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Director’s Corner
Ron Young, President

The 2009 Annual 
Expo is coming 
together and be-

ing organized by a great 
group of members from 
the western USA, the Pa-
cific Coat Katahdin Hair 

Association. Their theme for the 
Expo is “The Role of Hair Sheep in 
the Future of the Sheep Industry”. 
The preliminary schedule includes 
three speakers with international 
reputations, Dr Kreg Leymaster, Dr 
Charles Parker and Dr Woody Lane. 
See pages 24-25 of this issue for more 
information as well as future Hairalds. 
Do not miss your chance for a great 
learning opportunity and a chance to 
visit beautiful Oregon.

The Board of Directors has been 
working together on several projects 
and some important work has been 
accomplished since the annual meet-
ing. Committees are established for 

the 2008-2009 year and are starting 
to work. The KHSI Board approved 
the website redesign bid from Carol 
Wise initiated by board member 
John Stromquist. By the time this 
issue of The Hairald is in the mail, 
there will be a new website design. 
You should check it out! The KHSI 
website includes online registration, 
lots of pictures and online submission 
of classified ads. Also, the 1024 appli-
cation to the IRS to confirm KHSI’s 
non-profit status has been filed and 
KHSI is waiting for the approval in 
the next few months.

The KHSI’s membership deserves 
a hearty thank you for keeping up 
the good work. In 2008, total Katah-
din Registration and Recordations 
remained about the same as in 2007 
(2008 = 5070; 2007 = 5086) Total num-
bers of KHSI transfers and member-
ships dropped in 2008 by around 
10%.

An annual part of KHSI’s budget 
process is to evaluate KHSI revenues. 
The majority of revenues for KHSI 
are derived from KHSI Membership 
Fees and Registry Work including 
registrations, recordations and trans-
fers. It is these monies that KHSI uses 

to promote and sell Katahdins for our 
members.

It is important for all KHSI mem-
bers to pay for the registration and 
transfers of all sheep sold and to en-
courage new members to join. A com-
bined registration and transfer fee is 
$8/head. Also, some KHSI members 
pay for a membership when a non-
member buys 5 or more head. By giv-
ing them a free membership, the new 
members experience firsthand the 
benefits of receiving the Katahdin 
Hairald, being listed on the breeders 
list and newly redesigned website and 
advertising Katahdins for free in the 
KHSI Website classified ads.

The KHSI Board of Directors is on 
record recommending that all sellers 
of registered and recorded Katah-
dins pay the fees of registration and 
transfer. This helps KHSI continue 
to promote and increase sales of Ka-
tahdins and may be that “something 
extra” that brings your customer back 
to you.

Home:  865-497-3085 • Cell:  865-310-7784
Email: sgmcginnis2003@yahoo.com

Pasture 
lambing in 
Jan. & Feb. 

2009

Easy Care Katahdins
Greg and Matt McGinnis

1335 Ridgeline Road • Washburn, TN 37888

As of 2/1: 
43 ewes, 
83 lambs, 

<5% death loss
VJ 3265

VJ 3265 birthed largest weaning & 
post-weaning lambs of 2008

Sunset Ridge Katahdins

Planning on Selling Stock at the 2009 KHSI 
Expo?  Make sure you get birth weights, 60 

day weights and 120 day weights. 

http://www.khsi.org
http://www.khsi.org
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By Jim Gerrish
Editor’s Note: This is a follow-up to 

Jim Gerrish’s article reprinted in the 
Winter 2008 Katahdin Hairald. Gerrish’s 
experience includes over 20 years of beef-
forage systems research and outreach with 
the University of Missouri Forage Systems 
Research Center, as well as 20 years of 
commercial cattle and sheep production 
on his family farm in northern Missouri.  
Jim consults and teaches on ranches and 
farms across the US and Canada, mas-
terfully combining great information, 
humor and a hands-on approach in his 
work.  He and his wife Dawn are partners 
in American GrazingLands Services http:
//www.americangrazinglands.com

Article reprinted with permission from 
the Stockman Grass Farmer.

This month I’m going to fol-
low-up on the sheep vs. cattle 
conversation we have been 

having in the last few issues [Stock-
man Grass Farmer]. In the November 
issue I talked about the high cost of 
maintenance intake of livestock and 
how this is especially detrimental for 
small operations. In the January issue 
I covered the biological and physical 
advantages of sheep on small farms. 
This month we’re going to look at the 
financial side of the question and see 
how they all tie together.

In recent months I have worked 
with several small-scale family op-
erations who were wrestling with 
this very question. How should they 
structure their livestock herds to 
make best use of their limited acres? 
The example presented below is based 
on 50 grazable acres with an annual 
grazed forage harvest of 4 tons (8000 
lb)/acre. Cows in the example weigh 
about 1200 lb and their calves are fin-
ishing at 1100 lb at 19 months of age. 
Ewes weigh 140 lb and their lambs are 
being marketed at 110 lb at 7 months. 
Marketed lamb crop is 155%.

Scenario 1 has a cow herd and 
finishes all the calves out of that herd 
and keeps no replacement heifers. 
Because of the year around presence 
of the cows and their relatively high 
maintenance requirement, the 50 
acres could only run about 16 cows 
and their progeny to finish on a year 
around basis. About 70% of the forage 
resource is consumed by the cows and 
only 30% by the yearlings in the finish-

Grassroots of Grazing:  

ing phase of the operation.  Forgetting 
replacement heifers for the moment, 
15 yearlings finished at 1100 lb/hd 
gives a total salable beef yield from the 
property of 16,500 lb annually. If that 
has an on-the-hoof value in the natural 
grass-finished market of $2.50/lb, the 
value of the product is $41,250. Look-
ing at the labor side of the operation, 
you have a small group of 
cows to mess with for 365 
days of the year.

Scenario 2 illustrates 
a strictly finishing opera-
tion bringing cattle to the 
farm in late winter or early 
spring and having them finished by 
mid-November. With 100% of the for-
age resource going to the yearlings, 
the carrying capacity jumps up to 
41 head. Even though this would be 
over 40000 lb of cattle at sale time, be-
cause you purchased animals at some 
weight and sold them at some higher 
weight, the only weight we can count 
as being produced on your farm is the 
gain made while they were there.  If 
they gain 2lb/day for 240 days, that is 
480 lb/head. With 41hd on the place, 
the salable beef yield is 19680 lb or 
19% more salable meat than running 
the conception to slaughter operation. 
Using the same $2.50/lb live value, the 
farm product is now worth $49,200. In 
addition, the original animals would 
likely have been purchased on the 
commodity market, but sold on a 
premium finished meat market, so 
value has been added to the original 
purchase weight. If 41 head were pur-
chased at $1.25/lb and sold at $2.50/
lb, the farm has earned an additional 
$31,775 by being in the finishing busi-
ness. Total farm income is now $80,975 
or nearly twice what the cow-calf to 
harvest scenario produced.  On the 
labor side, you only have one herd 
to mess with and they are only there 
about 8 months. More income for less 
labor is usually a good thing.

Scenario 3 consists of a yearling 
finishing herd and a year around ewe-
lamb operation with grass-finished 
lambs marketed the same year they 
are born. I allocated 70% of the for-
age to the cattle and 30% to the sheep. 
This allows 34 beeves and a flock of 54 
ewes. The 34 beeves generate16,320 lb 
of beef worth $2.50/lb or $40,800 in 

salable product. At 155% lamb crop, 
we could expect 80 lambs at 110 /lb 
apiece or 8800 lb of lamb. Assigning an 
on-the-hoof live value for direct mar-
ket pasture-finished lamb of $3.00/
lb, the lamb could be worth $26,350. 
Adjusting for the added value to the 
originally purchased stockers, the 
combined value of beef and lamb is 

$95,550, over twice 
the conception 
to slaughter beef 
model and a little 
bit better than just 
finishing yearlings.

The final sce-
nario goes like this. If sheep are so 
much better than cattle, why don’t we 
just run sheep on the whole place? If 
we do that, we can run 180 ewes and 
produce 280 lambs with a weight of 
110 lb and $3/lb on the hoof. That 
generates a total of $92,400. But wait, 
that’s less than scenario 3 with mixed 
enterprises. What happened? We just 
put a lot more of our forage resource 
into maintenance by having all those 
ewes all year around and added a lot 
more demand into our winter feeding 
season.

This is why I say diversified enter-
prises including small ruminants can 
generate more product and income 
from a small property than a single 
enterprise. Including the sheep com-
ponent will also likely help with weed 
control and leave a lower nutrient 
requiring animal on the farm at the 
end of the growing season to clean 
up residual forage. Including the 
purchased yearling cattle gives us an 
enterprise where we aren’t spending 
maintenance feed on a non-produc-
ing animal. If the entire property had 
been used by sheep year around, we 
would have little opportunity for 
holistic parasite management involv-
ing resting the sheep pastures while 
another livestock species used those 
areas. With only 30% of the land base 
dedicated to sheep, we can keep sheep 
off each pasture area for two years and 
really reduce parasite loads.

