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Welcome New Members
April through June 2009
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New Youth Memberships
Marilyn Bedenbaugh ........................................................................................................................................... Deltona, FL
Kaleb & Ethan Kracht ...................................................................................................................................... Edgerton, MN
Matthew Schweiss of FoxTail Farm .................................................................................................................... Macon, MO

New Voting Memberships
Beverly Chevallier, DVM .........................................................................................................................Western Grove, AR
David, Ricki, Samantha, Fulbright & Nicole Gilbert of Rusty Nail Farm .......................................................... Batesville, AR
Julie Browne.................................................................................................................................................... Cazadero, CA
Kristina Valencia.................................................................................................................................. Diamond Springs, CA
Sarah Schuhmann............................................................................................................................................. Wellborn, FL
John, Judy & Scott Dyer of Dyer Family Katahdins............................................................................................Chrisney, IN
Robin & Jamie Hatfield.................................................................................................................................... Mt Vernon, IN
Daniel Maibach................................................................................................................................................ Bloomfield, IA
Robert Foster, Jr ...............................................................................................................................................Pittsburg, KS
TJ & Dawn Brady of Kast Iron Katahdins ................................................................................................. Independence, LA
Kerry Jett ...............................................................................................................................................................Union, ME
Katy & Wayne Langston of Ruby Ranch ................................................................................................................Belle, MO
Earlene & John Wagner of EJ’s Farm, LLC .................................................................................................. Lone Jack, MO
Peter Wang ....................................................................................................................................................... Freehold, NJ
Paul Hacker .........................................................................................................................................................Medina, NY
Raymond MacBeth......................................................................................................................................... Columbus, ND
Kristoffer & Nicolle Scaggs of H & E Katahdins ......................................................................................... Middle Point, OH
Shawn-elyn & Wayne Corter ............................................................................................................................. Cushing, OK
Noel, Carl & Will Olson of Olson Brothers...........................................................................................................Warner, OK
Ben & Leslie Means of Rangeline ..................................................................................................................Bluejacket, OK
Lance Peterson ..............................................................................................................................................Springfield, TN
Mike Cherry .......................................................................................................................................................Lynnville, TN
Wanda Costello of Red Rooster Farm ...............................................................................................................Quitman, TX
Wimberly Kay Krueger of Trinity River Katahdins .......................................................................................... Centerville, TX
Chuck Cienawksi & Sharron Ball of 3 Springs Farm ........................................................................................Fairmont, WV
Wendy K Fulwider ...............................................................................................................................................Viroqua, WI

"We're Coming"
photographed by Karen Kenagy, Oregon

1st Place - Open Category, 2008 KHSI Photo Contest

We're Coming 
to the 

KHSI Expo 
— Are You?

See information on pages 3, 5, 8, 
&  21, with the Schedule on page 

25 of this issue

www.katahdins.org
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Ron Young, President KHSI 
Board of Directors

Happy Summer to 
all of you!  Pres-
ently our yards 

and pastures in Northwest 
Ohio are mostly brown!  
Rain would be a welcome 
sight here.

By now you have re-
ceived the flyer and registration infor-
mation for the KHSI Expo in Corvallis.  
They tell me that Oregon is especially 
beautiful in September.

Our KHSI sale committee has been 
busy working with our KHSI friends 
in Oregon on the KHSI Expo Sale.  Sev-
eral leading breeders are planning to 
consign their elite breeding animals 

to the sale.  The Expo Sale is an op-
portunity for everyone to expand 
their flock’s genetic pool by selecting 
animals with the traits that will im-
prove their flock.  Larry Mead, Sale 
Manager of the Midwest Stud Ram 
Sale which is the largest sheep sale 
in the country, states:  “every sale, no 
matter how well most of the sheep sell, 
has ‘bargains’.”

The educational programs at the 
Expo are a “must”.  KHSI brings in 
leading sheep industry educators and 
producers to aid our membership in 
developing their flock’s program.  
Check out the schedule of sessions that 
will be presented on genetics, nutri-
tion, sheep diseases, forages, parasite 
management and much more.

Every organization’s long term 
growth and success is through the 
younger members being active in the 
promotion and progressiveness of 

the organization (KHSI).  For KHSI 
to evolve and maintain itself as an 
industry leader, we need to encour-
age and support the younger minds 
involved with the breed.   Roger D. 
Nichols, Prairie City, Iowa, an out-
standing Suffolk breeder for over 30 
years, made the following statement 
to a Suffolk group in the early 1980’s.  
He felt the Suffolk breed’s future was 
bright as “we attract the brightest and 
best young people”.  The Katahdin 
breed and KHSI needs its members 
and board members looking and plan-
ning for “the good of the organization, 
5-10-20-30 years into the future”.

You should have received in your 
mail, your ballot with the Nomina-
tions for the KHSI Board.  This is an 
important election and important that 
all members do their duty to select the 
leaders to take KHSI forward.  I en-
courage you to vote.

Mark your calendar and set your cell phone 
reminder tone for noon on September 12th 
at the Benton County Fairgrounds in Cor-
vallis, Oregon!

For each of the previous 4 years, KHSI 
members have consigned outstanding ewes 
and rams to the annual Expo Sale. It is an 
incredible opportunity to view an excellent 
group of sheep and buy the stock to take 
your �ock to the next level. It is a unique 
sale in that performance information is 
required and displayed at the pens. When 
the sale is in your region, it is important to 
take in the sale and buy the animal(s) you 
need. 

The KHSI Expo Sale Catalog will be avail-
able at the website on the events page 
(www.katahdins.org) after August 21st. 
You can also have a copy mailed by calling 
KHSI Operations Of�ce at 479-444-8441.

5th Annual KHSI Expo Sale – 
Another Outstanding 

Opportunity to Buy the Best!
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KHSI periodically posts information on sheep 
sales and sheep events as a public service.  Posting 
sale and event information does not imply endorse-
ment or verification of the claims of any sale or event. 
Sales and events posted are not sanctioned by KHSI 
unless otherwise noted.  Contact the KHSI Opera-
tions Office to ask for your event or sale to be posted.  
479-444-8441 or info@katahdins.org.

Sept 10-12, 2009**.  2009 KHSI Expo hosted 
by the Pacific Coast Katahdin Association at 
the Benton County Fairgrounds in Corvallis, 
Oregon. Includes a tour, over a day of educa-
tional workshops, KHSI Annual Meeting, and 
5th Annual Expo Sale.

Sept 11-12, 2009*. Scott County Hair Sheep 
Association 2009 Field Day with private treaty 
sales. www.hairsheep.us, Information: Ted 
Fletcher, 276-940-4051 & Pete Odle, 276-452-
2444.  Held at Natural Tunnel State Park and 
Cove Ridge Center in Rye Cove/Scott County, 
VA.

October 24, 2009. 2009 Sheep and Goat Field 
Day in Booneville Arkansas at the USDA-ARS 
Dale Bumpers Small Farms Research Center.  
The Center has 80 Katahdin ewes and growing 
to 100 ewes. Contact Joan Burke, 479-675-3834 
ext 325 or joan.burke@ars.usda.gov

Sales are listed in the Sale Roundup Fea-
ture
*   -Indicates there is an advertisement with information 
in this issue.
**- Indicates there is an article with more information 
in this issue of the Hairald.

2009 Hairald Calendar

www.katahdins.org
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by Jim Gerrish
Editor’s Note: This is the third article 

printed as a follow-up to Jim Gerrish’s 
articles reprinted in the Winter 2008 and 
Spring 2009 Katahdin Hairald. Gerrish’s 
experience includes over 20 years of beef-
forage systems research and outreach with 
the University of Missouri Forage Sys-
tems Research Center, as well as 20 years 
of commercial cattle and sheep production 
on his family farm in northern Missouri.  
Jim consults and teaches on ranches and 
farms across the US and Canada, mas-
terfully combining great information, 
humor and a hands-on approach in his 
work.  He and his wife Dawn are part-
ners in American GrazingLands Services 
http://www.americangrazinglands.co
m. Article reprinted with permission from 
the Stockman Grass Farmer (SGF).

The last series of articles I’ve 
written concerning benefits 
of incorporating sheep into 

cattle operations has generated more 
reader responses than just about any 
articles I have written in SGF. Most 
of the questions have concerned basic 
infrastructure and management issues 
from people either new to the sheep 
business or just thinking about getting 
started. This month I‘ll try to answer 
some of those questions.

One reader pointed out I had dif-
ferentiated between wool, hair, and 
dairy sheep in an earlier article and 
then never said anything more about 
the different types. She wondered how 
to decide what type of sheep would be 
the best for her location. 

Here’s some of the things to con-
sider:

What are you interested in? 
Only the bottom line profit? 
Having lots of fun? 
Diversity of products?
If profit is the bottom line on a 

small property and you’re willing to 
work to gain it, then milking ewes and 
making cheese is probably the top of 
the line. Just as with dairy cows, milk-
ing sheep brings daily responsibility 
and you or someone has to deal with 
the daily chores. Making excellent 
cheese is an art and if you have the 
creative bent, go for it. If you want 
money without work, you’re barking 
up the wrong tree.

Because ewes have to have lambs 
to make milk, you’re probably also 

Grassroots of Grazing: More Sheep Tips
going to be in the meat business as 
well as dairy. One of my favorite 
snacks is thin sliced cold lamb with a 
fine cheese on a whole wheat cracker. 
Sheep cheese with specialty meat? 
Value added products at their best. 

Wool sheep only have added value 
if you are producing a high value, pre-
mium product. This most likely means 
a wool that has high favor with hand 
spinners or other crafts people. Com-
modity wool is a liability rather than 
a benefit as it usually costs more to 
have the sheep shorn than the value 
of the wool.

If you plan to produce premium 
quality, hand crafter’s wool, you 
need to focus on both the wool traits as 
well as keeping it clean. If one of your 
sheep goals is to clean up a lot of nasty 
weeds, it will be difficult to keep the 
wool clean enough for the premium 
market. Yes, you can clean the wool 
up but you will have so much invested 
in getting it clean, you have lost the 
premium. Bottom line is you may 
not be able to have the best of both 
worlds. You’ll need to decide which 
is the higher pri-
ority and select 
your animals for 
that purpose.

Hair sheep 
are really use-
ful for keeping 
input costs low. 
No shearing cost. 
They also tend to 
be more parasite 
tolerant than wool 
breeds, so that 
may be important 
if you live in a hu-
mid climate. If one 
of your primary 
goals is cleaning 
up weeds, hair 
sheep are the best 
choice. They are 
also a lot easier 
to keep contained 
with electric fence 
than their wooly 
cousins.

That brings us 
to a second ques-
tion I’ve been 
asked several 
times in recent 
weeks. What kind 

of fence does it take to contain sheep 
reliably?

When it comes to perimeter fence, 
the question is twofold. What will 
keep predators out? What will keep 
sheep in? Which brings up more ques-
tions. Are your predators coyotes or 
grizzly bears? It makes a difference.

