oct 2008 (Medford, WI. www.sheepmagazine.com) had three 

mentions of KHSI members.
Milledge & Roxanne Newton of Georgia made Times Square (Hairald, Fall 2008) as the first 

“Humane Certified” sheep flock (American Humane Association (not the Humane Society). 
Now their flock is written up again “First ‘Certified Humane’ Flock”  (sheep! Pg 59) 

“Cajun Country Katahdins” is a two page interview of Mark & Sara Dennis of Louisiana with 
information about Katahdins and sheep management in the South. Article includes a picture 
of Mark actually working (grin). He is out moving sheep. (sheep! pg 39)

“How to win a prize Katahdin” Howard Brown gave a ewe lamb to Kennedy Landry after she wrote 
an exceptional essay. (see Katahdin Hairald, 08 Summer issue) (sheep! pg 18). The article in 
sheep! was written by Gabrielle Boudreaux Bodin of Louisiana. Kennedy Landry & Howard 
Brown were also written up in The Shepherd August 08 magazine.  In October Kennedy 
promoted Katahdin sheep at her parish fair with this ewe lamb and took home a grand prize.

Bob Sorisio of State College, Pennsylvania had a short feature “Spiritual Spaces” was written up in 
the “Power of Positive Thinking” (Editor’s note: the editors of Positive Thinking must have 
heard a few different yarns than what Bob has spun to us. Listening to Bob is a treat you 
shouldn’t miss.)

In the News
Katahdins & Katahdin Breeders 

http://www.khsi.org
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LOUISIANA
Butcher Lambs. Meat Lambs. 50-100 
lbs. Nabill Kased has opened a cafe 
along with his ethnic grocery store 
in the suburbs of New Orleans. He 
needs meat for both and has asked 
me to contact Katahdin breeders. He 
wants to feature Katahdin lambs at 
both places. He is working toward 
farm fresh semi-organic eatery. Please 
call him if you can deliver lambs. 504-
400-2191. Posted by Les Jordan, KHSI 
member from Mississippi.

ARKANSAS
North Central AR. Commercial Rams. 
Expanding Katahdin flock in Arkan-
sas is selling rams. Two excellent rams. 
Veronica Oitker, Jasper AR, 870-861-
5797 or voitker@ritternet.com

ILLINOIS
Southern IL. Complete Registered 
Flock Dispersal. 20 ewes 2 to 6 years 
exposed for Dec-Jan lambing. 20 year-
ling ewes exposed for Feb-Mar lamb-
ing. 20 “08” ewe lambs. Priced to sell 
quickly. Photos available on request. 
Contact Kelly Isaak at 618-780-9802 or 
kelly.isaak@frontiernet.net
Northern IL. Yearling Registered 
RR Ram. Good growth and good 
genetics. Photos and additional info 
available. Randy Grover, Cornerstone 
Farm, Winnebago, IL 815-226-1346 or 
reliabilt@comcast.net

INDIANA
Southern IN. Registered Exposed RR & 
QR Ewes. Registered ewes from good 
bloodlines. All RR/QR & exposed to 
RR rams for Apr lambing. $195 each. 
Will hold until Dec 21 with 1/3 down. 
812-620-4333 or 812-620-7547 Linda & 
Larry Terrel of Pekin, IN.
Registered Exposed RR/QR Ewe & 
Ewe Lambs. 4 registered ewes & ewe 
lambs exposed to Fortmeyer Ram 
for April. Stromquist foundation 

ewes. Two RR ewe lambs, two QR 
yearlings. $1000. White color, super 
coats. Certified Scrapie free (SFCP). 
Gina Robinson Ungar, 812-897-2696 
or rosehilldairy@yahoo.com
Southern IN. Bred Ewe Lambs. 35 
Feb 08 ewe lambs. Exposed 11/1 to 
lamb last of March. $250 each. Will 
split. Lori Howard 812-839-3639 or 
Haw@seidata.com Canaan, IN

IOWA
Northern IA. Yearling Registered 
Ram. White, RR, high ranking ram. 
Top 5% of the breed for Milk EPD, 
Milk plus Growth EPD & Total 
pounds weaned/ewe lambing EPD. 
Excellent ram to improve or sire ex-
cellent ewes. Moderate size. $500. Carl 
Ginapp, Mason City, IA 641-425-0592 
or cmginapp@myclearwave.net