Key points for profitability on 
small farms are to minimize forage 
resources used just for maintenance 
and combine complementary enter-
prises. And we haven’t even talked 
about poultry or dairy.

Why mixed species grass farming pays

If sheep are so much 
better than cattle, why 
don’t we just run sheep 
on the whole place?

http://www.khsi.org
http://www.khsi.org
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Jim Morgan, Arkansas Katahdin 
Producer

Katahdin breeders had a 
significant presence at the 
American Sheep Industry 

Association (ASI) Annual 2009 Meet-
ing in San Diego, California in late 
January. KHSI members were the 
official ASI Board of Directors from 
several states this year. The Sheep 
Industry Convention is a joint con-
vention where the American Lamb 
Board, National Lamb Feeders, 
American Sheep and Goat Center and 
others meet along with ASI for a busy 
but interesting convention. Since the 
majority of ASI’s funding comes from 
the American Wool Trust, many of the 
marketing programs ASI/American 
Wool Council conducts necessarily 
support wool and are less important 
for the Hair Sheep Industry.

However, several of us hair sheep 
producers strongly support ASI. For 
example, without ASI, sheep producers 
would have little support and impact 

at USDA (US Dept of Agriculture) and 
in Congress. ASI supports legislation 
and policies that allow veterinarians to 
prescribe many of the pharmaceuticals 
shepherds depend on that have been 
approved for cattle and swine. This is 
very important. ASI recently worked 
with the American Veterinary Medi-
cal Association and others to keep a 
database system afloat that provides 
information to veterinarians on extra-
label drug prescriptions.

KHSI members and supporters 
who served as ASI Board of Directors 
included: Dr Richard Brzozowski 
representing Maine, Barbara Pugh 
representing North Carolina, Kay 
Cloyd representing Kentucky, Lisa 
Weeks representing Virginia and Jim 
Morgan representing Arkansas. Dr 
Will Getz, who owned a registered 
Katahdin flock in Arkansas before he 
took a position with Fort Valley State 
University, represented Georgia on 
the ASI Board of Directors.

Stepping down from the American 
Sheep Industry’s Executive Board after 
two terms was Bill Sparrow, a North 

Carolina commercial Katahdin breed-
er. Bill Sparrow’s Region 2 Executive 
Board position will be filled by Dr Will 
Getz of Georgia, a long time supporter 
of Katahdins and hair sheep.

Katahdin breeders are on sev-
eral ASI Councils and Committees. 
Production Education and Research 
Council members include Barbara 
Pugh (NC), David Greene (MD), a 
commercial Katahdin breeder and 
long-time Maryland Extension Agent 
and KHSI Expo speaker, Dr Will Getz 
(GA) and Richard Brzozowski (ME). 
The Genetic Stakeholders committee 
includes Jim Morgan, KHSI member 
from AR and Dr David Notter of Vir-
ginia Tech, which owns registered 
Katahdins. Dr Dick Brzozowski is 
a member of the newly formed ASI 
Youth committee. Dick works with the 
Maine Extension Service and is active 
in the youth programs for his state.

The 2010 ASI Annual meeting will 
be in Nashville, Tennessee where it 
should be convenient for many of us, 
and we encourage more representa-
tion from Katahdin breeders.

KHSI Registration Numbers Remain Steady for 2008
2003-2008 KHSI REGISTRY ACTIVITIES

YEAR REGISTRATIONS RECORDATIONS TRANSFERS
TOTAL 

REGISTRATIONS & 
RECORDATIONS

MEMBERSHIP

2008 4401 669 2232 5070 525
2007 4343 743 2588 5086 574
2006 4935 1052 2844 5987 535
2005 3839 806 2718 4645 529
2004 3489 720 2232 4209 530
2003 3161 738 1711 3899 514

Katahdin Breeders Well Represented at 2009 ASI Meeting

AS A COURTESY TO BUYERS, KHSI RECOMMENDS THAT SELLERS SEND PAPERS AND 
PAYMENT FOR REGISTRATIONS AND TRANSFERS TO THE KHSI REGISTRY.

http://www.khsi.org
http://www.khsi.org
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Dr David Notter, friend of the 
U.S. sheep industry and the 

Katahdin breed, has been recognized 
for outstanding contributions to the 
livestock industry. Dr. Notter of 
Virginia Tech Animal and Poultry 
Science Department has been active 
in research for the sheep industry for 
over 35 years. In the last few years, 
he has been inducted into The Ohio 
State University Animal Science Hall 
of Fame. Dr Notter was also selected 
by Virginia Tech’s College of Agri-
culture and Life Sciences as their sole 
recipient of an annual Award for Ap-
plied Research.

Dr Notter received his B.S. degree 
from Ohio State University (1972) 
and his M.S. (1975) and Ph.D. (1977) 
from the University of Nebraska at 
Lincoln. He moved from Nebraska to 
Blacksburg, Virginia where he is a Pro-
fessor in the Department of Animal 
and Poultry Science at Virginia Tech 
University. While there, Dr Notter has 
been very active in livestock research, 
specializing in the application of quan-
titative and statistical genetic theory to 
the improvement of farm animals that 
are genetically adapted for production 
and growth in their environment. His 
achievements also include mentoring 
several outstanding graduate stu-
dents who will continue to impact 
the livestock industry for years to 
come. Dave Notter has investigated 
several problems that require knowl-

Teresa Maurer, KHSI Operations

As I mentioned in the Winter 
2008 Hairald issue, Oregon 
offers an incredible ar-

ray of opportunities for sightseeing 
and exploration of history, coasts, 
mountains, waterfalls, beautiful farm 
country, great food and wine, and arts 
and crafts. Corvallis is reachable from 
airports in Eugene, Portland and Se-
attle and there have been some recent 
sales with discounted fares to those 
locations. 

If you have access to the Internet, 
you can search for fares or be alerted 
to deals through your favorite airline 
or one of many travel websites such as 
Orbitz, Expedia, Travelocity, Hotwire 
and more. If you don’t have internet 
access, ask a friend for a recommen-
dation on a travel agent accessible 
by phone—these folks can be really 
helpful in finding travel options that 
match your budget. 

Like to come to Oregon but just 
don’t know where to start? Give us a 
call at Operations 479-444-8441 or send 
us an email at khsint@earthlink.net 
and we’ll do our best to make sugges-
tions that will help you. Start planning 
now and make this a special trip for 
yourself, family and/or friends. Kar-
en, Debra and the Pacific Coast folks 
look forward to introducing you to 
their sheep and their region.

edge and understanding of livestock 
biology (how livestock interact with 
the environment/management/pro-
duction system), while also taking 
care to focus on applications that 
help livestock producers. It is this 
understanding of the biology and the 
genetics applied to livestock produc-
tion, coupled with a strong commit-
ment to farmers and ranchers, which 
has made his work so valuable.

Dr Notter has been recognized for 
contributions to both the beef and 
sheep industries. Currently, Dave 
Notter is developing a Katahdin flock 
at the Glade Springs Research Center 
in Virginia to investigate hair sheep 
production in the SE USA. Many Ka-
tahdin breeders know of Dr Notter 
through his work with the National 
Sheep Improvement Program (NSIP). 
While with NSIP, he has overseen 
and/or developed two new evalu-
ation traits for the Katahdin breed: 
Maternal Ewe Productivity (expected 
progeny difference, EPD, for lbs lamb 
weaned/ewe lambing) and parasite 
resistance (fecal egg count EPD). He 
has also worked to develop an EPD 
for rib eye area and back fat thick-
ness. Dr Notter has been a speaker 
at two Annual KHSI meetings, sent 
his graduate students to two other 
meetings and worked with Kathy 
Bielek, KHSI member from Ohio, on 
two USDA grants involving parasite 
resistance in Katahdins.

Are you interested in having the annual KHSI Expo and Sale in 
your area?   Not sure how to go about getting your idea ready and 
submitted?   KHSI Operations has guidelines and assistance avail-
able for who wish to submit  proposals for locations and hosting for  
these events. Proposals for the 2010 meeting must be received by 
May 1, 2009.  Ideally KHSI would also like to receive proposals for 
2011 by the same deadline to allow for the best planning for the 
organization and our members. In the event that there is more than 
one proposal received by the deadline, the KHSI Board may award 
the additional proposals for locations in subsequent years. 

KHSI feels that this policy will provide additional time needed for 
the site hosts, the KHSI Board and Operations to do all the work 
needed for putting these events together.   With earlier announce-
ment of dates and locations, members and interested shepherds will 
have more lead time to plan their attendance. For more informa-
tion and assistance in developing your proposal, please call or write 
KHSI Operations at 479-444-8441 or khsint@earthlink.net.

Proposals for Future KHSI Expos due May 1

Travel Tips 
for Oregon

Friend of US Sheep Industry and 
Katahdin Breeders Recognized

Don’t miss buyers!  
To stay on the latest 
member lists on the 
Web and in print, 
make sure you have 
sent in your 2009 
dues. Send back 
the renewal form 
to let us know any 
changes in your 
contact info.

http://www.khsi.org
http://www.khsi.org
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Jim Morgan, Arkansas Katahdin 
Breeder

Breeders select animals for 
many reasons including 
performance, conformation, 

shedding, reproductive soundness 
and parasite resistance. Many of us 
have used fecal egg counts and/or 
FAMACHA® (eye lid color scores) of 
young lambs (45 to 180 days of age) 
to help identify animals that are resis-
tant (low nematode fecal egg counts) 
or resilient (bright red eye lids). Some 
breeders have also used FAMACHA® 
scores to evaluate ewes.