On our farm in Missouri, we ran 8-
wire alternating hot-ground perimeter 
fences and in the nine years we had 
sheep, we never lost a lamb or ewe 
to dogs or coyotes, which were the 
only predators we had there. We had 
neighbors using conventional fencing 
who were just about put out of the 
sheep business by predators. We also 
ran guard dogs. Some of the neighbors 
did and some didn’t.

We had a few wooly sheep who 
would get out of even that fence. We 
considered that to be culling criteria 
and those ones didn’t stick around. 
Otherwise, they teach everyone else 
bad habits. It’s like the Little Johnny 
joke.

CONTINUED ON PAGE 5

www.katahdins.org
www.katahdins.org
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Teacher asks, “Johnny, if you have 
15 sheep and six get out, how many 
sheep do you have left?”

Johnny answers, “None.”
Teacher scolds, “Johnny, you don’t 

know your math!”
Johnny replies, “Teacher, you don’t 

know sheep.”
Properly constructed and ener-

gized, the 8-wire fence will probably 
keep out 95% of the predators, all the 
way up to grizzly bears. Poorly ener-
gized and constructed, the mangiest 
house dog can figure out how to get 
through. If you’re looking for 99% 
predator exclusion, consider using 
electrified hi-tensile woven wire. Not 

only will you keep all the beasties out, 
you will really surprise and shock 
your neighbors, city hunters, and 
any other miscreants trying to cross 
your boundaries. I guess it would be 
a good idea to post plenty of warning 
signs on the fence.

For interior fence, we usually 
used 3-wire hi-tensile. I always tried 
to keep sheep fences tighter than our 
cattle fences just so the wires would 
more likely pull down into the wool 
rather than just sliding over the top. If 
you have hair sheep, this ceases to be 
a problem except in the winter.

While we used 3-wires, I knew peo-
ple who got by with just two wires and 

in the Falkland Islands, I saw sheep 
running against one wire and mostly 
staying where they belonged. Training 
sheep to the fence is an important part 
of the process. With wooled sheep, 
giving them good exposure just after 
shearing is a good idea. Tease them 
with some choice food and a fence 
they can just almost get through. They 
will get an education and respect the 
fence for a long time.

Since sheep have proven to be such 
a popular topic among SGF readers, 
don’t be surprised to see some more 
articles. Just don’t ask me to talk about 
chickens. I’ll leave that to Joel and the 
other poultry pros.

GRASSROOTS OF GRAZING, CONTINUED FROM PAGE 4

KHSI members and 2009 
Expo attendees are in for a 
real treat and great informa-

tion. All speakers are internationally 
known and have been working with 
sheep and sheep breeders for many 
years. Each speaker has an excellent 
reputation for being practical, provid-
ing producer-relevant information, 
and being stimulating.  (See schedule 
on inside back cover of this Katahdin 
Hairald issue.)

Karen Kenagy, Debra Blake and 
the Expo organizers from the Pacific 
Coast Katahdin Association generated 
the theme:  “Hair Sheep in the 21st 
Century”. The speakers have accepted 
the challenge to spark thinking and 
discussion about the future in their re-
spective fields, in addition to sharing 
pertinent information about present 
trends. Agriculture and technology 
are changing rapidly. The successful 
sheep associations and sheep breed-
ers will be those that integrate the 
best from the past with the key new 
technologies that help them produce 
better sheep, better products and be 
more profitable. It is important to 
distinguish between new technology 
fads that line the pockets of agribusi-
ness (but do little for profitability of 
the farmer and sheep producer), and 
those new technologies that improve 
efficiency of production and profit.

Don’t miss this exceptional oppor-
tunity to learn in a great place: join us 

2009 KHSI Expo Speakers to Educate Workshop 
Participants about Raising & Selecting Superior Sheep 

in the 21st Century
in Western Oregon!  Please contact 
Operations if you did not receive 
Expo registration information in the 
postal mail.

Here are some snippets about the 
KHSI Expo speakers

Kreg Leymaster has been research-
ing sheep production for over 20 years. 
In recent years, Dr Leymaster has been 
investigating easy care sheep production 
and hair sheep breeds. Easily one of the 
best and most knowledgeable speakers 
on sheep genetics available. Kreg Ley-
master is a scientist at the USDA Meat 
Animal Research Center in Clay Center, 
Nebraska

Charles Parker – Honorary KHSI 
member; played a key role in the creation 
of Katahdin Hair Sheep International. Dr 
Parker’s work included being director of 
the USDA. Sheep Experiment Station in 
Dubois, ID, Chair of the Animal Science 
Department at Ohio State University. Has 
held several key sheep industry positions 
in the USA. His talks always challenge 
sheep producers to think more about the 
future and to concentrate on the key traits 
needed to improve lamb production.

Jim Miller is a leading parasitologist 
in the USA and well known in the world. 
A great speaker with lots of information 
and excellent practical advice for the pro-
ducer. Dr Miller is one of the founders of 
the Southern Consortium for Small Rumi-
nant Parasite Control (www.scsrpc.org). 
A key leader in providing new tools and 
management practices that work to control 

parasites. Dr Miller is at the Veterinary 
Medical School at Louisiana State Uni-
versity in Baton Rouge, LA.

Woody Lane is a PhD ruminant nutri-
tionist and writes a column about nutri-
tion published internationally. Dr Lane’s 
work includes consulting for several graz-
ing groups in Oregon. An excellent blend 
of knowledge about grazing and nutrition. 
The forage in the pasture is the cheapest 
feed available to a farmer’s/rancher’s live-
stock. Dr Lane is the owner of the consult-
ing business, Lane Livestock Services in 
Roseburg, Oregon.

Lynn Herrmann-Hoesing is a PhD 
researcher at the USDA Agricultural 
Research Service Animal Disease research 
unit in Pullman, WA. Dr Herrmann-
Hoesing’s work has been important for 
the identification of genes that confer 
genetic resistance to Ovine Progressive 
Pneumonia (OPP). OPP is a common 
disease in sheep that is caused by a virus 
in the “slow” virus family (Lentivirus) 
and greatly decreases sheep productivity 
often causing hard bag and/or decreased 
lung function. Her work has recently iden-
tified genes that increase natural genetic 
resistance to OPP. The future of sheep 
breeding includes using genetic tests 
(like selecting for RR sheep to increase 
scrapie resistance) for diseases like OPP.  
Dr Herrmann-Hoesing will address the 
topic of how tests like codon tests for RR 
are going to become the norm for identify-
ing disease resistance for selling superior 
breeding stock. 

www.katahdins.org
www.katahdins.org
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2009 Lamb Crop 
Exceptional Cross Of 

Pugh Cedarbrakes Ewes 
and

Cloyd Bluegrass 
Katahdins Rams

Contact us for Farm 
newsletter and more info.

Fred and Barbara Pugh
Cedarbrakes Farm
5332 N. C. 87 N.

Pittsboro, N. C. 27312
Email: 

bpugh1601@earthlink.net
919-542-4164

KATAHDINS FOR 
$$ PROFIT $$

• Performance Stock 
for Meat Production

• Customer Service for  
Shepherds F Web Design &  

Maintenance
F Color Magazines
F Marketing Media

Gail M. Hardy 
479-439-0726

gail@xpressionsonline.us
www.xpressionsonline.us

Xpressions
Graphics Specialists

(Online & Print)
Round Mountain 

Katahdins

Selecting for stock with balanced EPDs 
and superior Lbs Lamb Weaned

Jim Morgan & Teresa Maurer
NW AR • 479-444-6075

jlmm@earthlink.net

Performance-Based Selection on Pasture

check out our Breeder Page 
at www.khsi.org

NSIP, SFCP
certified scrapie free

Visit the KHSI website at www.katahdins.org!

REPRINTED FROM PIPESTONE SHEEP 
NEWSLETTER, APRIL/MAY 2009  VOLUME 
29, ISSUE 2.

Your choices of how many 
and which ewes to cull have 
a major impact on the future 

of your flock.  Culling decisions rank 
second only to ram selection in the 
impact of moving the flock to a more 
highly selected genetic base.  In my 
opinion, this is the best time of year 
to make culling decisions, for two 
reasons:  1) Ewe production is obvi-
ous.  Even without great production 
records it is evident which ewes are 
producing reasonable sized lambs.  
You are likely selling slaughter or 
feeder lambs by weight, therefore 
the ewes that are producing your 
lighter ten percent of lambs are cull 
targets. In nearly all of the cases we 
can blame light weight lambs on the 
ewe, such as late lambing, poor milk 
production, poor mothering instinct, 
or poor growth genetics.  2)  Feeding 
cull ewes is a drain on the resources 
of operation.  Feeding culls to put on 
more condition is rarely a good idea.  
In general, consider culls a loss and 
get them to market quickly.  The cost 
of feeding these ewes to put on weight 
will generally not be realized in higher 
prices.  Cull quickly after weaning ir-
regardless of price.

Which ewes to cull?  First of all, I 
suggest that you consider how many 
ewes you can cull.  Where will the 
replacements come from?  Will they 
come from your flock or will you 
purchase outside replacements?  What 
will be the cost?  This may determine 

Culling Decisions By Dr. J.L. Goelz

how many ewes you can afford to 
cull or replace.  Next, consider what 
it takes for a ewe to break even or be 
profitable in your flock.  What ewes 
can you make money on and which 
ewes will always be losses.

Start the list.  The top of the list are 
the ewes that fail to wean a lamb, this 
generally means that they either did 
not give birth to live lambs, or had one 
lamb that did not survive to weaning.  
In nearly all cases, these ewes need a 
one way ticket off the farm or ranch.  
You have fed the ewe for a year with 
no return on your investment, almost 
as bad as the stock market.  The one 
exception is if the ewe aborted from an 
infectious cause, or the lambs died for 
a reason that was unrelated to moth-
ering or milking ability.  These ewes 
had the ability to perform but did not 
because we failed, not them.  Next on 
the list are the ewes that are unlikely to 
survive another year.  Perhaps it is age 
catching up with them, broken mouth, 
chronic lameness, etc. If it is doubtful 
that the ewe will survive the produc-
tion system for 
another year, she 
should go.  Next 
on the list con-
sider the ewes 
that consistently 
only give birth 
to singles.  They 
have no chance 
at weaning twins.  
In most produc-
tion systems a set 
of smaller twins 
is more valuable 

than a large single.  If ewes show from 
records that they do not have the abil-
ity to have twins or wean twins, they 
are targets for culls.  Lastly, I would 
consider ewes that perform in the 
flock, but make life difficult for the 
shepherd.  Fence jumpers, bad teat 
conformation, etc, that cause you to 
lose your religion in front of your 
family, make your life easier and make 
room on that cull truck.

Many problems that shepherds 
face are in your control.  You control 
the cull gate and you determine how 
your flock will look in five years and 
how they will perform.  Determine 
how you will replace your cull ewes, 
what the cost is to replace a cull ewe 
and select replacements that will get 
you closer to your goals.  Remember, 
the more culling pressure you can 
place on a flock, the more change 
you will make in your flock.  Cull 
ewes contribute less the five percent 
to gross revenue on your operations; 
selling price has little impact on your 
bottom line.

www.katahdins.org
www.katahdins.org
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Editor’s Note:  Questions in bold were 
asked by KHSI Board Member Michael 
Seipel and the replies are from Kelly Her-
man.