KENTUCKY
Western KY. Registered Ram & Ram 
Lamb. One nice ram lamb & one prov-
en ram. Never needed deworming. 
$175 & $225. James Johnson, Central 
City, KY. Johnson’s Grassfed Farms. 
276-608-2259
North Central KY. Registered Exposed 
Ewe Lambs. 30 registerable Apr born 
ewe lambs. Ewe lambs twin/triplet 
born & exposed to Stromquist ram. 
SFCP. Flock had a 200% pasture 
lambing history in 08. Tom/Seminda 
Saunders at saunders@altiusbb.com, 
606-407-4157 or 606-763-6874
South Central KY. Registered QR 
Ewes exposed to RR Rams; Registered 
QR Ewe Lambs. 5 registered QR twin/
triplet ewes exposed to RR rams for 
Mar lambing. SFCP. 20 QR Mar ewe 
lambs (twins/triplets) Pasture-raised. 
Linda Cundiff or Scotty Hedgespeth, 
270-789-1421. Taylor County

MISSOURI
South Central MO. Registered Long 
Yearling Ram. 18 month old brown 
registered Katahdin ram $175. 417-

962-4540 or deerrun@fidnet.com at 
Cabool, MO Carolyn Cook.
NE MO. Spring Born Registered RR/
QR Ewe Lambs & Adult RR/QR Ewes.  
9 beautiful white “RR” (tested) ewe 
lambs & 3 “QR” ewe lambs for sale. 
Mar born.  Also several nice adult QR/
RR ewes. All priced to sell! 573.478.3196 
or tfortner@marktwain.net 

NEBRASKA
Eastern NE. Registered Katahdin 
& Commercial (Kat/Dorp) Ewes & 
Ram Lambs. 4 Registered RR ewes/
ewe lambs twin/triplet birth - $800 for 
group. 4 commercial QR/RR ewes/
ewe lambs (Kat/Dorp - recorded) twin 
births - $600 for group. 2 Registered 
QR/RR ram lambs $225 each. SFCP 
certifed. Lori Wagner, Nemaha Hill 
Farm 402-217-6217 or lori.wagner@n
emahahill.com near Lincoln. 

OHIO
Commercial Purebred Ewe Lambs.  
Lorain County OH. Pasture raised/
no grain. $100 each. Leimbach Farm, 
H.H. Leimback at 440-666-7484 or 
leimbach.farm@centurytel.net 
NE Ohio. Commercial Ram Lambs. 
Born 4/08, $100 ea, 4 available, rota-
tionally grazed, pasture fed, SFCP pro-
gram since Jan 05. Photos available. 
Contact Shawn or Susan Goodman at 
330-540-1495 or cfo@nhiconstruction. 
N. Jackson, OH

OKLAHOMA
NE OK. Registerable QR/RR Ram 
Lambs. Apr & twin born. One large 
all white QR ram, one red brown RR 
ram with nice length and muscling, 
one QR nearly black ram. White & 
red rams $175, black $100. Jill Deck in 
Tulsa. 918-445-2156 or 918-625-6045 or 
jilldeck2000@yahoo.com
NE OK. Registered Fall Born Yearling 
Ewes. Spring Born Registered RR/QR 
Yearling Rams. 08 Registered Ewe 
Lambs. Forage based system near 

Classified sale ads for Katahdin or Katahdin-cross sheep are free to all KHSI members in the Katahdin Hairald and at the KHSI 
website.  For the Hairald, please limit length to 40 words.  Sheep Wanted Ads can be placed for free for non-KHSI members.  Ads 
for the Spring 2009 Hairald are due Jan. 21, 2009.  Contact KHSI Operations, 479-444-8441 or khsint@earthlink.net

Classified Ads

SHEEP WANTED SHEEP FOR SALE

SHEEP FOR SALE

SHEEP WANTED

http://www.khsi.org
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Tahlequah, OK. Harley Smith, 918-
456-2474.