In terms of managing parasites, 
researchers for many years have 
identified two classes of sheep that 
are more susceptible to parasitic 
nematode worms: young lambs and 
the ewe during late gestation and 
lactation (periparturient). In gen-
eral, adult sheep are more resistant 
and resilient to parasite worms, 
except for the periparturient ewe. 
Nutritional stresses of gestation and 
lactation coupled with a depression 
in the immune system during the 
periparturient period can result in 
increased fecal egg counts (FEC) in 
the ewe.

In more northern temperate ar-
eas where snow prevents grazing 
and ingesting of larval worms in the 
winter, the nematode larvae over-
winter in the ewe in an arrested/
hypobiotic (like hibernation) state 
in the wall of the gut, then mature 
during late pregnancy and early 
lactation. The mature worms start 
laying eggs during the spring, when 
temperatures are more conducive 
to larvae being ingested by grazing 
sheep, especially the young lambs. It 
is this source of worm eggs from the 
periparturient ewe in the spring that is 
believed to start the cycle of increased 
worm larval load in the pasture. In 
southern humid climates, in which 
sheep graze year around, there are 
some levels of reproductively-active 
parasitic worms year around. Peri-
parturient ewes that are less resistant 
to parasitic worms are surely adding 
significantly to pasture infestation.

The impact of individual peri-
parturient ewes on pasture worm 
contamination is less well known. 
For the last 30-40 years, research in 

the periparturient rise was less im-
portant as animal health profession-
als advocated the use of dewormers 
(anthelmintics) in the fall and/or 
just prior to lambing to prevent the 
periparturient worm rise in the ewe. 
In flocks that have nematode worms 
that are resistant to dewormers, the 
ability to pharmaceutically minimize 
the periparturient worm rise is a less 
viable option. If shepherds produce a 
natural/organic lamb product, use of 
dewormers is also not available.

Dr Charles Parker, KHSI Honor-
ary Member and Director Emeritus 
of US Sheep Experiment Station, has 
long advocated selecting ewes that 

do not show a periparturient rise in 
FEC and selecting lambs that are also 
resistant to worms (low FECs). Several 
Katahdin breeders who participate in 
the National Sheep Improvement Pro-
gram (NSIP) participate in a project 
to identify rams, ewes and lambs that 
are genetically resistant to parasites as 
lambs. These Katahdin breeders re-
ceive rankings of parasite resistance of 
their sheep. In response to Dr Parker’s 
urging, several Katahdin breeders are 
evaluating ewe resistance to parasitic 
worms during the periparturient pe-
riod. Kathy Bielek (KHSI member in 
OH; see Katahdin Hairald Spring 2008 

for interview) received a USDA-SARE 
(US Dept of Agriculture, Sustainable 
Agriculture Research & Education) 
grant to investigate the periparturi-
ent rise in FEC in the ewe. Dr Joan 
Burke, USDA-ARS (Agricultural 
Research Service) is also coordinat-
ing an investigation of worm loads in 
periparturient Katahdin ewes.

Preliminary evidence indicates 
that Katahdin ewes can show a wide 
range in FECs during late gestation 
and early lactation (Evidence includes 
data presented by Kathy Bielek (OH) 
at the KHSI 2008 Expo in Maryland 
and communications from Dr Joan 
Burke, USDA-ARS, Booneville, AR) 

In the example in Figure 1 (J Morgan 
farm), all three ewes had acceptable 
FAMACHA scores (eyelid color indi-
cating no need for deworming), but 
were contaminating the pastures at 
very different rates. One ewe started 
at 4500 eggs/gram (epg) prior to lamb-
ing and rose to over 8000 epg. Another 
ewe ranged from 0 epg to 250 epg dur-
ing the periparturient period. Clearly, 
Katahdin ewes can differ in their re-
sistance to parasitic worms during the 
periparturient period. While Figure 1 

Fecal Egg Counts of Three Katahdin Ewes Near Lambing
(April-May in Arkansas)
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CONTINUED ON PAGE 22

Do Your Katahdin Ewes Differ in Parasitic Worm Load at Lambing?
Is the Difference Important?

http://www.khsi.org
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PACKAGED EPDs with EYE APPEAL

EPDS OF STUD RAMS IN 
MADDOX KATAHDIN FLOCK

JUST THE FACTS!!!
WRI 7080

THE WRIGHT STUFF
BH 7017

HIGH GEAR
CMG 7017

TRENDSETTER

CATEGORY EPD Percentile
Rank EPD Percentile

Rank EPD Percentile
Rank

60 day WW 1.1 86 2.2 99.5 1.5 95
120 day PW 2.2 84 4.4 99.4 1.8 75

MM 0.6 90 0.4 81 1.2 99
M + G 1.2 91 1.6 97 2.0 99
% LC 14.3 98 4.8 74 8.8 90
% LW 11.4 99 5.0 82 14.6 99
PLW 5.2 99.3 2.4 84.6 7.0 99

WRI 7080 BH 7017 CMG 7017

WARM SPRINGS KATAHDINS
David and Nancy Maddox

dbmaddox@windstream.netwww.warmspringskatahdins.com 706-655-3407

http://www.khsi.org
http://www.khsi.org
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Michael Seipel, KHSI Youth 
Committee Chair, Missouri
Note:  Questions posed by Mi-

chael to Kaylee are in bold and 
Kaylee’s answers follow.

Kaylee Bradshaw is 
the granddaughter of 
Betty Hartley and Bob 

Shauck of Shauck Livestock 
Farm in Eldon, Missouri. She is 
in the 6th grade at Eldon Upper 
Elementary in Eldon, Missouri.

Kaylee, tell us about your-
self and your family.

My family moved to Eldon in 
June. I have a sister, Ciara, age 9, 
and a brother, David, age 7.  I am 
11 and in the 6th grade. I helped 
grandpa and grandma with their Ka-
tahdin sheep at the Miller County Fair. 
We also went to the Missouri State Fair 
with one yearling ewe. 

I will be joining a 4-H club here 
in Eldon, and taking a sheep proj-
ect this year. I love basketball, and 
hope to play in school. Also I got to 
learn to can and freeze produce from 

grandma’s garden. We spent the bet-
ter part of the summer canning and 
freezing stuff.

Our family also spent some time 
taking small day trips to different ar-
eas around Lake of the Ozarks.

What was your first experience 
with sheep?

When I first saw grandpa and 
grandma’s first set of twin lambs born 

in April. I got to watch them 
grow. Then Lincoln Univer-
sity in Jefferson City talked my 
grandpa and grandma into tak-
ing sheep to the Miller County 
Fair. I went along to help…And 
was hooked on showing sheep.

Next we loaded up and went 
to the Missouri State Fair which 
was really fun. I got to take part 
in the fun lead line.

How did you learn about 
Katahdin sheep?

I was really surprised when 
I learned my grandpa and 
grandma were getting sheep. 
Everyone in grandpa’s fam-
ily has raised cattle. I was even 

more surprised when I learned the 
sheep they were getting didn’t have 
wool—Hair sheep!

Then I started reading up on Katah-
din Sheep. They have an interesting 
history. Shortly after that I saw those 
first twin lambs.

CONTINUED ON PAGE 9

Ewe

Patrick and Brenda Brokaw 

RR1 Box 39 Stronghurst, IL 61480 

(309) 924-1510 

pbbrokaw@monmouthnet.net

Breeder Page at KHSI.org!

PBB Brokaw Farm Sires 

Come check out a great group of lambs!
Superior breeding stock with growth,
muscle, and structural correctness!

Brokaw Farm Katahdins

Focus on EWE-TH: Kaylee Bradshaw

http://www.khsi.org
http://www.khsi.org
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Tell us more about the Missouri 
State Fair lead line.

After the show we learned they 
were having a lead line for everyone 
in the sheep barn. This included a 
number of sheep breeds and dairy 
goats.

We got to dress up in a costume 
and lead our sheep or goat through 
the show ring. I dressed as a “Geisha 
Girl” and led my grandpa’s yearling 
ewe who was wearing a tutu, which 
was pink in color. The ewe loved it.

There was an excellent turnout for 
the event. I can’t wait for next year’s 
Missouri State Fair and another lead 
line class.

What are your plans and goals for 

FOCUS ON EWE-TH:  KAYLEE BRADSHAW, CONTINUED FROM PAGE 8

your Katahdin Sheep?
I plan to get my own ewe for a 4-

H project. Grandpa has said he will 
breed her for free. Then I plan to save 
all of my ewe lambs, and build a small 
flock. My goal is to have enough ewes 
to help put me through college.

Later I would like to exhibit and sell 
some sheep at the Midwest Ram Show 
and Sale in Sedalia, Missouri.