Kelly, tell us a little about your-
self and your family.

Hello!  My name is Kelly 
Herrman.  I am the seven-
teen year old daughter of 

Brenda Braidlow.  I’m excited about 
being a senior at the Rolla High School 
this coming year.

Please describe your 
current sheep and other 
livestock activities: I 
breed Border Collies, 
Bichon Frise, Katahdin 
Hair Sheep, and Limousin 
Cattle.  Currently, I have 31 
Katahdins.  I was recently 
gifted with four registered 
ewes for a Christmas pres-
ent and I purchased a new 
ram.  

 Are other family 
members involved with 
your sheep, and if so, 
how? My family is very 
supportive of my interest 
in sheep.  Although their 
backgrounds are cattle-
based, they are willing to 
learn with me about sheep.  
My grandpa has mixed-
breed sheep that he trains 
his Border Collies on.  My 
family has helped me start 
this new project through 
purchasing Sydell work-
ing equipment, building a 
sheep barn, and gifting me 
with four registered ewes 
for a Christmas present.  

 What was your first experience 
with sheep?  Being a Border Col-
lie breeder, I would watch my dog 
trainer, Danny Shilling, work with my 
Border Collie, Lacey, on the sheep.  I 
found myself becoming curious about 
the new species.  Before long, my 
grandpa bought some and gave me 

four mixed breed ewe lambs.
How did you learn about Ka-

tahdins and why did you decide to 
make them part of your operation? 
Through my 4-H project, I watched 
many of the “big kids” show sheep 
and asked many questions.  I felt that 
to get started in a species I knew little 
about, I wanted a breed that was low 
maintenance and motherly.  I soon 
found that the breed for me was Ka-
tahdins!

 What have you learned through 
raising/caring for your sheep?  I have 
learned that owning sheep can some-
times be discouraging but it is mostly 
rewarding.  It can be discouraging be-
cause unfortunately, all lambs do not 
live.  However, I found the industry 
to be extremely rewarding.  I love to 

watch them grow and I enjoy their 
happy personality.  In addition, Ka-
tahdins are low-cost so when weaning 
time comes, profit is made because I 
don’t have a lot of money in them.  

 What has been the biggest chal-
lenge so far?   A big challenge was 
a few years back when I lost many 
lambs.  Fortunately, after working 
with my 4-H sheep leader, Darla 
Noble, we found a problem in my 
feed ration, and since it has been cor-

rected, I have not lost 
many lambs.

What resources 
have you used to 
solve problems or 
answer questions 
about your sheep?  
If I have a question, 
I mainly contact my 
4-H project leader, 
Darla Noble (KHSI 
member), or my 
FFA Advisor, Cord 
Jenkins.

What has been 
the most reward-
ing aspect of raising 
livestock in general 
and sheep in par-
ticular? The most 
rewarding thing in 
raising livestock is 
watching a baby 
grow and know that 
I am not only helping 
myself but helping 
the community and 
economy through 
raising livestock.  

What are your 
plans and goals 
for your Katahdin 
sheep?  My goals are 

to show my flock, continue the breed, 
and expose more youth, like myself, 
to this amazing breed!

 What are your future educational 
and career goals? I am undecided on 
an occupation, but would like a job 
where I can work with people and 
animals together.  

Focus on EWE-TH:
Kelly Herrman

Kelly Herrman with her sheep
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By KHSI Operations

The Midwest Stud Ram Sale 
in Sedalia, Missouri was 
the site of the first Katahdin 

Ewe-th Sheep Camp on Tuesday after-
noon, June 23. Eighteen young sheep 
breeders braved the extreme heat and 
learned about sheep.

Dr Leroy Boyd, KHSI Board mem-
ber from Mississippi, demonstrated 
and worked with the young shep-
herds on showing sheep. Rob Zelin-
sky of South Dakota State University 
gave a presentation on sheep confor-
mation, pointing out many common 
structural issues. Michael Seipel, KHSI 
Board member from Missouri, gave a 
presentation on “The New York State 
4-H Sheep Achievement Program”. 
This program is a sheep knowledge 
and skill development curriculum for 
4-H and other youth sheep endeavors. 
Jim Morgan, KHSI Operations (Arkan-
sas) presented the important records 
that a shepherd needs to keep. At 
the end of the afternoon, there were 
several door prizes. Each participant 
received an Official KHSI Certificate 
of Completion and chose either a hat 
or a bandana with the KHSI logo and 
Katahdin Ewe-th Sheep Camp.

KHSI was assisted with Katah-

Katahdin Ewe-th Sheep Camp: A Hot Success
June 23, 2009 Sedalia, Missouri

din Ewe-th Sheep Camp by several 
co-sponsors including: Lincoln Uni-
versity of Jefferson City, MO and the 
Midwest Katahdin Hair Sheep Asso-
ciation. Michael Seipel and Howard 
Brown, KHSI Board member from 

Oklahoma, planned the event as part 
of the KHSI Youth Committee and 
worked hard to make the event a 
success. Professor Leroy Boyd gave 
a cap to each youth that said “Youth 
with Katahdin Sheep”.

Professor Leroy Boyd, Mississippi,  and Robin Schapeler, Missouri

KHSI Expo Hotel in Oregon Offers Special Rates

Thanks to Debra Blake and 
Karen Kenagy, attendees 
will have a great hotel to 

stay in for the September 10-12 Expo 
in Corvallis, Oregon.  All events will 
be held at the Benton County Fair-
grounds which is just 3 miles from 
the hotel.  The deadline for special 
rates is August 19, but we urge you 
to call as soon as possible.

The Best Western Grand Manor Inn 
and Suites in Corvallis is ready to take 
reservations.  This is a very nice hotel, 
with full amenities, including seating 
areas in the extra large guest rooms, a 
full breakfast, and walking distance to 
restaurants and a coffee shop.  If you 
mention the KHSI Expo, you will get 
a single room (1 or 2 people) for $81.99 
plus tax, or a double queen room (up 
to 4 people) for $84.99 plus tax.  The 
special rate is available for the nights 

of September 9, 10, 11, and 12.  There 
are a limited number of rooms at the 
special KHSI rate, so call soon to get 
the best deal. 

All rooms are equipped with 
irons, microwave/fridge, free high-
speed internet, 
and cable/HBO.  
Hot breakfast 
free with room; 
fitness room, 
hot sauna room, 
laundry facili-
ties, conference 
rooms, and out-
door heated pool are available.  All 
this in a convenient location, at a great 
price – what are you waiting for – plan 
your trip now!

The hotel offers a variety of spe-
cialty rooms – king corner mini-suites, 
king suites, double king mini suites, 

and a large suite with 2 queen beds, 
a living room (hide-a-bed) and a full 
open balcony available per request.  
These rooms are available at very 
competitive rates but not at the spe-
cial group rates.

IMPORTANT:  
Please make reserva-
tions directly with the 
hotel by calling 541-
758-8571 or 1-877-556-
2667.  All reservations 
must be guaranteed 
with a credit card at 
the time of making 

the reservation.  There is a 24-hour 
cancellation policy for reservations.  
Remember to mention the KHSI 
group rate.

Hotel location:  Best Western Grand 
Manor Inn & Suites, 925 NW Garfield, 
Corvallis, OR  97330, (541) 758-8571.

Reserve rooms 
before August 19 to 
get special rates!

www.katahdins.org
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By Jim Morgan, PhD
Editor’s Note: An earlier version of this 

article was published in the Fall 2003 issue 
of the Katahdin Hairald. Recent questions 
from newer Katahdin breeders to the KHSI 
Operations Office suggest that it is time 
to revisit the article.

Have you wondered how to 
legitimately compare the 
growth rate of a single ram 

lamb raised by a yearling to a twin ram 
lamb raised by 4 year old ewe? Or is 
this single born and raised ram lamb 
that is 20 pounds heavier than the rest 
of his cohort going to pass on genetics 
for more growth? The “non-genetic” 
effects of sex of the lamb, number born 
and raised, and the age of the ewe are 
significant.

Shepherds who pick the fastest 
growing lamb to 60 days of age or the 
biggest ram lamb at 120 or 150 days of 
age are often selecting single born ram 
lambs raised by a mature ewe. So, how 
do we tell if these growthy lambs are 
genetically superior for growth?

The environmental effect of the age 
of the ewe on volume of 
her milk production is 
not genetic and clouds 
the picture when the 
shepherd wants to 
identify genetics for 
growth. The environ-
mental effect of being 
raised as a single, twin 
or triplet is not genetic 
and also makes it more 
difficult to identify ge-
netics growth.

There are two ways 
that sheep breeders 
can “adjust” the 60 
day weight of a lamb to 
remove the non-genetic 
effects of ewe age, num-
ber born/raised and 
sex of the lamb. These 
include: a) submitting 
data to the National 
Sheep Improvement 
Program and receiving 
EPDs (expected prog-
eny differences) and 
b) using the adjusted 
weight formula. The 

Type of Birth-Rearing
 Sex of Lamb Ewe Age 1-1 1-2 2-1 2-2 3-1 3-2 3-3
 Ewe 1 1.17 1.43 1.31 1.49 1.35 1.60 1.81
  Lamb 2 1.03 1.23 1.13 1.27 1.17 1.30 1.45

3-6 1.00 1.14 1.05 1.17 1.08 1.23 1.38

7+ 1.01 1.20 1.10 1.23 1.13 1.25 1.44
 Ram 1 1.06 1.30 1.19 1.36 1.23 1.46 1.65
  Lamb 2 .94 1.12 1.03 1.16 1.06 1.18 1.32

3-6 .91 1.04 .96 1.06 .98 1.12 1.26

7+ .92 1.09 1.00 1.12 1.03 1.14 1.31
 Wether 1 1.12 1.37 1.26 1.43 1.30 1.54 1.74
  Lamb 2 .99 1.18 1.08 1.22 1.12 1.25 1.39

3-6 .96 1.09 1.01 1.12 1.04 1.18 1.32

7+ .97 1.15 1.06 1.18 1.08 1.2 1.38

Table 1.  Multiplicative Factors to Adjust Katahdin 
Weaning Weights for Type of Birth and Rearing 

and Ewe Age
Adult (3-6 yr old) ewes rearing single ewe lambs are the base (1.00)

Comparing Rate of Growth of Singles, Twin, Triplets, 
Ram & Ewe Lambs Out of Ewe Lambs & Mature Ewes: 

What are the best ways to do it?
adjusted weight formula is a part of 
the calculations used to derive EPDs. 
EPDs are more powerful since they in-
corporate the performance of relatives, 
allow comparison between flocks, and 
adjust for moderate and high input 
management systems.  EPDs also 
separate genetics for growth from 
genetics for milk production, which 
is helpful in selecting superior breed-
ing stock.  A twin lamb raised by a 
ewe with genetics for very high milk 
production and moderate growth ge-
netics can be just as heavy at 60 days 
as a twin lamb with superior growth 
genetics and raised by a ewe with be-
low average milk production.