OREGON
NW Oregon. Registered Ram & Ewe 
Lambs. Top quality registered ram 
& ewe lambs from superior sires 
(IL, MT & Canadian blood lines by 
AI). EPDs available. RR rams $350, 
QR $300, ewes and ewe lambs $250. 
KRK Katahdins. Karen Kenagy at 
krkenagy@hotmail.com or 503-351-
6978, Email for pictures.

PENNSYLVANIA
Central PA. Registered Mature Ram, 
Ram Lambs & Mature Kat/Dorp 
Ram. Registered proven adult QR 
ram. 2 nice white QR ram lambs 
sired by Stromquist rams. 1 proven 
adult Katahdin/Dorper ram. Ken 
& Lilae Shope near I-80 and Rt 220. 
Leave message 814-355-5506 or 
Katahdins@lycos.com

TENNESSEE 
Eastern TN. Registered & Commercial 
Exposed Ewes. 8 bred ewes available 
due in Feb. Good, clean, healthy, 
productive ewes with EPDs. Make a 
good starter fl ock, or addition to any 
fl ock. Jody & Amie Winstead, Powder 
Springs,TN 865-497-3882, 865-742-
9702, jaw013198@aol.com 

TEXAS
Registered & Commercial Rams 
Ewes & 08 Lambs. RR ewes & 1 QR 
ewe. White or white with little color. 
Ewes exposed in Oct. One 2 yr old 
RR ram, white with black hooves. 
Prices vary with animal. Elizabeth 
or Ken Willmann, 830-433-4418 or 
kewinvest@satx.rr.com 
NE TX. Commercial Katahdin Ewes. 
50 commercial purebred Katahdin 
ewes. $125 each Grass-fed ewes, lamb 
on pasture. Exposed to Dorpcroix 
rams 11/1. Good producing, low 

maintenance stock that lamb easy on 
pasture. FAMACHA used for parasite 
control. Lynn Magedson Celeste Texas 
903-453-5343 www.goodearthorganic
farm.com or mail@goodearthorganic
farm.com 

Classifi ed Ads, continued

SHEEP FOR SALE SHEEP FOR SALE SHEEP FOR SALE
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Business Card ads in the 
Hairald for members 
advertising sheep 
are currently $15 
black/white or 
$25 color.

Hairald for members 

KHSI recommends that 
sellers send papers and 
payment for registrations 
and transfers to the KHSI 
Registry, as a courtesy to 
their buyers.
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By Jim Morgan, Arkansas
How much do you sell your non-

productive older ewes for? Do you 
occasionally have a 2-year old ram 
that you need to cull and not sell as 
breeding stock? In most situations, 
the economics favor eating the mutton 
and selling your lambs not marketed 
for breeding as higher valued market 
lambs. Do you sacrifice taste if you do 
this? Are you condemning yourself 
to eating meat that tastes like a “wet 
wool sweater” if you eat older Katah-
din ewes or rams? Our experience is 
that Katahdin mutton is an excellent 
dining experience.

This year, with some concern about 
the taste, I butchered three 2-year old 
intact rams.  Teresa and I have eaten 
several cuts from these rams. Every 
time we have cooked meat from 
these rams, we looked at each other 
and said, “This is the best Katahdin 
we have ever eaten”.

Recently, I ran out of lamb meat to 
sell at our local Farmer’s Market and 
I started selling cuts from these 2-year 
old rams. All of our butchered meat is 
USDA-inspected and labeled as lamb 
or mutton, depending on age, so we 
can legally sell it. I approach many 
of our regular customers differently 
depending on their preferences and 
cooking styles. Some of my gourmet 
customers ($8/lb legs & $14/lb chops) 
are very selective in their purchases. 
In late October, two customers wanted 
leg of lamb.  I told them that I only 
had mutton legs and would not have 
lamb for a couple of months. Imme-
diately they started to walk away. I 
called them back and talked to them 
for 10 minutes to convince them that 

Getting Value for Cull Katahdin Mutton
our mutton would not taste like “wet 
wool sweaters”. I told them, “you 
are going to be very pleased with 
this leg of mutton, but I will refund 
your money if you are not”. With re-
luctance the two different customers 
bought the ram mutton. Both of the 
customers had been buying our lamb 
for several years. They both came back 
the next week and told me the mutton 
was fantastic and the best sheep meat 
they had ever eaten.