What are your future education 
plans?

I would like to go to college; I am 
not sure what college yet. I have 6 
years to make up my mind. My long 
term goal is to become a lawyer, and 
raise some Katahdin sheep on the 
side.

KHSI periodically posts information on sheep sales and sheep events as a public service.  Post-
ing sale and event information does not imply endorsement or verification of the claims of any 
sale or event. Sales and events posted are not sanctioned by KHSI unless otherwise noted.  
Contact the KHSI Operations Office to ask for your event or sale to be posted.  479-444-8441 or 
khsint@earthlink.net
April 2, 2009**.  Ad commitments and articles for Summer Hairald are due. 

May 1, 2009**.  Proposals for 2010 KHSI Expo Location due to Operations (will accept 
2011 proposals as well)

May 15, 2009.  Deadline to request coat inspection for 2009. Contact KHSI Operations.

June 12-13th, 2009**. SCKA (South Central Katahdin Association) Annual Meeting & Pri-
vate Treaty Sale. Hound River Farm, Hahira GA. Milledge & Roxanne Newton.

Sept 10-12, 2009**.  2009 KHSI Expo hosted by the Pacific Coast Katahdin Association at 
the Benton County Fairgrounds in Corvallis, Oregon

Sept 11-12, 2009. Scott County Hair Sheep Association 2009 Field Day with private treaty 
sales. www.hairsheep.us, Information: Ted Fletcher, 276-940-4051 & Pete Odle, 276-452-
2444.  Held at Natural Tunnel State Park and Cove Ridge Center in Rye Cove/Scott Coun-
ty, VA.

Sales are listed in the Sale Roundup Feature
**- Indicates there is an article with more information in this issue of the Hairald.

Spring 2009 Hairald Calendar

Did your renewal packet get lost in the mail?  
Contact Operations at 479-444-8441 if you 
didn’t receive the letter and form in January.  
You can also download it from the KHSI Web-
site, www.khsi.org  

Type your 

Animal 
Registration 

Forms
with our 

New Form. 
Download from 
www.khsi.org 

“forms”

http://www.khsi.org
http://www.khsi.org
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Kat Ahdin

Hey folks, it’s me, Ole Kat Ahdin here again.   I hear through the grapevine 
that things are really shaping up at Hound River Farm for the 2009 
SCKA get together. Perhaps I’ll get a chance to snoop around there and 

learn a few things. I understand that they have some pretty impressive speakers lined 
up so mark your calendars for June 12-13. They are kicking this shindig off on Friday 
(June 12th) with the arrival of the sale animals and a get together complete with hors 
d’oeuvres. Saturday‘s lineup includes presentations by Dr Charles Parker, Dr Will Getz 
and Dr James Morgan as well as a Hair Coat Inspection class. 

 Shucks, with all the “educating” folks get at them SCKA Annual Meeting and 
Private Treaty Sales, it’s no wonder the group seems to get bigger each year. On top of 
getting to mix and mingle with some of the best Katahdin producers around the coun-
try, being able to buy & sell some mighty fine Katahdin, it’s also a prime opportunity 
to pick up some valuable info. Info that can help promote not only SCKA and the 
Katahdin industry, but also your own Katahdin operation.

For more information, please call or email Roxanne Newton, Hound River Farm:  
mcnjr53@yahoo.com  or 229-794-3456.

Reflections on Being a Farmer By Kat Ahdin

Note:  Kat Ahdin channels her thoughts through Mickie Burris, KHSI member from Smith-
dale, Mississippi.  Kat had a lot on her mind, so we gave her 2 spots in this issue.

Hey folks, it’s me, Ole Kat Ahdin here, just checking in with my usual “ramblings”. As 
I was sitting here thinking of the changes taking place all over this great big world we 
live in, I began to reminisce a bit about a comment made to me by a new acquaintance. 

After going through the usual pleasantries, I was a bit surprised by the response to a question she had 
asked. She inquired about my employment to which I replied that we live on a farm, raise Katahdin 
Hair Sheep, Cattle, and run a home based small livestock equipment business. You can imagine my 
surprise when the first words out of her mouth were, “well, you don’t look like a farmer”. Well, now 
that got me to thinking, not to mention getting this old ewe’s hair standing on end, what exactly 
does a farmer look like? What characteristics does a farmer possess? 

 Then I got to wondering. Do I look like my parents and grandparents? I certainly hope not---
they’re all old ( or dead )! Seriously, I don’t dress like they did or use the same tools they did. But 
then, maybe she was talking about more than just the physical aspects of a farmer. Perhaps it took 
them a bit longer to accomplish the same day to day tasks. They didn’t have the same equipment and 
high tech devices to make life easier, but they got the job done and when they laid their heads down 
at night they did so with a sense of accomplishment, a sense of pride. 

 Do I as a farmer differ from my parents and grandparents? Perhaps I can get things done faster due to some new technology 
and I can keep records on high tech gadgets, but do I possess the most important characteristics? Do I take the same sense of pride in 
my work, raising my sheep, living my life At the end of the day, am I able to honestly say that I did the best job I could do without 
harming anyone or anything unnecessarily in the process? 

 Times they are a changing or so they say. Progress, that innate desire in all of us to get ahead in this world. With things chang-
ing so fast, the unemployment rate climbing, the economy in a downward spiral , it seems a lot of them city slickers are resorting 
more than ever before to a “me and my” mentality. They will attempt to get ahead at all costs and with no regard for others. 

 As for the Katahdin growers, call me naïve, but old Kat here believes that we all want to possess the same integrity, hard work, 
high ethical standards and willingness to always lend a helping hand that our forefathers had. The economy may be in a down-
spin, but by pulling together and each doing our part, the KHSI and SCKA family will survive (individually and collectively as 
an industry) and thrive in 2009 and beyond.  

  Signing off for now, but hope to see you in Georgia!

Everybody Welcome at June 
SCKA Meeting in Georgia

Business 
Card Ads in 
Hairald for 
members 

advertising 
sheep are 
currently 

$15 B/W or 
$25 Color.

http://www.khsi.org
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The KHSI Sale Committee is rounding up all the organized sales that include Katahdins. KHSI periodically posts 
information on sheep sales and sheep events as a public service.  Posting sale and event information does not 
imply endorsement or verification of the claims of any sale or event.  KHSI encourages the use of performance 

records and production data as the primary means of selecting sheep instead of emphasizing visual appraisal typical of 
most shows, sales, and auctions.  Sales and events posted are not sanctioned by KHSI unless otherwise noted.  Contact 
the KHSI Operations Office to ask for your sale to be posted.  479-444-8441 or khsint@earthlink.net.
June 13, 2009**, South Central Katahdin Association 2009 Pri-

vate Treaty Sale. Hound River Farm, Hahira GA. Milledge 
& Roxanne Newton’s farm.  (check the SCKA website, 
www.hair-sheep.com)

June 24, 2009, Midwest Stud Ram Sale. Sedalia, MO. Katahdin 
Sale scheduled for 2:00 PM

September 12, 2009**. 5th Annual Katahdin Hair Sheep Inter-
national Expo Sale. Benton County Fair Grounds, Corvallis, 
Oregon.  Contact Jim Morgan, KHSI Operations for more infor-
mation. 479-444-8441 or khsint@earthlink.net or Events page 
at www.khsi.org. Catalog available 8/21/09

September 11-12, 2009. Scott County Hair Sheep Association 2009 
Field Day with private treaty sales. www.hairsheep.us, Infor-
mation: Ted Fletcher, 276-940-4051 & Pete Odle, 276-452-2444.  
Held at Natural Tunnel State Park and Cove Ridge Center in 
Rye Cove/Scott County, VA.

**- Indicates there is an article with more information in this issue of the Hairald.

Katahdin Sale Round Up

Wes Limesand (ND), John Stromquist (IL), Ken Jessee 
(VA), Pete Odle (VA), Mark Dennis (LA) & Howard 
Brown (OK) looking at 2008 Expo Sale Sheep (photo 
by Karen Kenagy, OR)

Lazy B Livestock, LLC
Howard & Lavonne Brown

Route 1 Box 44 • Prague, OK  74864
405-567-2559 • mapabrown2@yahoo.com •  www.lazybkatahdins.com

HLBHLB

Enrolled in NSIP 
and VSFCP

Fall & Spring lambs sired by:  
Big-Un, Tex, Old Man, Pioneer, 

Passion, Boxcar, Bruiser, Country, 
Traveller, and Git-Her-Dun

Setting the Standard for Tomorrow's Katahdins
Big-Un

Reaching our Potential
We will be bringing sheep to:
SCKA Annual Meeting & Sale, 

June 12-13, Hahira, GA
Midwest Stud Ram Sale,    
June 22-24, Sedalia, MO

5th Annual KHSI Expo Sale, 
Sept. 10-12, Corvallis, OR

FOR SALE STARTING IN MAY
• registered & recorded open ewes (year-
ling up to 7 years old)
• registered & commercial spring lambs
• March/April (2008) ewe lambs exposed 
for fall lambing

http://www.khsi.org
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Tatonka=Growth, Balanced & Proven EPD Trait Leading Sire
3rd in the breed for Proven 60-day Weaning Wt. EPD; 5th in the breed for Proven 120-day Post-Weaning Wt. EPD