In 2003, enough data (thousands 
of records) had been collected by the 
Katahdin flocks in the National Sheep 
Improvement Program (NSIP) for Dr 
David Notter of Virginia Tech to calcu-
late the Katahdin specific adjustment 
factors.  The adjustment factors are in 
Table 1. Age and sex of lambs should 
be fairly self explanatory. Birth/Raise 
type may be less familiar but the gen-
eral pattern is as follows: 

a) triplet born & raised is 3/3, 
b) triplet born and single raised 
is 3/1, 
c) single born/raised is 1/1 and 
d) ewe with a single in which a 2nd 
lamb is grafted on is 1/2. 
The formula for making adjust-

ments to weight data has been avail-
able for many years.  It is a very useful 
tool that can be used by breeders not in 
NSIP or can be used along with EPDs 
in some selection programs.

The adjustment factors allow the 
breeder to adjust weaning weights 
for age of ewe, sex of lamb, number 
born and number raised, so that the 
performance/growth rate of lambs 
from different ewes can be compared 
regardless of sex of lamb, age of ewe 
or number raised. Since the age of 
each lamb is slightly different when 
weighing, one must also adjust each 
lamb weight to a standard age. The 
following formulas are taken from 
American Sheep Industry SID Sheep 
Production Handbook and are basi-
cally the same as those used in other 
countries (Figure 1 on page 10).

The process for ad-
justing the weights of 
your lambs to a standard 
follows. It is a two step 
process. A) First you 
need to adjust for the 
age (in days) at weigh-
ing. You don’t have to 
weigh all lambs exactly 
at 60 days of age. You 
can weigh them all on 
the same day and then 
adjust to your standard 
age. For example if you 
weigh your lambs and 
they range in age from 
45-75 days, you can 
adjust all to 60 days. B) 
The second step is to 
apply the adjustment 
factor that corrects all 
lambs to the same stan-
dard, no matter if they 
are a triplet, twin or a 
single born to a 4 year 
old or a 1 year old ewe. 

CONTINUED ON PAGE 10
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KHSI is pleased to announce 
that the site for the 2010 
Expo will be Lincoln Uni-

versity at Jefferson City, Missouri. 
Dr. Helen Swartz, Felix Wulff, Arlene 
Stewart and Dan Sommerer are very 
excited about the opportunity to once 
again host the expo events and sale. 
KHSI had a very successful meeting 
there in 2006. Expo attendees felt that 
the facilities and hosting were top 
notch because staff and volunteers 
made both people and animals feel 
welcomed and well taken care of! For 
dates, the hosts are looking at one of 
the first 2 weekends in early Septem-

The example provided in 
the box is a 60-day weight 
for a twin ewe lamb raised 
by a 1 year old ewe. The 
adjustment factor is taken 
from Table 1 on page 9.

 Using a calcula-
tor for this formula is te-
dious and would require 
hundreds of numbers 
keyed in to calculate the 
adjusted wt for a hand-
ful of lambs.  Developing 
a computer spreadsheet 
do the calculations also 
takes a fair amount of 
work.  However, Rich-
ard Stewart, a Katahdin 
breeder in Kansas, has developed an 
Excel spreadsheet that is pretty easy 
to use.  It can be downloaded from 
the Forms page of the KHSI Website 
(www.katahdins.org)

In Table 2, the weight of 5 lambs 
born within two weeks of each other 
and raised in 
the same pas-
ture is adjusted 
for age, sex, 
birth/raise type 
and age of ewe. 
The lambs vary 
in weight by 25 
lbs. The table is 
arranged in with 
the heaviest 
lamb ranked at 
the top and the 
lightest lamb in 

Table 2. Comparison of Ranking by Raw Wt and Ranking by Adjusting Wt 
for Age, Birth/Raise type and Sex

Lamb 
#

Age & 
Raising 

Adjusted 
Rank

Raw 
Wt 

Rank

Dam 
Age 
(yrs) DOB Sex

# Born/ 
Raised

Birth 
Wt

Weigh 
Date

Age of 
Lamb 
on Wt 
Date

Raw 
Weight

Age 
Adjusted 

Wt

Age & 
Raising 

Adjusted 
Wt

1 4 1 4 03/01/09 R 1/1 9 05/08/09 68 72 64.6 58.8
4 5 2 4 03/11/09 R 2/1 8.25 05/08/09 58 67 59.7 57.3
2 1 3 2 03/05/09 E 2/2 8 05/08/09 64 60 60.7 77.1
3 3 4 5 03/08/09 R 3/3 7.5 05/08/09 61 58 60.2 75.8
5 2 5 1 03/15/09 E 2/2 7.5 05/08/09 54 47 51.3 76.4

Age adjusted wt = actual wt – birth wt
age when weighed Adjustment age Birth Wt[ ]X +

Age adjusted wt = 45 – 7.5
66

60 7.5 = 42.1 lbs[ ]X +

A ewe lamb weighed at age 66 days; born and raised a twin to a yearling ewe.  
Weighed 45 lbs.  Birth weight 7.5 lbs.

Adjusting for age of ewe, number born and raised and sex of lamb.  Use 1.49 for 
a twin Katahdin ewe lamb born to a yearling ewe.  From Table 1, scan the first 
row (yearling ewe (1) raising a ewe lamb) and go to the column "2-2" (twin born 
– twin raised) and you find 1.49.  The 1.49 is multiplied by the "age adjusted wt" 
to get the 60 day adjusted weaning weight.

60 day adj wt = 42.1 x 1.49 = 62.7 lbs

Figure 1.  Age Adjustment Calculations

the bottom row. After adjusting the 
lambs for age, 4 of the 5 lambs are 
within 5 pounds of each other with 
the small ewe lamb from the yearling 
ewe significantly lighter.  After adjust-
ing for birth/raise type and sex, the 
two heavier ram lambs are predicted 
to have the least genetics for growth. 

Note that these two lambs 
were single-raised on mature 
ewes. The triplet-raised ram 
lamb, twin ewe lamb from a 
2 yr old ewe, and the small 
twin ewe lamb raised by the 
yearling ewe are ranked the 
highest.

Table 2 documents the 
importance of using adjusted 
weights as a key tool to help 
identify superior genetics. 
EPDs which include adjust-
ing for these same factors are 
also an important tool.
Acknowledgements: Dr Dave 
Notter and his lab at Virginia 
Tech (Drs Larry Kuehn 

& Bindu Vanimisetti) are thanked 
for calculating the Katahdin specific 
adjustment factors. We also thank 
Richard Stewart for allowing Katahdin 
breeders to use his program for adjusting 
60 day weights with Katahdin specific 
adjustment factors.

COMPARING RATE OF GROWTH, CONTINUED FROM PAGE 9

ber 2010. 
Jefferson City is the scenic state 

capital and the surrounding areas 
are a great place to explore if your 
interests include beautiful rural ar-
eas, history, arts and crafts, antiques, 
or wine. Historical sites include the 
Lewis & Clark Trail, Old Missouri 
River Town, Thomas Hart Benton 
Murals and much more—the area is 
great for walking and driving tours. 
In addition to excellent driving access, 
Jefferson City can also be reached from 
airports in Columbia, Kansas City and 
St. Louis, which together have flights 
from 12 major airlines.

2010 KHSI Expo to be Hosted by Lincoln 
University in Jefferson City, Missouri

Registration info for the 
KHSI Expo in Oregon 

September 10-12 was 
sent to you with your 
KHSI Director ballot.  
If you don’t have the 

registration form you can 
go to the KHSI website  
www.katahdins.org  or 
call us 479-444-8441 
and we’ll help you get 

signed up

www.katahdins.org
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His genetics are available from the following �ocks:

Sunset Ridge Katahdins
Greg and Matt McGinnis

1335 Ridgeline Road • Washburn, TN 37888
Home:  865-497-3085 • Cell:  865-310-7784 • 

Email: sgmcginnis2003@yahoo.com

Lazy B Livestock, LLC
Howard & Lavonne Brown

8362NS 3550 Rd. • Prague, OK  74864
Phone:  405-567-2559

Email: mapabrown2@yahoo.com
www.lazybkatahdins.com

Jessee Farms
Kenneth Jessee

P. O. Box 592 • St. Paul, VA 
Phone:  276-794-9214 

Email: kenneth.jessee@gmail.com

Pecan Valley Ranch
Gaylin Ratliff

2901 Stanley Lane • Brownwood, TX  76801
Phone:  325-646-4683

Email: ratliffpvf@centex.net

THE OLD MAN

SBR 1154
6 yrs. old • 342 lbs.

A PROVEN RAM with PROVEN GENETICS

www.katahdins.org
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Starkville, MS
622-323-3169 • zacabc1@netscape.net

Thanks goes to 
Maralyn Fowler, 

Cascade, WI
for purchasing LHB 40 for 

$900 at the Midwest Stud Ram 
Sale held in Sedalia, MO

Howard & Susian 
Covington, 
Conroe, TX 

for purchasing LHB 33 
privately

Thank you. Leroy H. Boyd

KHSI periodically posts information on sheep sales and sheep events as a public service.  Posting sale and event 
information does not imply endorsement or verification of the claims of any sale or event. Sales and events posted are 
not sanctioned by KHSI unless otherwise noted.  Contact the KHSI Operations Office to ask for your event or sale to 
be posted.  479-444-8441 or info@katahdins.org

9/12/09**. 5th Annual Katahdin Expo Sale at 12:00 Noon in Corvallis, Oregon at the Benton County Fairgrounds. The 
2009 National Katahdin Sale. Entry Forms available on website or by contacting the KHSI Operations Office. Sale 
Catalog available after 8/20/09 at the KHSI website or from the KHSI Operations Office.  Contact Jim Morgan, 
KHSI Operations at info@katahdins.org or 479-444-8441.

9/11-9/12/09. Scott County Hair Sheep Association Private Treaty Sale. www.hairsheep.us . Information: Ted Fletcher, 
276-940-4051 & Pete Odle, 276-452-2444.  Held at Natural Tunnel State Park and Cove Ridge Center in Rye Cove/
Scott County, VA.

10/10/09**. 3rd Annual Midwest Hair Sheep Sale in Salem, Indiana at 1 PM EDT at the Washington County Fairgrounds. 
www.wcsheep.org.  All hair sheep breeds can be consigned. For more information or consignment forms go to the 
website or contact Dave Embree (812-755-4414, ddembree@yahoo.com), Blanche Perkins (812-967-1554, bearcreek
terrel@hotmail.com) or Brad Shelton (812-883-4601)

10/24/09.  Annual Mid-Atlantic Hair Sheep Sale in Reedsville, Pennsylvania at 1 PM EDT at the Mifflin County 
Fairgrounds..  Contact Cadie & Mike Pruss in Lewistown, PA for more information on the sale. 717-242-4154 or 
acadia@lcworkshop.com On the same weekend and in the same place, the Pennsylvania Association for Sustain-
able Agriculture (PASA) will meet. There will be a workshop called “Hands-On Small Ruminant Care”. Go to 
www.pasafarming.org for more information on the workshop.