For several years we have been 
butchering our ewes culled for mas-
titis, keeping the chops and leg whole 
and turning the rest of the ewe into 
a ground spicy mutton sausage (pa-
prika, fresh garlic & ginger, cayenne 
& pomegranate juice).  None of our 
customers have complained and some 
even prefer Katahdin mutton from 
older ewes to Katahdin lamb. Selling 
a live cull ewe for $160 is definitely 
worth the hassle. Many of our meat 
customers that we consider gourmet 
cooks only buy the mutton and the 
spicy sausage and consider cuts from 
younger lambs without much real 
taste.

So the next time you have the 
choice of eating a lamb that you could 
sell at the auction for high dollar or 
eating a 2-year old intact ram or a 3-7 
year old cull ewe, consider butchering 
and eating the mutton. You will find 
more flavor and you can probably 
save money two ways: 

a. get a higher dollar value for the 
lamb at the meat market than you 
would a cull animal and 
b.  the heavier carcasses from the 
mature rams and ewes yield more 
meat per processing dollar.

There are still several questions 
about how universal our mutton eat-
ing experiences are. Without having 
eaten two year old Katahdin rams 
raised in several management sys-
tems and on different feeds, we do 
not know if there are any interactions 
between forage types, grain rations 
and management. Note that some sci-
entific studies have found off flavors 
associated with certain feeds. Also, at 
what age do Katahdin rams start to 
have strong flavored meat and is there 
an interaction with feeds?  At this 
point, we have butchered two rams 
that were 3-4 years old. The meat was 
good, very acceptable for experienced 
lamb eaters, but did have a stronger 
flavor.

It remains to be documented, but 
another marketable value of Katah-
dins may be that hair sheep do not 
develop the strong favors that most 
wool sheep do as they age. The jury is 
still out and hair sheep breeders need 
to be careful about promoting it. With 
older Katahdins, there is increased 
risk of butchering an animal with very 
strong flavors, tough meat and/or too 
fat. I do not market Katahdin mutton 
to individuals that are not experienced 
lamb eaters or individuals that rank 
tenderness as a top priority.

So, how do you receive good value 
for older cull Katahdin ewes? We sug-
gest that you eat them.

Author’s Note: We encourage you to 
try some meat from older Katahdin ewes 
and rams (mutton) and let us know about 
your eating experiences. It would be good 
to know more about how flavors develop 
and if you have experienced off-flavor in 
Katahdin mutton.

Pictured left:  Dr Helen Swartz (Lincoln University, MO) 
plays the mandolin with the band at the KHSI Expo.

Pictured right:  KHSI 
members share fellowship 
and eat a meal at the KHSI 
Expo (members from OH, 
KS, VT, PA, VA).
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JUBILEE FARM
Laura & Doug Fortmeyer

Fairview, Kansas
25 years experience with Katahdins

NSIP since 1994 • SFCP Certifi ed fl ock

Registered & commercial breeding stock
Born on pasture, Raised on pasture

785-467-8041 • jubilee@jbntelco.com

Laura Fortmeyer (center, from KS) with assistance from Larry Weeks (VA) teach the 
Hair Coat Inspector's training at the KHSI Expo.

Charter KHSI Member and past 
board member Henry Licciardello 
is honored at the Annual Meeting.

Planning to enter 
your animals in 

the 2009 National 
Katahdin Sale in 

Oregon?  
Plan NOW to 

collect the data 
you need for those 

Jan./Feb. born 
lambs.
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Teresa Maurer and Jim Morgan    
KHSI Operations

Hard work by our hosts, espe-
cially Susan Schoenian and 

her family, and by many volunteers, 
the KHSI Board, KHSI Operations 
and KHSI Registry resulted in a very 
successful 2008 expo and sale!  137 
members, speakers, families, and 
interested folks registered and at-

tended our meeting held September 
26-27 in Boonsboro, Maryland.   We 
attracted additional folks during the 
sale and at the workshops held the 
day before. Participants came from 
27 states that spanned the US, and 
were joined by KHSI members from 
Nuevo Leon Mexico, Costa Rica, and 
Ontario Canada.  After pushing for 
many months and many many hours, 
the payoff is seeing returning and new 
faces, and rooms and barns fi lled with 
people learning and sharing their ex-
perience.  Thanks for coming!