Lost Branch Farms

LBF 6069 
with Twin Ram Lambs

“Tatonka”
WRI 6160

Quality 
Registered and 

Commercial 
Lambs Available

Call, email, or 
check our website 

for availability

Where quality is a tradition

Foundation Stock from Rolling Springs Farm and Triple L Farms ∙ Isaiah 40:11
336-384-1390 •  weaver29@skybest.com • www.lbfarms.com

Weaning Wt. (WW) Post-Weaning Wt. (PW) Maternal Milk (MM) M+G % Lamb Crop % Weaned Lbs. Weaned/ Ewe Lambing

2.5 4.2 0.4 1.7 3.8 4.0 2.2

Mark & Sara Dennis
New Iberia, LA • 337-364-0422 

denn907@bellsouth.net

www.countryoakranch.com

Certified Scrapie Free Flock (7 years) 
All COR Breeding Rams & Ewes have A or AA Inspected Coats

Superior Genetics

Katahdin Hair Sheep Breeding Stock Only“If it’s in the RAM, it 
will be in the LAMBS”

Genetics make the Difference
Country Oak RanchCountry Oak Ranch

Make plans to attend these Special Events
Country Oak Ranch will have Katahdins on Display/Sale

SCKA Annual Meeting, June 12-13, 2009; Hound River Farm, Hahira, GA

Midwest Stud Ram Sale, June 22-24, 2009; Sedalie, MO

SCHSA Annual Meeting, Sept. 11-12, 2009; Gate City, VA

Sunbelt Agricultural Expo, Oct. 20-22, 2009; Moultrie, GA
delivery arrangements can be made at these events for a small fuel charge

Lambs born Feb. 2009

Country Oak Ranch MEAT Katahdins
a Dining Experience

#1 COR 08-68 RR, bn 3/24/08, live wt. 145 lbs rail wt. 81 lbs.
#2 COR 08-20 RR, bn 2/22/08, live wt. 185 lbs. rail wt. 101 lbs.
#3 COR 07-42 QR, bn 2/21/07, live wt. 265 lbs. rail wt. 154 lbs.
#4 COR 08-42 QR, bn 3/06/08, live wt. 160 lbs. rail wt. 89 lbs.

Sired by: "MCD New-Generation" RR
 "MCD Power-Up" RR
 "MCD American-Idol" RR

Accepting orders 
for 100% Katahdin 

Breeding Rams

http://www.khsi.org
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WW PWW MM M+G %LC PW
2.3 3.8 0.1 1.3 8.2 2.7

WRI-6104

WW PWW MM M+G %LC PW
1.1 2.2 0.6 1.2 14.3 5.2

WRI-7080

Lee & Cindy Wright
Chilhowie, Virginia

(276)646-3010    (276)698-6079
wrightfarm@comcast.net • www.rollingspringfarm.com

Check out our new web site!!!!
We Are:

• NSIP Enrolled (EPD’s)
• Using 5 Trait Leading Sires
• A Forage Based System
• Supplying Quality Genetics

We Select For:
• Maternal Instinct/Traits
• Growth & Performance
• Parasite Resistance
• TOTAL BALANCE

Make the WRIGHT Choice!

ROLLING SPRING FARM

By Dee Swearingen, California
Editor’s Note: Our members in the 

Pacific Coast Katahdin group sent this 
article about an innovative and important 
use of hair sheep for land management 
in the West.  You’ll have more chances to 
see how Katahdins work in the West at 
the KHSI Expo in September—plan now 
to attend this special learning event and 
sale in beautiful surroundings at Corval-
lis, Oregon.

Terminology Note: Mastication is 
one way to reduce fire hazard and brush. 
A mechanical masticator consists of a 
backhoe-type vehicle with an articulating 
arm. On the end of the arm is a device that 
chops or flails woody vegetation and turns 
woody material into mulch that remains 
on the ground, protecting the soil as well 
as adding nutrients. 

My friend and fellow rancher 
has been working for the 
past four years with hair 

sheep and meat goats as a tool for 
biomass control and environmental 

Creating Fuel Breaks Using Sheep as 
Biological Masticators

enhancement in forest and brush 
lands in Northern California. 

The project began 7 years ago with 
a simple mission to “make a 40,000 
acre area west of Red Bluff fire safe 
and productive for the 65 landowners 
on the east slope of the coast range”. 
The landowners formed a Coordi-
nated Resource Management Plan 
(CRMP), and chose my friend and lo-

cal landowner within the CRMP area, 
Bill Burrows, as their coordinator. 

Adaptive Management Team 
(AMT) members were selected from 
CRMP landowners, government 
agencies, university representatives, 
Cooperative Extension, and  the local 

CONTINUED ON PAGE 15

Before:  Sign reads "Red Barn, Star-
Thistle, 6/26/07" After:  Sign reads "Red Barn, Star-

Thistle, 6/28/07"

http://www.khsi.org
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Do you need color brochures 
about Katahdins to promote your 
sheep?  As a KHSI member, you may 
request 20 brochures for free each 
year, plus an option to order more at 
a modest cost.  These full color glossy 
tri-fold brochures have photographs 
and a good summary of important 
points about Katahdins.  They are 
also designed with space for you to 
write your farm’s name and contact 
information, or to add a printed sticker 
with that information.   Please call 
KHSI Operations at 479-444-8441 or 
email khsint@earthlink.net to request 
brochures.

For events where Katahdins are 
featured, KHSI can provide a shorter 
form of the brochure, breeders’ lists 
and other helpful materials.  We are 

best able to help you if you make your 
request for these items at least 4-6 
weeks before you leave for the event, 
so that there is ample time to get the 
materials gathered and shipped to 
you.  Again, please contact KHSI Op-
erations with your requests.

The Midwest Katahdin Hair Sheep 
Association can provide copies of their 
very useful 40 page black and white 
booklet, titled:  Katahdin Sheep:  The 
Shearless Meat Breed.  These provide 
short summaries and tips on Katah-
dins, including management, registra-
tion, and further resources and you 
might find them especially helpful for 
potential customers new to Katahdins 
and/or new to sheep.  Booklets are 75 
cents each plus shipping, and you can 
save on shipping if you order multiple 

copies.  To order or ask for shipping 
price, please contact Joyce Geiler at 
jgeiler@hotmail.com, by calling her 
at 618-669-2440 or by writing her at 
310 Hug Cemetery Road, Pocahontas 
IL 62275.

KHSI members can also purchase 
a Breeder’s Page at the KHSI web-
site.  It is one page mini-webpage 
that is easily developed. You need 
4 digital pictures of your sheep and 
farm/ranch and text.  You can check 
out the Breeder Pages of other KHSI 
members at the KHSI website. This 
mini-webpage costs $50/year and 
allows changes as often as you like.  
Contact KHSI Operations for more 
information.

RCD (Resource Conservation District) 
to develop a management plan to ac-
complish the stated mission. The plan 
included fuels break development, 
water source establishment, site con-
version of brush to grass, prescribed 
burning, and establishment of peren-
nial grasses and legumes. 

With financial aid from grants, fifty 
seven miles of fuel breaks were estab-
lished, mainly using a Ball and Chain 
technique, along with prescribed 
burns, reseeding, and development 
of springs and reservoirs.

A couple of years into the project it 
was discovered that new “challenges” 
were emerging : 
- how to maintain the fuel breaks far 

into the future
- how to control noxious weeds that 

invaded the fuel breaks
- how to conduct control burns with 

the present Air Pollution restric-
tions and guidelines 

- and how to reduce the cost of me-
chanical treatments. 
The AMT brainstormed many 

options, but only one option seemed 
feasible and doable - you guessed it! 
Introducing large mobs of herbivores 
into the system to control regrowth 
on fuel breaks and to control noxious 
weeds. This resulted in the concept of 
TURNING BRUSH INTO PRODUCT 
and at the same time enhancing the 

environment and controlling the mas-
sive build-up of fuel. 

The CRMP purchased 1000 head 
of hair sheep and meat goats and de-
veloped a planned grazing/browsing 
program using herders and guard 
dogs to traverse the fuel breaks, con-
trolling brush sprout regrowth and 
noxious weeds (mainly Starthistle). 

Here’s what they found: 
1) A combination of sheep and goats 

did a great job in maintaining brush 
regrowth and controlling noxious 
weeds. 

2) Marketing the lambs and kids from 
the mob dramatically reduced the 
costs of management. Premium 
prices were received due to the 
“all natural” meat product. 

3) Establishment of perennial grasses 
and legumes was enhanced by 
seed introduction and letting the 
hoof action of the mob plant the 
seed, particularly when the mob 
was contained in bedding areas 
where the manure build-up was 
greatest.

4) Humus matter (from manure), and 
organic matter (created by hoof 
action breaking limbs into smaller 
pieces) built biological capital in 
improving the soils and minimiz-
ing erosion. 