**- Indicates there is an article or display ad with more information in this issue of the Hairald.

2009 Katahdin Sale Roundup

www.katahdins.org
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KatahdinsWarm Springs 

CMG 9063 — A Balanced Superior Ram

OUR RECENTLY PROCURED STUD RAM

Born 3/26/09 — RR at codon 171
Born and raised as a triplet.

60 day corrected adjusted weight is 70 lbs.

PEDIGREE EPDS
60 day WW 120 day PW MM M + G % LC % LW PLW

1.25 2.45 1.2 1.85 4 8 4.55
Percentile Percentile Percentile Percentile Percentile Percentile Percentile

90 89 99 99 68 94 99

Dam:  CMG 7028                          Sire:  TMD 8-106
This ram will be bred to the daughters of BH 7017, CMG 7017 and WRI 7080

Planned Delivery Trips:
Aug. 2009 - Florida
Sept.2009 - Virginia

Nov. 2009 -  North American Livestock Exposition, Louisville

David and Nancy Maddox
dbmaddox@windstream.netwww.warmspringskatahdins.com 706-655-3407

MATURE EWES - Recorded and Registered. Offering these ewes as open 
or bred to CMG 7017. Various ages.  Pick up at the farm or delivery 
to Louisville if trailer space is available.

EWE LAMBS - Pick up at the farm or delivery to LOUISVILLE if trailer 
space available.

RAM LAMBS - A nice selection available sired by all 3 rams.

FOR 
SALE

www.katahdins.org
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GREAT SELECTION OF HIGH 
CALIBER RAM AND EWE LAMBS 

FOR SALE!!! 
CALL FOR PICTURES

Patrick, Brenda, and Mary Brokaw 

Stronghurst, Illinois      309.924.1510

pbbrokaw@monmouthnet.net

Breeder Page at KHSI.org!

Note:  Kat Ahdin lives on Shackaloa Creek Farm in Smithdale, Mississippi, and shares her musings with 
Mickie Burris, Mississippi.

Kat here, just sticking my head in to say “Howdy”.  I’ve been thinking about how great it was to see so 
many of ‘ewe’ again at the SCKA Annual Meeting and Private Treaty Sale in June. For those that 
were unable to make the trip to Hahira, GA, I hate to be the one to tell you, but you really missed 

a jam-up event. Milledge and Roxanne have a “B-ewe-ty” of a place and them folks really know how to put 
on a shin-dig. Whew-wee, from the moment we arrived until the time we left, the welcome mat was out….they 
don’t call it “southern hospitality” for 

nothing! They even had golf carts to chauffer you around 
from place to place. And if you got too hot, you could get in 
the canoe and row out in the pond…that is, if you didn’t 
mind sharing it with the gator!

Hound River is a real showplace: beautiful…peaceful. 
While it was hot as blue blazes, it was well worth the trip. 
There were some mighty fine sheep on display too (and 
from what I hear even with the sluggish economy, it seems 
that the Sale totals were pretty darn good). I think there 
were a good many folks who went home with some fine 
“additions” to their flocks. Apparently all that spoofing 
up that them old rams and ewes did prior to the trip really 
paid off. 

Kat Ahdin’s Late Summer Update

CONTINUED ON PAGE 15

KHSI members Ron Prokop, FL (left) and Earl & Mickie Burris, MS 
(right) enjoy the deck at the lodge at Hound River Farm during the 
SCKA meeting.

www.katahdins.org
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Hound River had some mighty fine speakers lined up too. Everyone seemed really pleased to have renowned sheep specialist, 
Dr Charles Parker as keynote speaker, Dr Jim Morgan, head of KHSI Operations, and Dr Will Getz (a longtime KHSI supporter) 
from Fort Valley State University on hand to educate folks. They gave some pretty impressive as well as informative presentations. 
Now as for old Kat here, I followed them along pretty well for a while, but I must admit I got a tad confused when they started 
talking about the importance of DVD’s………For the life of me, I couldn’t figure out what in the world watching a DVD had to 
do with raising sheep. Luckily for me, about half way through the event, one of them nice SCKA members told me that they were 
talking about EPD’s… not DVD’s. I do understand the importance of learning all I can about Katahdin and these SCKA events 
are just the ticket for doing that!

Shucks, they even had a Hair Coat Inspector Training Class. Seems to me that was a big deal for lots of folks, ‘cause there sure 
were a lot of them taking part in that training class. Heck, ole’ Kat here even learned a thing or two! 

So whether you were interested in hearing some excellent speakers, getting updates on the Katahdin sheep industry, adding 
some fine genetics to your flock, showcasing and / or selling some of your own Katahdin, becoming a Hair Coat Inspector, or just 
plain getting together with some of the best folks around, the SCKA Annual Meeting and Private Treaty Sale was the place to be! 
Evidently a lot of folks agree because it seems like this gathering gets bigger and better every year! 

Bottom line is if you want to learn something, get the latest Katahdin industry news, have a wonderful time of fellowship and 
eat some fantastic food, all you need to do is make plans to attend one of them SCKA meetings. Heck, I’m already making plans to 
travel to Howard and Lavonne Brown’s place in Prague, Oklahoma next year for the 2010 SCKA Annual Meeting and Private 
Treaty Sale.  And o’ course, don’t forget the KHSI Expo and Sale as yet another place to learn, meet and buy.

Signing off for now with this old ewe’s news,  Kat Ahdin

KAT AHDIN'S LATE SUMMER UPDATE, CONTINUED FROM PAGE 14

By Ron Prokop
Chair, KHSI Commercial Marketing 

Committee

On Friday May 29, 2009,  I directed 
a Goat and Hair Sheep USDA 
Federal / State Live Animal 

Grading Seminar held for the first time for 
area producers. That day was the first day 
in May that we did not have rain!  The South 
Alabama sky was clear and beautiful with a 
temperature of 88 degrees. We started the 
agenda at 9:00 A.M. Central time with 85 
folks enrolled in our first time seminar. We 
had producers and faculty from the follow-
ing states: Louisiana, Mississippi, Alabama, 
Georgia, North Carolina and Florida.  Spon-
sors were: Alabama Cooperative Extension 
System; Alabama Meat Goat and Sheep 
Producers Association; Alabama Sheep and 
Goat Checkoff; First South Farm Credit; ACA  
and the Houston County Farmers Federa-
tion.  I want to thank all these sponsors for 
their support!

Seminar presenters were:  Mr. David Gar-
cia, USDA-AL  Livestock Market News and 
Grading Service, Montgomery, AL; Dr. Will 
R. Getz,  Extension Small Ruminant Specialist, 
Fort Valley State University, GA.; Mr. Terry 
Harris ,USDA-GA Livestock Market News 
and Grading Service, Thomasville, Ga.;  Mr. 
Max W. Runge, Extension Ag. Economist, AL 
Cooperative Extension Auburn, AL.  

The seminar started in the classroom 
with an explanation of how to fill out grad-

Producers Learn About Grading and Marketing Lamb
ing cards. Then the class moved next 
door to the livestock holding pens 
for D & W  processing plant.  We 
learned about grading live goats and 
hair sheep from Terry Harris, who led 
a hands-on session for the producers 
to feel the animals and then fill out 
their grading cards.  Then D & W 
workers started to process the goats 
and sheep so that  we could get a chill 
on the carcasses before the afternoon 
carcass evaluation in the cooler.   We 
producers headed back to the class-
room where we heard about Control 
of Internal Parasites by Dr. Getz.  This 
was followed by a session on Market 
Goat and Market Lamb Produc-
tion Enterprise Budgets. Lunch was 
provided on site by sponsors and 
included a Smoked Goat and Hair 
Sheep Tasting. Samples from D & W 
Processing  featured their new smoke-
house sausage and meat products. 

The afternoon class started by 
breaking the seminar into the goat 
group and hair sheep group because 
we had more producers than we 
had room in the cooler.  Each group 
viewed the hanging carcasses for the 
carcass evaluation session. This gave 
me a chance to discuss the future of 
commercial Katahdin hair sheep pro-
ducers to produce a quality hair sheep 
for this new processing plant.  During 

the sheep producers’ group session, 
I invited Roxanne from Hound River 
Farm to speak.  She and her husband 
Milledge were hosts for the June  12-
13, 2009 SCKA annual meeting in Ha-
hira, Georgia and Roxanne invited  the 
sheep producers attending this semi-
nar to the Hound River meeting. 

The feedback that I have received 
was very positive from the pro-
ducers, staff and faculty. I wanted 
to personally thank the following 
people that worked so hard to make 
this seminar a great success: Dan and 
Wade Hussey from D & W Process-
ing; Stan Windham, Will Durr, and 
Rickey Hudson all from the Alabama 
Extension system; Mitt Walker from 
Alabama ALFA; Terry Harris, David 
Garcia, and Tommy Davis from USDA 
marketing; Dr Will Getz, Fort Valley 
University; Andrew Williams; Greg 
Hare. And the MAIN Man that car-
ried the big load: Mr. Mark Tucker 
with HUSCO / D & W; I want to say 
also that  I had the pleasure to meet 
Mr. Paul Waddy, District Extension 
Coordinator with Alabama A & M 
and Auburn Universities. Mr. Waddy 
will be a great resource in the future 
for our producers.

Remember: only purchase and 
eat American Grown Goat and  Hair 
Lamb!

www.katahdins.org
www.katahdins.org


The Katahdin Hairald • www.katahdins.orgPage 16 Fall 2009 The Katahdin Hairald • www.katahdins.org Page 17Fall 2009

KHSI Promotion Committee

Do you have good photo-
graphs of Katahdin sheep? 
There’s still time to enter 

the KHSI 5th Annual Photo Contest.  
Please help us to build the collection 
of quality photographs to be used in 
promoting Katahdin sheep. The con-
test is open to all who wish to enter.  
The photographer does not have to be 
a member of KHSI. The photograph 
must include Katahdin sheep.

Entries must be received by No-
vember 1, 2009 at info@katahdins.org 
or on a CD or disk sent to KHSI Op-
erations, PO Box 778, Fayetteville AR 
72702.

Photographs from previous con-
tests have been used in ads in national 
sheep magazines and other KHSI pro-
motional activities.  Several have been 
included in the Katahdin Hairald.

Entries will be judged on composi-
tion, exposure, focus, relevance, and 
creativity (or appeal) with the goal of 
promoting Katahdin sheep.  Prizes can 
be used to pay for registry services 
(registering, recording or transferring 
sheep), annual membership, Breeder 
Page or promotional items (t-shirts, 
hats, vests, signs) and shipping. We 

KHSI 5th Annual Photo Contest Needs Your Photos!
call them KHSI Dollars.

First Place:  $50 of KHSI services or 
promotional items.

Second Place:  $25 of KHSI services 
or promotional items.

Third Place:  $10 of KHSI services 
or promotional items.