We know it’s risky to thank people, 

2008 KHSI Expo in Maryland Draws from 
27 States and 4 Countries

but we’re going to try to mention 
names anyway.  If I missed your 
name, I promise I (Teresa ) will take 
my licks and put it in the next issue.  
Susan Schoenian’s work with Univer-
sity of Maryland extension, her love 
of all things Katahdin and her tireless 
energy (and extra hands from her fam-
ily especially dad Walter) were a huge 
benefi t to our expo—A BIG THANK 

YOU, SUSAN, for making all the ar-
rangements.  Please pass our thanks 
to your site staff and volunteers.  You 
all made the experience great, from the 
speakers to the food (lamb tacos and 
lamb roast) , and a dash of music.

Thanks to all of our speakers and 
moderators who brought wisdom 
from 7 states:  Susan Schoenian, Dr 
Stephen Wildeus, Lee Wright, Brad 
Smith,  Dr, David Notter, Kathy 
Bielek, Jeff Semler, Laura Fortmeyer, 
Mike Pruss, Dr Robert Herr, Habib 
A Ghanim, Sr, and Safia Ghanim, 
David Greene, Martha Mewbourne, 

Jay Greenstone, and Dr Charles 
Parker.  You helped us expand our 
knowledge of genetic improvement, 
pasture production, marketing, and 
current research and extension work 
in the region.

Our sponsors, supporters and 
vendors helped tremendously!  
Special thanks to: Thorntree Farm 
(Tom and Martha Mewbourne), D-S 
Livestock Equipment (Dennis Schoe-
nian), Townsend Sales (Brian Mathias 
Ingle), The Shepherd Magazine and 
Flockfi ler.

We know we lost count of the vol-
unteers who pitched in with the many 
great and small tasks that are required 
when you bring lots of people and 
sheep together.  Lee Wright went 
above and beyond the call of duty to 
bring sheep that could be used in the 
training, so he gets pride of place on 
this thank you list.  For time at the reg-
istration and promotions tables:  we 
thank Kathy Agan, Jane Phillips, Abi-
gail Seipel,  Barbara Pugh,  and Kay 
Cloyd.  Laura Fortmeyer,  Jeff White, 
and Larry and Lisa Weeks pitched in 
to prepare and conduct the inspector 
training.  KHSI Registrar Carrie Scott 
spent some long days and nights 
to keep paperwork and other tasks 
fl owing at critical times during the 
meeting.  Karen Kenagy volunteered 
to take expo pictures for us.  Jeff Sem-
ler, Tom Hodgman and Linda O’Brien 
pitched in lots of ways. 

We also appreciated having past 
and present KHSI leaders with us: 
especially Henry Licciardello,  a 
charter member of KHSI (see previous 
Hairald to learn more about Henry), 
as well as Laura Fortmeyer and Dr. 
Charles Parker who helped get KHSI 
going and who continue to contribute 
in many ways. Past KHSI Presidents 
included Mark Dennis , Larry Weeks 
and Barbara Pugh—we thank you 
for your continuing service to KHSI! 
Many thanks to current and new KHSI 
Board of Directors who helped at the 
expo and sale:  John Stromquist, Ron 
Young, Wes Limesand,  Mike Seipel, 
Kay Cloyd, and Howard Brown.  

Susan Schoenian - Expo Host extraordinaire - is still awake and smiling at the end of 
the Expo.  She sits next to her most recent ram purchase.
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Michael Seipel (MO) gives a youth committee report 
at KHSI Annual Meeting.

Kathy Bielek and Dr Tom Settlemire talk about Katahdins (if the 
words "parasite" and "worm" did not come up 15 times, we would 
be very surprised).

Graziers Forum — Mike Pruss (left, PA), Lee Wright (center, 
VA), Laura Fortmeyer (right, KS).
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