5) Carbon sequestering was increased 
by transferring carbon from vegeta-

BIOLOGICAL MASTICATORS, CONTINUED FROM PAGE 14

tion into the soil. 
6) Wildlife (particularly deer numbers) 

dramatically increased, especially 
after the mob was relocated to 
new campsites. The deer popula-
tions moved into the vacated areas 
within a few days to feed on the 
high energy, high protein sprouts 
that came after severe browsing by 
the herbivores. 
The CRMP members believe that 

there are more advantages of using 
herbivores than are listed above as 
they gain more anecdotal and sci-
entific data from their monitoring 
activities. 

The CRMP was able to reduce 
the cost of maintenance to $18.65 
per acre after 2 years of adapting the 
mob to working the fuel breaks. They 
have determined that the potential is 
available to provide maintenance and 
possibly create fuel breaks with the 
herbivores, and the cost of manage-
ment could be completely covered in 
marketing the product (meat) from the 
mob. They’ve determined that it takes 
a period of adaptation for the animals 
working the fuel breaks to maintain 
high conception rates and good wean-
ing survival percentages.

Contact Dee Swearingen at 
dvs@shasta.com or Bill Burrows at 
sunflowercrmp@msn.com for more 
information. 

Promoting Your Katahdins

Hairald Publishing Schedule pg. 16
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As energy, hay and grain 
costs increase, efficient & 
optimal use of the forage 

grown on your land becomes increas-
ingly important to remain profitable.  
Here are a few websites with infor-
mation on this timely topic.
http://stockmangrassfarmer.net/  - 

Stockman Grass Farmer website 
quote:  “The Stockman Grass 
Farmer brings its readers the 
latest information on high profit 
grassland ideas from all over the 
world. Each month we profile 
leading farmers and ranchers 
and detail how and why they are 
so successful. A major editorial 
emphasis is the need to structure 

Website Resources –  Grazing & Forages
the grassland farm or ranch so that 
it makes money 10 years in 10.”  
Free copy of publication available 
by calling 800-748-9808 or going to 
the website and requesting a free 
copy. Editor’s Note: This publication 
will help livestock producers think out 
of the box for an alternative source of 
information.

http://www.afgc.org/mc/page.do 
- The American Forage and Grass-
land Council (AFGC) is dedicated 
to advancing the use of forage as a 
prime feed resource.  Membership 
includes producers, academics, 
businesses and foundations.  They 
have a newsletter and annual meet-
ings that bring together producers 

and academics to learn about using 
forages. 

http://www.behave.net/ - “BEHAVE 
is a research and outreach program 
aimed at understanding the prin-
ciples that govern diet and habitat 
selection.  We are dedicated to 
inspiring and enabling people to 
understand and use knowledge 
of behavior, ours and other crea-
tures, to discover sound ecologi-
cal, economic, and social solutions 
to land management issues, and to 
work with others to reconcile dif-
ferences of opinion about how to 
manage landscapes. We are head-

CONTINUED ON PAGE 17

The schedule for publishing the remaining 2009 issues of the Katahdin 
Hairald has been established and deadlines are below. The following 

explanations may be helpful for your decision-making about ads.  The Hairald 
has two types of ads, Classified Ads and Display Ads. Classified ads are word 
ads that are listed in the classified ad pages.  Display Ads are 1/8 (business 
card), 1/4, 1/2 and whole page black & white or color. Individual members 
can commit for 4 consecutive display ads and receive a 10% discount.

Commitment for the size and color or black/white choice for “display ads” 
is typically due 10 days prior to the content, so that the KHSI Operations Office 
can plan (map out) the Hairald.  Content of display ads is due to closer to the 
publishing date so that they are timely. Please communicate your commit-
ment to both KHSI Operations (khsint@earthlink.net, 479-444-8441 and Gail 
Hardy at Xpressions; gail@xpressionsonline.us or 479-439-0726)

Display Ads can be provided to KHSI as camera ready ads (ready to pub-
lish) or the advertiser can work with KHSI to have Gail Hardy of Xpressions do 
their display ad design. KHSI has no preference whether Display Advertisers 

do their own design, work with their advertising person or contract with Xpressions to do their ad.
The Katahdin Hairald is printed and mailed by Herald Printing of New Washington, Ohio, the same company that 

prints The Shepherd magazine, a national sheep magazine. To save on postage costs, the Katahdin Hairald is mailed 
bulk rate. This means that delivery is typic ally one to three and half weeks following mailing.

2009 Katahdin Hairald 
Publishing Schedule

The Katahdin Hairald arrival in mailboxes typically ranges from 1 – 31⁄2 weeks following the mailing date.

Summer Fall Winter
Article Deadline April 2 June 26 Oct. 14
Display Ad Commitment Deadline 
(including size of ad) April 2 June 26 Oct. 14
Classified Ad Content due to 
Operations April 14 July 7 Oct. 27

Display Ad Content Due to Xpressions April 14 July 7 Oct. 27
Mailing Date (Bulk Mail) May 8 July 31 Nov. 20

http://www.khsi.org
http://www.khsi.org
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Did you send in your 2009 dues?   
Did you check your farm listing?quartered at Utah State University with collaborators from across the U.S. 

and around the world.” Editor’s Note: A very interesting group that uses 
behavior of grazing animals to solve weed, invasive species 
and management issues.

http://forages.oregonstate.edu/  index.cfm -  Based at Or-
egon State University, “The Forage Information System 
is a comprehensive resource for forage-related topics, 
including Extension, research, and teaching informa-
tion. The website has over 5000 pages of information, 
images and resources.”

http://aes.missouri.edu/fsrc/ - University of Missouri’s 
Forage Systems Research Center (FSRC) is based in 
Linnaeus, MO.  While their primary focus is beef cattle, 
there is plenty of overlap for sheep producers. Editor’s 
Note: FSRC has been a leading and innovative research center 
for years.  Jim Gerrish, whose articles have been  reprinted in 
the Katahdin Hairald worked at this center for many years.

WEB RESOURCES, CONTINUED FROM PAGE 16

Pictured left:  "Winter Ewes", 2005 KHSI Photo 
Contest 2nd Place - Best Promotion, photo by Cathy 
Stahlman, Ames, IA
Pictured right:  "Julie & Twins", 2005 KHSI Photo 
Contest 1st Place - Best Promotion, photo by Joyce 
Geiler, Pocohontas, IL

 
 

 

Registered & Commercial Breeding Stock 
Member of NSIP • EPDs Available 

RR & QR Lambs Available in June 2009 

Jody and Amie Winstead 
Powder Springs, TN 

(865) 742-9702 • jaw013198@aol.com 
For More Info - Visit our Breeder Page at khsi.org 

Visit 

Registered & Commercial Breeding Stock 
Member of NSIP 

Warm Springs Katahdins
David and Nancy Maddox • Warm Springs, GA

Certified VSFCP • Enrolled NSIP
One hundred ewe flock

Breeding Katahdins since 1999
Utilizing Ranch Manager software 

Selecting for High EPDs

dbmaddox@windstream.net • 706-655-3407
www.warmspringskatahdins.com

JUBILEE FARM
Laura & Doug Fortmeyer

Fairview, Kansas
25 years experience with Katahdins

NSIP since 1994 • SFCP Certified flock

Registered & commercial breeding stock
Born on pasture, Raised on pasture

785-467-8041 • jubilee@jbntelco.com

http://www.khsi.org
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White Post Farm 
A Significant Difference 

John and Marian Stromquist 
White Post Farm • Durand, IL 61024 • Phone 815-629-2159  

Stromquist@stateline-isp.com • www.stromquist-katahdins.com

Lambing is 
going Great!
We will have an excellent 

offering this summer.
certified scrapie free

http://www.khsi.org
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Kay Cloyd, Secretary
President Ron Young called the 

meeting to order at 8.05 pm EST.  
Other board members present 

were:  Mike Seipel, Howard Brown, 
Leroy Boyd, Wes Limesand, John 
Stromquist and Kay Cloyd.  Also 
present were Jim Morgan and Teresa 
Maurer of Operations.

Secretary’s report:  Corrections 
or additions to the minutes from 
the Maryland general meeting and 
the Board of Directors meetings was 
called for.  It was noted that the refer-
ence to the Contract with operations 
should be changed to job description.  

Treasurer’s report was approved as 
reported.  Jim Morgan reported that 
the checks and monies associated with 
the annual meeting had not all been 
processed so the amount in the bank 
is only an approximation.  We have 
approximately $59,000 in the bank.

NEW BUSINESS:
Kay Cloyd moved  to accept the 

following resolutions: Mike Seipel 
seconded the motion.

KHSI Board of Directors Conference Call Minutes 
- October  23, 2008

Be it resolved that signatures for all 
KHSI accounts, and the safe deposit box 
be as follows:  Ron Young, President, Kay 
Cloyd, Secretary-Treasurer and Teresa 
Maurer, KHSI Operations.

Be it resolved that KHSI Operations is 
directed to continue to schedule renewals 
of current KHSI  CDs at the Bank of Fay-
etteville so that one CD matures each three 
months.  Be it also resolved that face value 
and interest are automatically reinvested 
as they mature, unless otherwise directed 
by the KHSI board of directors.