New this year will also be three 
overall prize winners named by the 
judges to the Judge’s Pick category.

Grand prize:  $100 of KHSI services 
or promotional items.

First runner up overall:  $75 of 
KHSI services or promotional items.

Second runner up overall:  $60 of 
KHSI services or promotional items.

 Categories:
1. Best Promotion of Katahdins – Pho-

tographs that show one or more of 
the qualities promoted for Katah-
din sheep such as:  no shearing, 
efficient grazers, superb mothers, 
low maintenance, easy lambing, 
adaptable, etc.

2. Action – Photographs of activities 
such as moving/trailing sheep, 
lambing, tagging, exhibiting, graz-
ing, feeding, etc. (Note that all pic-
tures featuring youth ages 18 and 
younger should be entered in the 
“Kids and Sheep” category.) 

3. Scenic – Photographs of sheep 
outdoors. (Photos entered in this 
category cannot include people.) 

4. Kids and Sheep – Photographs 
containing pictures of youth less 
than 18 years of age and sheep.

5. Multi-Species Grazing - Photo-
graphs of Katahdins grazing with 
cattle, horses and/or goats. In this 
category, judges will look for pic-
tures that demonstrate commercial 
value of multi-species grazing (A 
picture of a single horse or steer 
with 20 sheep is not the objective 
of this category).

6. Open Category – Photographs that 
do not fall into the five above-listed 
categories.

7. Just for Youth  – Pictures of Katah-
dins taken by individuals under 
18.  The picture topic can be any 
category. 
Complete contest rules and entry in-

formation were printed on page 7 of the 
Summer 2009 Hairald.

Have questions or need a copy of the 
complete rules?  Please call or email KHSI 
Operations at info@katahdins.org or 
479-444-8441.  We do want to acknowl-
edge that these guidelines are based on 
those used for the ASI photo contest.

The schedule for publishing 
the remaining 2009 issue 
of the Katahdin Hairald 

(Winter) has been established and 
deadlines are below. Because this 
issue arrives near the holidays and 
new year, there is an opportunity for 
your ad to convey holiday greetings 
if you wish. The following explana-
tions may be helpful for your decision-
making about ads.  The Hairald has 
two types of ads, Classified Ads and 
Display Ads. Classified ads are word 
ads that are listed in the classified ad 
pages.  Display Ads are 1/8 (business 
card), 1/4, 1/2 and whole page black 
& white or color. Individual members 
can commit for 4 consecutive display 
ads and receive a 10% discount.

Commitment for the size and color 
or black/white choice for “display 

2009 Katahdin Winter Hairald Publishing Schedule
ads” is typically due 10 days prior 
to the content, so that the KHSI Op-
erations Office can plan (map out) the 
Hairald.  Content of display ads is due 
to closer to the publishing date so that 
they are timely. Please communicate 
your commitment to both KHSI Op-
erations: info@katahdins.org or 479-
444-8441 and Gail Hardy at Xpres-
sions; gail@xpressionsonline.us or 
479-439-0726.

Display Ads can be provided to 
KHSI as camera ready ads (ready to 
publish) or the advertiser can work 
with KHSI to have Gail Hardy of 
Xpressions do their display ad design. 
KHSI has no preference whether Dis-
play Advertisers do their own design, 
work with their advertising person or 
contract with Xpressions to do their 
ad.

The Katahdin Hairald is printed 
and mailed by Herald Printing of New 
Washington, Ohio, the same company 
that prints The Shepherd magazine, a 
national sheep magazine. To save on 
postage costs, the Katahdin Hairald 
is mailed bulk rate, so people usually 
receive the issue one to three and half 
weeks following mailing.

WINTER 2009
1) Article Deadline – Oct 14
2) Display Ad Commitment Deadline 

(including size of ad) – Oct 14
3) Classified Ad Content due to Op-

erations – Oct 27
4) Display Ad Content Due to Xpres-

sions – Oct 27
5) Mailing Date (Bulk Mail) – Nov 20
6) Arrival Time in Mailboxes – 1–

31⁄2weeks after mailing date.

Did you receive your ballot and bios of nominees for the KHSI Board by postal mail?  
If not, please call 479-444-8441 or email info@katahdins.org as soon as possible.

www.katahdins.org
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Lazy B Livestock, LLC
Howard & Lavonne Brown • 8362NS 3550 Rd.  • Prague, OK  74864

405-567-2559 • mapabrown2@yahoo.com •  www.lazybkatahdins.com

HLBGenetics
HLB

Genetics

Movin' On

Enrolled in NSIP and VSFCP

u2nd Fall Ram lamb, 1st Fall Ewe lamb & 5th Late Spring                  
Ewe lamb sold to Brokaw Farms. 
u2nd Early Spring Ram lamb sold to Lynn & Donna Fahrmeier 
uEarly Spring Ram lamb sold to Howard Duge 
u1st Late Spring Ram lamb sold to Whitney Fleming 
u3rd Late Spring Ram lamb sold to Thomas Hurst 
u2nd Fall Ewe lamb sold to Jay Greenstone 
u2nd Early Ewe lamb sold to Robin Schapeler 
u3rd Early Ewe lamb sold to Henry & Becky Schultz 
u7th Late Spring Ewe lamb sold to David Scovell

Thanks to all buyers
private treaty & 

Mid-West Stud Ram sale

2nd Early Spring Ram Lamb 
sold to Lynn & Donna Fahrmeier

2nd Fall Ram Lamb
sold to Patrick & Brenda Brokaw

HERD SIRES 
FOR SALE

TEX and    
GIT-HER-DUN
Call us for more information.

FOR
SALE

Registered 
White RR Rams 
Sorry no more ewe lambs this year.

www.katahdins.org
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Mark & Sara Dennis
New Iberia, LA • 337-364-0422 

denn907@bellsouth.net

www.countryoakranch.com
Certified Scrapie Free Flock (8 years)

Superior Genetics

Katahdin Hair Sheep Breeding Stock Only“If it’s in the RAM, it will be in the LAMBS”Genetics make the Difference

Country Oak RanchCountry Oak Ranch

Make plans to attend these Special Events
Country Oak Ranch will have Katahdins on Display/Sale

SCHSA Annual Meeting, Sept. 11-12, 2009; Gate City, VA

Sunbelt Agricultural Expo, Oct. 20-22, 2009; Moultrie, GA
delivery arrangements can be made at these events for a small fuel charge

All COR Breeding Rams & Ewes have 
A or AA Inspected Coats

Country Oak Ranch 

MEAT Katahdins
a Dining Experience

COR 09-06, RR, twin
120 day wt. 108 lbs.

A Select Group
of Ram Lambs, Sired by "MCD New-
Generation" RR, twin, will be in Scott 
County, VA. Hair Sheep, Private Treaty 
Sale, Sept. 11-12, 2009.  Delivery for 
pre-purchased lambs and yearlings 
is available.

The June South Central Katahdin Association meeting hosted by Roxanne and Milledge Newton got great 
coverage in the Valdosta (Georgia) Daily Times.  On June 13, 2009, the paper ran a nice story with the headed 
“Sheep Breeders Gather” which featured good pictures and information.  If you’d like to view the story you 

can get to it at this website address: http://www.valdostadailytimes.com/archivesearch/local_story_164224220.html
Moving much further north:  the Globe and Mail in Canada featured an article by Gerry Shikatani called “Katah-

din Lamb:  Good to the Last (Big) Chop.”  Chefs and breeders had good quotes about the breed and the flavor of the 
meat.

http://www.theglobeandmail.com/life/katahdin-lamb-good-to-the-last-big-chop/article44569/
Editors Note:  If you or your Katahdins are featured in a magazine, newsletter, website or TV story let KHSI Operations know.  

If you see other Katahdin breeders or mentions in the news, please also let us know!

In the NewsKatahdins & Katahdin Breeders

The 3rd Annual Midwest Hair 
Sheep Sale will be held on 
Saturday, October 10 at 1 

PM EDT at the Washington County 
Fairgrounds in Salem, Indiana. A 
list of the early consignments will be 
available after September 11.

Consignments are being accepted 
for this sale.  All hair sheep, registered 
and commercial, are welcome. Con-

3rd Annual Midwest Hair Sheep Sale
October 10th in Salem, Indiana

signment fee of $10 will be charged 
until September 11th and $15 per head 
will be charged after September 11th.  
Interstate health papers must be pro-
vided and approval by health inspec-
tion committee is necessary before 
sheep can be unloaded. 

This sale is sponsored by the 
Washington County Sheep Asso-
ciation (www.wcsheep.org). Con-

tact Dave Embree (812-755-4414, 
ddembree@yahoo.com), Blanche 
Perkins (812-967-1554, bearcreekte
rrel@hotmail.com) or Brad Shelton 
(812-883-4601) for more information 
or go to the above website.

Editor’s note: Information for article 
was provided by an article in July 2009 
issue of The Shepherd magazine. Dave 
Embree and Blanche Perkins have been 
members of KHSI for many years.

www.katahdins.org
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Kay Cloyd, Secretary

Meeting was called to or-
der at 8:05 pm EST by 
President Ron Young. All 

board members present. Also present 
was Jim Morgan, Operations.

Secretary’s report: Additions or 
corrections to the minutes of the 
February 16th conference were called 
for. There were none. Wes Limesand 
moved to accept the minutes – Motion 
passed. Mike Seipel abstained from 
voting because he was not present at 
the last conference call.

Treasurer’s report: Jim Morgan 
reported that we have approximately 
the same net worth and balance as 
reported at the last conference call.  
There was some discussion on ways 
to use the internet to save on the cost of 
mailings.  It was discovered that there 
was an error in the Excel spreadsheet 
and it was decided to table a motion to 
accept the report until next meeting.

OLD BUSINESS
Ron called for discussion of the 

contract description for operations. 
After considerable discussion and sev-
eral changes that are reflected in the 
attached document, Kay Cloyd moved 
to: accept the amended Operations 
Contract Scope of Work but to exclude 
the Additional Contracted Responsibili-
ties concerning the Expo and sale of 
promotional items. Howard Brown 
seconded the motion.

A vote was called for. Motion 
passed. The vote was as follows:

Leroy Boyd – no
Howard Brown – no 
Kay Cloyd – yes
Wes Limesand – yes

Mike Seipel – yes
John Stromquist – no
Ron Young – yes
Discussion followed about the Ad-

ditional Contracted Responsibilities.
After some discussion John 

Stromquist moved: As an additional 
part of the Operations Contract the 
contractor will receive $500 for work 
on the annual KHSI Expo sale with 
the possibility of a bonus if the sale 
goes well. Wes Limesand seconded 
the motion. Motion passed.

After additional discussion, Mike 
Seipel moved to table the Vendor’s 
section of the Additional Contracted 
Responsibilities until we have a chance 
to learn more about it. 

Wes Limesand seconded the mo-
tion. Motion passed.

Ron and Leroy Boyd will look into 
how we will handle the vendors and 
report back to the board, at which time 
a decision will be made.

Mike Seipel moved to accept the 
operations contract and send it to 
Jim Morgan and Teresa Maurer. Kay 
Cloyd seconded it.  Discussion fol-
lowed, Ron then called for a vote. 
Motion passed.

The vote was as follows.
Leroy Boyd – no
Howard Brown – no 
Kay Cloyd – yes
Wes Limesand – yes
Mike Seipel – yes
John Stromquist – no
Ron Young - yes
Wes Limesand moved the meeting 

adjourn, Kay seconded the motion. 
Motion passed. Meeting adjourned 
at 11:05 pm.

Minutes of the KHSI Board of Directors 
Conference Call - March 5, 2009

Kay Cloyd, KHSI Promotions 
Committee Chair

KHSI approved the highest 
promotional budget in its 
history.  A total of $13,000 

in the overall KHSI budget is desig-
nated for Katahdin promotions.  This 
is 35% more than the 2008 budget 
for promotions.  The $13,000 total 
reflects the amount for purchases.  If 
you added in the value of the promo-
tions time spent by KHSI Operations, 
KHSI Directors, and KHSI members 
and supporters, the total would go up 
much much higher!

The 2009 promotions budget cov-
ered the design for the new KHSI 
website www.katahdins.org and 
includes maintenance so that web 
information stays current.  The funds 
pay for print ads in key sheep publica-
tions, and for printing and shipping 
of Katahdin materials for key national 
and regional events.  Arrangements 
are now underway for online ordering 
of KHSI promotional items.

The committee is always looking 
for new ideas for promoting Katah-
dins—please feel free to contact me, 
Barbara Pugh, Howard Covington or 
Operations if you have ideas. 

KHSI Promotions 
Budget Set at Record 

Level

Business Card Ads in 
Hairald for members 
advertising sheep are 

currently $15 B/W or 
$25 Color

Reminder Operations Office 
Hours are now: Mon, Wed 
and Fri from 10 am-3 pm 
Central Time. Email and 
phone answering service 
are available 24-7 for 

messages.

KHSI Recommends that 
sellers send papers and 
payment for registrations 
and transfers to the KHSI 
Registry, as a courtesy to 
their buyers.

www.katahdins.org
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Classified sale ads for Katahdin or Katahdin-cross sheep are free to all KHSI members in the Katahdin Hairald and at the KHSI 
website.  For the Hairald, please limit length to 40 words.  Sheep Wanted Ads can be placed for free for non-KHSI members.  Ads 
for the Winter 2009 Hairald are due October 27th.  Contact KHSI Operations, 479-444-8441 or info@katahdins.org.

Classified Ads

SHEEP WANTED SHEEP FOR SALESHEEP FOR SALE

SHEEP FOR SALE

LOUISIANA
Butcher Lambs. Meat Lambs. 50-100 
lbs. Nabill Kased has opened a cafe 
along with his ethnic grocery store 
in the suburbs of New Orleans. He 
needs meat for both and has asked 
me to contact Katahdin breeders. He 
wants to feature Katahdin lambs at 
both places. He is working toward 
farm fresh semi-organic eatery. Please 
call him if you can deliver lambs. 504-
400-2191. Posted by Les Jordan, KHSI 
member from Mississippi

TEXAS
SOUTH CENTRAL TX. Registered 
RR Ram Lamb. Spr 09 RR ram lamb. 
Preferably from colored parents or has 
color. Will purchase or trade one of my 
RR ram lambs. Patricia Ann Mundine, 
Diddleknot Farm in Harwood, TX. 
830-540-3677 or grakeep@gvtc.com 
www.gvtc.com/~grakeep 

ARKANSAS
NW AR. Registered Ewe & Ram 
Lambs, & Proven Ram. 5 ewe lambs 
$150 each; 1 ram lamb - $125; 2 year 
old proven ram $175; wethers for 
butchering $75 (not registered). 
sheep@dluxlink.com or 479-789-7392 
for Jeff Kerns in Hindsville, AR.

FLORIDA
NORTH FL. RR & QR Ram & Ewe 
Lambs & Bred Mature Ewes. Ram 
& ewe lambs with large bone/lots of 
muscle. Also RR/QR 2 & 3 yr old ewes 
bred to very large ram from White 
Post Farm in August for 2010 Jan/Feb 
lambs. Bethlehem Farm Bonifay, FL 
850-547-2253 or algrinde@wfeca.net

IDAHO
SW ID. Registered QR/RR Ram & 
Ewe Lambs. Mar/Apr born. RR sires 
upto 290 lbs out of MT, IL & NDSU. 
Pasture born. 28 ewe lambs $150. 8 
ram lambs $250. Pictures available. 
Ron or Sally Howard 208-409-3131 or 
208-409-3331. Leave message if no an-

swer. howard3331@msn.com . Triple 
H Farms, Emmett ID.

ILLINOIS
WESTERN IL. Registered RR Ram & 
QR/RR Ewe Lambs. Spring born. Ex-
cellent selection of high quality lambs 
from multiple genetic lines. SFCP cer-
tified scrapie free (2000 enrollment). 
pbbrokaw@monmothnet.net or 309-
924-1510 Brokaw Farm Katahdins, Pat 
& Brenda Brokaw, Stronghurst, IL.

INDIANA
Commercial Flock. Purebred Katah-
din Sheep 1-6 years old. 30 available. 
$100. Will Split into smaller groups. 
Lori Howard of Hundred Acre 
Woods, Canaan, IN. 812-839-3639 or 
Haw@seidata.com 

IOWA
NORTH CENTRAL IA. Registered 
RR & QR Ram Lambs. Balanced/
exceptional EPDs all traits. Can breed 
in Sept. EPDs in the 95th percentile 
for 60/120 day weights, Maternal 
Milk & Lbs of lamb weaned = +5. 
$300-$500. Steve Bull, Red Barn Ka-
tahdins in Manly IA. 641-420-7535 or 
www.redbarnkatahdins.250x.com or 
angus50456@yahoo.com
SOUTHERN IA. Commercial Ewes & 
Ewe Lambs. 72 ewes/yearlings/ewe 
lambs. Forage only, certified organi-
cally grass-raised. No dewormer in 
three yrs. Lambs sold to a grass-
fed meat company, down-sizing. 
Lambs harvested at 9-10 months, 
110+, only forage. Ewes $100-$150. 
Lambs $150-$200.. Daniel Maibach 
in Bloomfield Iowa, 641-929-3674 or 
tmmaibach@juno.com

MISSOURI
Central MO. Registered Flock Disper-
sal. Reduced prices. SFCP. 16 total. 
Seven 2/3 year old proven ewes, 1 
yearling, 8 Mar born lambs. Lambs 
$75, adult ewes $150. A bargain - 
selling all sheep at a discount. Kelli 
Downey, Centralia, MO. 573-682-6555 
or downey.kelli@gmail.com

NORTH DAKOTA
NW ND. Registered Ram Lambs. 
All twin/triplet born Mar/Apr. Big 
beautiful sire. Both parents direct from 
NDSU flock. Growing fast & ready to 
go! Need to sell immediately. $150 
each. In SFCP (7 year status). Ray-
mond MacBeth, Columbus, ND. 701-
939-5732 or rmacbeth@nccray.com

OHIO
WEST CENTRAL OH. Registered 
Yearling Ewes & Ewe Lambs. 6 year-
ling ewes & ewe lambs. Lambs born 
Mar/Apr of this year. Enrolled in 
SFCP. $175 each. 937-448-0101 before 
9 a.m. EST or sears@erinet.com Beth 
Sears of Rambling Acres, Covington, 
OH.
NORTH CENTRAL OH. Commer-
cial & Registered Ram & Ewe Lambs. 
80+ Apr/May 09 pasture born, 100% 
grass fed, ready August 1st. Many to 
choose from, pictures can be emailed. 
Transportation can be arranged. 
Contact. 440-666-7484, 440-965-5611 
or leimbach.farm@centurytel.net for 
more information. Dusty Leimbach 
Amherst, OH.

OREGON
WESTERN OR. Registered Ewe 
Lambs, Bred Yearling Ewes & Rams. 
Ewe lambs $225, bred ewes $250, rams 
$200-$300. Schulson Ranch in Dallas, 
OR. 503-623-4981 or schulsonranch@
netscape.com
SW OR. Registered Ram Lambs & 
Proven Sire. Ram lambs born Jan 09 
for $175 each. June wts = 120 lbs. Sire 
is 220 lb, tall, white, RR, twin, gentle. 
Sire $300. Delivery at .25/mile. Photos 
available. Bill & Susan Orr, ComeBye 
Ranch, Eagle Point, OR 541-831-6957 
or comebyeranch@earthlink.net
NW OR. Registered QR/RR Lambs. 
Top quality twin/triplet born ram/
ewe lambs, superior sires IL, MT 
& OR. 60 breeding ewes. EPDs. 
Selected for growth & muscling & 
accelerated lambing. RR rams $350, 

www.katahdins.org
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Classified Ads, continued

SHEEP FOR SALE SHEEP FOR SALE

QR $300, ewes/ewe lambs $250. 
Discount available. SFCP. KRK Ka-
tahdins, Canby OR. pictures. Karen 
Kenagy at krkenagy@hotmail.com 
503-351-6978.

PENNSYVLANIA
SE PA. Registered Ewe Lambs. Mar/
Apr born. Top bloodlines. All born & 
raised only on pasture, 210% lamb crop. 
$175 each. A few mature ewes avail-
able & 3 excellent ram lambs. Spring 
Grove, PA in York County (just north 
of Baltimore). Elisabeth Utting, 717-
521-6701 utting.farm@gmail.com
CENTRAL PA. Registered/
Commercial Ewe & Ram Lambs. 
Feb/Mar 09 lambs. Selected for 
multiple births, easy lambing, sound 
structure, growth, scrapie resistance 
& hair coat. Stromquist & homebred 
RR sires. Group pricing available. 
Bellefonte, PA, between I-80 & I-90. 
Ken & Lilae Shope, email: Katahdins 
AT lycos.com or 814-355-5506 (leave 
message)
Western PA. Registered QR/RR Ewe 
& Ram Lambs. Jan/Feb born. Ready 
for Fall breeding. Fast growing, all 
grass fed. Some yearlings available. 
SFCP & NSIP enrolled. Delivery is 
possible. Darlington, PA Kris Savage 
at Kris@sheepstone.com or 724-843-
2084 or www.sheepstone.com Price 
range $100-$300

TENNESSEE
NE TN. Registered QR Ewe Lamb. 
16 weeks old on 7/1. She weighed 
in at 8 pounds at birth. Mother 
milks very good. $200 Andrew 
Price of Keller Farms Katahdins, 
Rogersville, TN. 423-754-0270 or 
gotitans444@hotmail.com 
Eastern TN. Registered RR/QR Ram 
Lambs. Top quality Feb 09 lambs. 
60,90,120 weights, health records & 
EPDs available. Only keep the best 
to sell for breeding stock. Delivery 
available. NSIP. Web/breeder page at 
www.katahdins.org Hidden Springs 
Katahdins, Jody & Amie Winstead, 
Powder Springs, TN 865-742-9702, 
865-497-3882, jaw013198@aol.com