Ron called for a vote on these reso-
lutions: Motion passed.

Jim Morgan reported that the 
checks had been sent to the consigners 
of the annual sale in September. 

There was a discussion about the 
need to have a set of guidelines for the 
host of the annual meeting. Jim said he 
would work on several different ap-
proaches to this since each host has 
a unique situation when putting on 
the event.  Some hosts have consid-
erably more funding and resources 
than others- so to try to make out one 

set of rules for all situations would be 
difficult.

OTHER BUSINESS:
Howard Brown addressed the 

board to say that according to the by-
laws, Wes Limesand was no longer a 
member of KHSI and therefore not 
eligible to be a board member.  Ron 
Young corrected him saying that Wes 
was a member and has now purchased 
a membership under his own name.

Some discussion followed. Ron 
Young replied that the question of 
Wes’s membership is a matter of in-
terpretation of the bylaws and at this 
point, any motion or discussion of this 
is out of order.

He called for an adjournment:  
Mike Seipel moved to adjourn.  Kay 
Cloyd seconded it. Motion passed.

Lee Wright, Superintendent,      
Virginia Tech Southwest AREC,  

Glade Springs, Virginia
I am very pleased to announce 

that the Virginia Tech Glade Springs 
Research Center has received a grant 
to investigate the role of hair sheep 
genetics in Southeast USA lamb pro-
duction. The Virginia Tech Southwest 
Agricultural Research & Extension 
Center, (SWAREC), would like to ex-
tend our gratitude, and appreciation 
to all those in the Hair Sheep industry 
who supported our recent efforts in 
obtaining grant funding for a new 
sheep facility at the Center. We were 
recently awarded $250,000 for the es-
tablishment of a new livestock facility 
to accommodate the continued sheep 
research efforts at our Center for fu-
ture years to come.

The grant was awarded to the Cen-
ter by the Virginia Tobacco Indemnifi-
cation and Community Revitalization 
Commission. The Tobacco Commis-
sion is a 31-member body created by 

Glade Springs Center Receives Hair Sheep Grant  
the 1999 General Assembly. Its mission 
is the promotion of economic growth 
and development in tobacco-depen-
dent communities, using proceeds of 
the national tobacco settlement. The 
Commission has looked favorably 
upon many aspects of the livestock 
industry in the regions which it sup-
ports over the past several years. They 
have also taken a keen interest in the 
hair sheep industry due to its recent 
expansion, and have been influenced 
by the excitement of the growing 
population of hair sheep producers 
in Southwest Virginia. 

The SWAREC received support 
for this grant proposal from Katah-
din Hair Sheep International, Vir-
ginia Sheep Producers Association, 
Scott County Hair Sheep Association, 
Southwest Virginia Agricultural Asso-
ciation, and the Virginia Farm Bureau. 
To all of those who sent letters and 
made calls on behalf of the research 
efforts here at the Center, we truly 
appreciate your support, and thank 

you for your efforts in promoting the 
sheep industry.

In 2008 the SWAREC purchased 52 
registered Katahdin ewes to add to the 
80 wool/hair crossbred sheep at the 
Center utilized for research. These 
ewes, and our 6 Katahdin breed-
ing rams, are from registered NSIP 
flocks around the country, and the 
SWAREC flock is already enrolled in 
NSIP. We expect these animals to pro-
vide an outstanding base for the next 
generation of research efforts. The 
anticipated research will emphasize 
potential for genetic improvement of 
parasite resistance and crossbreeding 
and will identify selection strategies to 
improve carcass merit and meat qual-
ity. We would also like to incorporate 
a pasture based ram testing facility in 
the future as funding becomes avail-
able.

If you would like more information 
about our work at the center, please 
contact me lrite@vt.edu or call me at 
276-944-2200.

Don’t Forget to send 
in 2009 dues, renewal 

form and surveys

http://www.khsi.org
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The Katahdin Hairald is the official publication of Katahdin Hair Sheep International, which provides education 
about:
•   registering individual Katahdin sheep and recording performance
•   maintaining the distinct identity of the Katahdin breed
•   approaches to promotion and marketing
•   summaries of research and development related to the breed

2008-2009 Board of Directors
President:  Ron Young, buckeyea@metalink.net, 419-495-2993, Ohio
Vice President:   Wes Limesand, Wesley.Limesand@ndsu.edu, 701-235-2114, North Dakota
Secretary/Treasurer: Kay Cloyd, kaycloyd@cs.com, 859-254-2840, Kentucky
Director:  Leroy Boyd, zacabc1@netscape.net, 662-323-3169, Mississippi
Director:  Howard Brown, mapabrown2@yahoo.com, 405-567-2559, Oklahoma
Director:  Mike Seipel, mseipel@truman.edu, 660-768-5744, Missouri
Director:  John Stromquist, Stromqist@stateline-isp.com, 815-629-2159, Illinois

Honorary:  Charles Brown, Piel Farm, cwbiii@localnet.com, 207-876-4430
Honorary:  Charles Parker, cfparker@aglaia.net, Ohio

Canada Representative:  Darlene Jordan, ran.dar@sasktel.net, 306-746-4361
Mexico Representative:  Dr. Alejandro Ferrer, ferreralejandro@yahoo.com, 011-522-712-3109 

KHSI Registry:
• Carrie Scott, 777 Winrock Drive; Morrilton, AR 72110       
 Phone:  501-652-0470; FAX:  501-727-6347; khsiregistry@yahoo.com
• Contact the Registry with questions about registration, recording, transferring, upgrading procedures.  Send the fol-

lowing to the Registry:
 -  Completed membership applications, renewal forms and dues
 -   Completed forms for registering, recording and transferring Katahdins 
• Office Hours (Central time):  Monday to Friday 9 am- 5pm.  Answering machine & FAX accessible 24 hours.

KHSI Operations:
•     Jim Morgan and Teresa Maurer; PO Box 778; Fayetteville, AR 72702-0778
      Phone and FAX: 479-444-8441; khsint@earthlink.net
•     Contact Operations for the following:  

- Request inspections before May 15
- Information packets sent to public
- Forms for: breed history, breed standards, membership, 

renewal, BLANK animal registration forms and instruc-
tions, other KHSI information.  Note:  printable forms 
available at the website, www.khsi.org.

- Address changes or other corrections on printed list or 
Web

- Brochures (20 free per member per year; additional at 
cost) & promotional items

- Information on members with sheep for sale, anyone 
wanting to buy sheep

- Articles, ads, and comments to be published in the 
Katahdin Hairald

- Volunteer for KHSI Committees
- Annual meeting information

•     Office Hours (Central time): Monday mornings 11 am-2 pm, and Monday and Tuesday evenings 7-10 pm.  Calls at 
other times will be answered personally whenever possible.

•     Answering machine, FAX and email: available for messages 24 hours per day.  PLEASE CALL before sending a  
fax.

KHSI Committees: (Call 479-444-8441 to volunteer; Committee Chairs listed with committee)

Commercial Marketing: Ron Prokop 
Breed Improvement Guidelines:  Laura Fortmeyer 
– 785- 467-8041
Hairald Publishing:  Wes Limesand - 701-235-2114
Registry Liaison:  Leroy Boyd - 662-323-3169

Promotion: Kay Cloyd - 859-254-2840
Nominating/Election: Mark Dennis - 337-364-0422
Youth/Education:  Mike Seipel - 660-768-5744
Sale:  Wes Limesand - 701-235-2114
Website:  John Stromquist - 815-629-2159

KHSI Member’s Guide 01/09
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Classified sale ads for Katahdin or Katahdin-cross sheep are free to all KHSI members in the Katahdin Hairald and at the KHSI 
website.  For the Hairald, please limit length to 40 words.  Sheep Wanted Ads can be placed for free for non-KHSI members.  Ads 
for the Summer 2009 Hairald are due April 2, 2009.  Contact KHSI Operations, 479-444-8441 or khsint@earthlink.net

Classified Ads

SHEEP WANTED SHEEP FOR SALESHEEP FOR SALE

LOUISIANA
Butcher Lambs. Meat Lambs. 50-100 
lbs. Nabill Kased has opened a cafe 
along with his ethnic grocery store 
in the suburbs of New Orleans. He 
needs meat for both and has asked 
me to contact Katahdin breeders. He 
wants to feature Katahdin lambs at 
both places. He is working toward 
farm fresh semi-organic eatery. Please 
call him if you can deliver lambs. 504-
400-2191. Posted by Les Jordan, KHSI 
member from Mississippi

ALABAMA
Southern Alabama. Registered Ex-
posed Yearling Ewes. Exposed to 
red & white ram bred by Fred and 
Barbara Pugh. $1000 firm for the 
five. 6 yr old ewes to sell after lambs 
weaned. Certified Scrapie Free (SFCP). 
Rhonda Kelmer, Atmore, AL. 251-446-
7587, ricochetaussies@yahoo.com, 
www.ricochetfarms.com 