SE TN. Commercial Ewe Lambs. 60 
weaned Jan/Feb 09 ewe lambs ready 
for fall breeding! Sire = “Cajun” 21 
head minimum. You pick-$150. We 
pick $125. Primarily white w/some 
color; Delivery available; Mike 
Cherry 931-527-0225, Lynnville TN. 
buyers1st@bellsouth.net 

TEXAS
SOUTH CENTRAL TX. Registered 
RR Ram Lambs. Several RR ram 
lambs of breeding quality. Pre-
dominantly white with brown & 
or black spots. Willing to explore 
a trade for a colored RR registered 
ram lamb. Patricia Ann Mundine, 
Diddleknot Farm in Harwood, TX. 
830-540-3677 or grakeep@gvtc.com 
www.gvtc.com/~grakeep 

VIRGINIA
SW VA. Registered Ewe & RR Ram 
Lambs. 102 ewe lambs, 6 RR ram 
lambs, 5 QR ram lambs. Born Nov.08 
to Apr 09. All vaccinated. Closed flock. 
Pricing & further info available. Clay 
Brinson, DVM Abingdon, VA 276-628-
4051 or claybrinson@hotmail.com

WISCONSIN
FAR SW WI. Proven Yearling QR Reg-
istered Ram. Add eye-catching color 
to your flock with this solid black 
ram. Raised on pasture with minimal 
grain with excellent hair coat. Photos 
available. Peg Haese, PNP Katahdins, 
kb9lie@yahoo.com or 608-330-2552. 
Shulsburg, WI.
SE WI. Registered Ewes & 1 Commer-
cial Ram Lamb. 4 registered ewes for 
sale or trade for 4 comparable ewes. 1 
commercial brown & white Mar born 
ram lamb. Dam is registered/sire com-
mercial. Kathi Schwengel, Saukville, 
WI. www.shadowdanceaussies.com 
or 262-268-5188 or kls@shadowdan
ceaussies.com
SE WI. Registered Ram & Ram 
Lambs. Registered proven ram. 3 
spring ram lambs. Two ram lambs 
are RR, all are twins, brown and 
white. 608-606-2755 or 920-539-0789 
or wendykf@gmail.com ,Wendy & 
Cody Fulwider, Pinnacle Pastures, 
Ripon, WI.

Deadline 
August 19 
for special 

room rates for 
the 

2009 KHSI 
Expo! 

Call the 
Best Western 
Grand Manor 
Inn & Suites 
in Corvallis 
Oregon at 
541-758-

8571 
or 

1-877-556-
2667.  

Be sure to 
mention KHSI 

Expo.

www.katahdins.org
www.katahdins.org


The Katahdin Hairald • www.katahdins.orgPage 22 Fall 2009 The Katahdin Hairald • www.katahdins.org Page 23Fall 2009

The Katahdin Hairald is the official publication of Katahdin Hair Sheep International, which provides education 
about:
•   registering individual Katahdin sheep and recording performance
•   maintaining the distinct identity of the Katahdin breed
•   approaches to promotion and marketing
•   summaries of research and development related to the breed

2008-2009 Board of Directors
President:  Ron Young, buckeyea@metalink.net, 419-495-2993, Ohio
Vice President:   Wes Limesand, Wesley.Limesand@ndsu.edu, 701-235-2114, North Dakota
Secretary/Treasurer: Kay Cloyd, kaycloyd@cs.com, 859-254-2840, Kentucky
Director:  Leroy Boyd, zacabc1@netscape.net, 662-323-3169, Mississippi
Director:  Howard Brown, mapabrown2@yahoo.com, 405-567-2559, Oklahoma
Director:  Mike Seipel, hickory.hollow.katahdin@gmail.com, 660-768-5744, Missouri
Director:  John Stromquist, Stromqist@stateline-isp.com, 815-629-2159, Illinois

Honorary:  Charles Brown, Piel Farm, cwbiii@localnet.com, 207-876-4430
Honorary:  Charles Parker, cfparker@aglaia.net, Ohio

Canada Representative:  Darlene Jordan, ran.dar@sasktel.net, 306-746-4361
Mexico Representative:  Dr. Alejandro Ferrer, ferreralejandro@yahoo.com, 011-522-712-3109 

KHSI Registry:
• Carrie Scott, 777 Winrock Drive; Morrilton, AR 72110       
 Phone:  501-652-0470; registry@katahdins.us
• Contact the Registry with questions about registration, recording, transferring, upgrading procedures.  Send the fol-

lowing to the Registry:
 -  Completed membership applications, renewal forms and dues
 -   Completed forms for registering, recording and transferring Katahdins 
• Office Hours (Central time):  Monday to Friday 9 am- 5pm.  Answering machine accessible 24 hours.

KHSI Operations:
•     Jim Morgan and Teresa Maurer; PO Box 778; Fayetteville, AR 72702-0778
      Phone and FAX: 479-444-8441; info@katahdins.org (please call ahead before FAXing)
•     Contact Operations for the following:  

- Request inspections before May 15
- Information packets sent to public
- Forms for: breed history, breed standards, membership, 

renewal, BLANK animal registration forms and instruc-
tions, other KHSI information.  Note:  printable forms 
available at the website, www.katahdins.org.

- Address changes or other corrections on printed list or 
Web

- Brochures (20 free per member per year; additional at 
cost) & promotional items

- Information on members with sheep for sale, anyone 
wanting to buy sheep

- Articles, ads, and comments to be published in the 
Katahdin Hairald

- Volunteer for KHSI Committees
- Annual meeting information

•     Office Hours (Central time): Monday, Wednesday, Friday (10 am - 3 pm).  Calls at other times including evenings and 
weekends will be answered personally whenever possible.

•     Answering machine, FAX and email: available for messages 24 hours per day.  PLEASE CALL before sending a  
fax.

KHSI Committees: (Call 479-444-8441 to volunteer; Committee Chairs listed with committee)

Commercial Marketing: Ron Prokop - 850-834-3333
Breed Improvement Guidelines:  Laura Fortmeyer 
– 785- 467-8041
Hairald Publishing:  Wes Limesand - 701-235-2114
Registry Liaison:  Leroy Boyd - 662-323-3169

Promotion: Kay Cloyd - 859-254-2840
Nominating/Election: Mark Dennis - 337-364-0422
Youth/Education:  Mike Seipel - 660-768-5744
Sale:  Wes Limesand - 701-235-2114
Website:  John Stromquist - 815-629-2159

KHSI Member’s Guide 04/09

www.katahdins.org
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Registered & Commercial Breeding Stock 
Member of NSIP • EPDs Available 

RR & QR Lambs Available in June 2009 

Jody and Amie Winstead 
Powder Springs, TN 

(865) 742-9702 • jaw013198@aol.com 
For More Info - Visit our Breeder Page at khsi.org 

Visit 

Registered & Commercial Breeding Stock 
Member of NSIP 

Warm Springs Katahdins
David and Nancy Maddox • Warm Springs, GA

Certified VSFCP • Enrolled NSIP
One hundred ewe flock

Breeding Katahdins since 1999
Utilizing Ranch Manager software 

Selecting for High EPDs

dbmaddox@windstream.net • 706-655-3407
www.warmspringskatahdins.com

JUBILEE FARM
Laura & Doug Fortmeyer

Fairview, Kansas
25 years experience with Katahdins

NSIP since 1994 • SFCP Certified flock

Registered & commercial breeding stock
Born on pasture, Raised on pasture

785-467-8041 • jubilee@jbntelco.com

KatahdinsWarm Springs 
Consigning 10 head

Midwest Hair Sheep Sale
Salem, IN

Sat., October 10, 2009

Theme: Explore the Future of Hair Sheep Breeds in North America

5th Annual KHSI Expo & Sale
Make Plans to Join Us Sept. 10-12 at the

Corvallis, Oregon

For more information contact KHSI Operations 479-444-8441 • info@katahdins.org

Local host:  Pacific Coast Katahdin Hair Sheep Association See info. on pages 3, 5, 8, 21, & 25 of this issue

Great Source:  Internationally known speakers & breeders

www.katahdins.org
www.katahdins.org
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White Post Farm A Significant Difference 

John and Marian Stromquist 
White Post Farm • Durand, IL 61024 • Phone 815-629-2159  

Stromquist@stateline-isp.com • www.stromquist-katahdins.com

We had an 
excellent showing 

at Sedalia

member NSIP

certified 
scrapie free

3 - 1st Place
1 - 2nd Place
1 - 3rd Place

Champion Ewe

1st Place Early Spring Ram

Champion Ewe
1st Place Early Spring Lamb & 

High Selling Ewe

2nd Place Late Ram Lamb & 
High Selling Spring Ram Lamb 1st Place Late Ewe Lamb

Next Stop: KHSI Expo
Corvallis, Oregon

www.katahdins.org
www.katahdins.org
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September 10 - Thursday
8:30 am Tour two area sheep farms near Corvallis and the Oregon State University Sheep Farm 

(meet at Expo Hotel-Best Western).
5:00 pm Consigned animals due at Benton County Fairgrounds, Corvallis, Oregon
6:00 pm KHSI Expo Social – Hors d’oeuvres and drinks (Expo Hotel-Best Western)

September 11 – Friday
7:30 am Registration, breakfast items (coffee/tea, fruit, muffins)
8:15 am Welcome/Introductions,
8:30 am Dr Kreg Leymaster - “Thoughts That I’ve Gathered Along the Genetic Trail” 
9:30 am Dr Woody Lane – “Pasture Management & Nutrition I 
9:30 – 11:30 am  Youth Program
10:30 am Dr Woody Lane – “Pasture Management & Nutrition II – Getting Ready for the Next 20 

Years”
11:30 am Dr Lynn Herrmann-Hoesing – “Genetic Control of Ovine Progressive Pneumonia Virus”
12:15 - 1 pm Lunch
1:00 pm  Dr Jim Miller – “Managing Parasites - Current Status and Thoughts for the Future”
2:30 pm Dr Charles Parker, “Marketing Breeding Stock in the 21st Century”
3:30 pm Dr Kreg Leymaster, “Katahdin:  Just Another Breed or an Exception?” 

Friday evening
6:00 pm Happy Half Hour
6:30 pm   Dinner
7:30 pm   Annual KHSI Meeting

September 12 - Saturday
8:30 am   Dr Charles Parker – “Tools for Selecting Superior Breeding Stock”
9:15 am Expo Sale animal display
12:00 pm Expo Sale
2:30* pm Hair Coat Inspection Training

* - Hair Coat Inspector Training will start 3⁄4-1 hour following the end of the Expo Sale

KHSI 2009 Expo Schedule
All Events held at the Benton County Fairgrounds in Corvallis, OR, except where noted

www.katahdins.org
www.katahdins.org


KHSI
c/o Jim Morgan & Teresa Maurer
P. O. Box 778
Fayetteville, AR  72702-0778
479-444-8441
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Why producers need a handling system…
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