COLORADO
Western Colorado. Katahdin Ewes. In 
Delta CO. Chet & Amy Wise, 970-874-
5439 logos423@gmail.com

ILLINOIS
Southern Illinois. Three Registered 
Exposed Yearling Ewes. Out of room, 
lots of new lambs on the ground, need 
to let these girls go. All for $600 or 
individually, $250. Weights & stats 
available. SFCP - Certified Free. Joyce 
Geiler in Pocahontas; 618 669-2440; 
jgeiler@hotmail.com
Northern Illinois. Registered Ram 
Lamb. White RR April 08 ram 
lamb with good growth, length 
& muscle. Excellent blood lines. 
Randy Grover, Cornerstone Farm 
in Winnebago IL, 815-226-1346 or 
reliabilt@comcast.net
Registered Proven Mature Rams. 2 
yr old brown registered ram, pro-
duces large lambs. 2 yr old white 

commercial ram. Reese Farms, 
618-550-6321, roxy@ksu.edu, 
http://www.freewebs.com/
reesefarms

INDIANA
Southern Indiana. Registered Ex-
posed RR & QR Ewes. 52 registered 
exposed ewes. Good bloodlines. Will 
start lambing April 10. $225 each. 10 
or more $200 each. 3 RR rams born 
Feb 08 $350 each. Larry & Linda Ter-
rel 812-620-4333, 812-620-7547 New 
Pekin, IN

KENTUCKY
Northern Kentucky. Registered Ex-
posed Ewes. Moving & flock can’t 
go with us. Certified Scrapie free 
(SFCP). Grass fed, little to no winter 
grain. Shannon Ulrich, 606-584-7637 
or galationworker@yahoo.com, 
Mayslick KY

MARYLAND
Southern Maryland. Registered Ram 
& Ewe lambs. Born Mar 08. Muscular, 
fast growing from prolific ewes. Scra-
pie resistant by genotype. Also two 
RR yearling rams. Mill Branch Farm 
in Huntington. NSIP, SFCP, photos 
available. Linda OBrien 301-855-0716. 
lmobrien@earthlink.net

MISSISSIPPI
Southern Mississippi. Registered 
Yearling Rams. Red with white face. 
$300. White QR yearling ram $200. 
Les & Amanda Jordan. Enawoods 
Farm in Summit MI 601-684-1205, 
lajordan@wildblue.net

OKLAHOMA
Northern Oklahoma. Registered Twin 
Born Yearling Ram. SFCP Mary Jane 
Rice, Barnsdall, OK 918-846-2426 or 
mjr1238@aol.com 
Exposed Registered Ewes & Commer-
cial Ewe Lambs. Shadow J Ranch, 25 
ewes. Age range: 08 lambs to 04 ewes. 
Older ewes lamb Jan-Mar. Grass fed 

& little to no grain used in the win-
ter. SFCP-certified free. 918-606-1465 
or shadowjsranch@cs.com, Nancy 
Johnson in Glenpool.

TENNESSEE
NE Tennessee. Registered Mature 
Ewes & RR Ram Lambs. Highly pro-
ductive older ewes. DNA tested & 
$150 ea. Select RR Ram Lambs. Good 
length of body & muscling. $350-$450. 
Photos available. Glenmore Farms at 
423 272-9673 or carolrabalais@hotma
il.com, Website: GlenmoreFarms.Far
ming.officelive.com

TEXAS
Reduced Price. Drought. Regis-
tered Ewes with Lambs at Side. 50 
Registered/Recorded ewes started 
lambing 1/26. If sold before wean-
ing, lambs go with ewes ($175/ewe 
including lambs). NSIP, SFCP-certi-
fied free. RoJo Ranch in Caldwell. 
Robert Elliott, rancherob@aol.com 
Promotion. Buy 25 ewes & receive a 
ram & guardian dog.
North Texas. Registered Ewes & Ewe 
Lambs. Sired by RR rams. Good, 
healthy, productive ewes. Good 
selection. $150-$300. 972-544-8909 
mwbowsher@msn.com Ferris TX. 
Mary Bowsher
Lambs, Yearling Ewes & Proven 
Ewes. RR & QR lambs. Lambs born 
12/14/08 to 1/10/09. Two yearling 
ewes for sale, one RR & one QR. A 
few proven QR ewes. Information at 
http://www.gvtc.com/~grakeep/. Or 
Patty Mundine, grakeep@gvtc.com, 
830-540-3677, 830-556-5118. $200 to 
$500 in Harwood.

VIRGINIA
Registered Bred Ewe Lambs & Year-
ling Ewes. Can sell 20 - 25 head. 
Exposed from 11/28/08 on. $225/ea 
OUT OF HAY & need to sell to buy 
hay for flock. Quality ewes bred to 
quality rams. SFCP. Teresa Glass, 

SHEEP FOR SALE
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only shows three ewes, over 140 ewes 
have been evaluated (Bielek in OH, 
Morgan in AR, Dr Burke’s USDA-
ARS flock in Booneville, AR).

We can start to answer the ques-
tions in the article title. a) Do your Ka-
tahdin ewes differ in worm parasite load 
at lambing? Answer: Yes, preliminary 
results indicate that Katahdin ewes 
can have large differences in worm 
load at lambing. b) Is the difference 
important? The differences in FEC at 
lambing (such as those seen in Figure 
1) could be large enough to be of con-
siderable management importance. 
At this point, researchers do not 
know how much of the difference in 
FEC during the periparturient period 
is genetic and how much is environ-
ment (nature versus nurture). If 95% 
of the difference is environment and 
only 5% is heritable, it will be very 
hard to select for genetics to decrease 
the periparturient rise. If 40% of the 
difference in the periparturient rise 
is heritable, it will be much easier to 
make genetic improvement and iden-
tify ewes that are resistant to worms 

during gestation and lactation. At the 
least, shepherds can choose manage-
ment methods that minimize the FEC 
load in lambing ewes. Quality nutri-
tion is one management approach that 
should decrease survival of worms in 
the ewes.

In the next few years, several of 
us hope to identify ewes with repeat-
edly low fecal egg counts during the 
periparturient period and determine 
if this trait is heritable. It will take the 
collaboration of several breeders and 
agricultural scientists.

The author thanks all the breeders that 
are participating in the project (Kathy & 
Jeff Bielek of OH; Milledge & Roxanne 
Newton of GA; Donna Stoneback of 
PA; Sue & Dave Ingram, MO) and the 
researchers (Dr Joan Burke, USDA-ARS 
of AR, Dr Jim Miller of Louisiana State 
University Veterinary Medical School 
and Dr Dave Notter of Virginia Tech). 
The author also thanks Dr Charles Parker, 
Ohio State University Emeritus and Dr 
Bill Shulaw, Ohio State University for 
their advice and encouragement.

PARASITIC WORM LOAD, CONTINUED FROM PAGE 6

glassview@hotmail.com 540-291-
1784, In Natural Bridge Sta

WASHINGTON
Eastern Washington. Registered, Ma-
ture Proven Ram. Used two breed-
ing seasons (2 yrs old this summer). 
Out of Montana & Canadian sires. 
Sire is a VJ ram. Dam is BSA bred. 
$200. Jake Wheaton, 509-935-0729, 
atvs@netscape.com, Addy , WA

 WISCONSIN
Purebred RR Ram Lambs. Born Apr 
08. Twin-born of dam & sire who 
were twin born. Pasture raised, very 
good growth rate. Magnificent looking 
animals! Jeff & Rita Winter, 715-536-
8613 or jswdc@dwave.net & put “ram 
lambs” in the subject. Merrill WI.

Classified Ads, 
continued

SHEEP FOR SALE
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Round Mountain 
Katahdins

Selecting for stock with balanced EPDs 
and superior Lbs Lamb Weaned

Jim Morgan & Teresa Maurer
NW AR • 479-444-6075

jlmm@earthlink.net

Performance-Based Selection on Pasture

check out our Breeder Page 
at www.khsi.org

NSIP, SFCP
certified scrapie free

• Website Design & Maintenance
• Color Magazines • Brochures

• Marketing Materials – online & print 

Gail M. Hardy – 479-439-0726
gail@xpressionsonline.us • www.xpressionsonline.us
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The 2009 KHSI Expo Sale will be held on Saturday September 12, 2009 at noon in Corvallis Oregon.  
Requirements for the 5th Annual KHSI Expo Sale are listed below. 

Animals need to arrive in Corvallis by 5 PM on Thursday, September 10th.  If sellers or buyers would 
like to be on a list to provide transportation or share transportation costs, please contact Jim Mor-
gan, KHSI Operations at khsint@earthlink.net or call 479-444-8441 or contact Wes Limesand at 701-
235-2114

The consignment forms will be posted at the KHSI website, www.khsi.org (events page) or avail-
able from KHSI Operations by July 1. 

If you have any questions, contact Jim Morgan in the KHSI Operations Office, 479-444-8441 or 
khsint@earthlink.net 
• KHSI registered Katahdins are eligible. 87.5% ewe lambs can also be consigned
• Sale animals must not be docked or clipped 
• Accurate recording of date of birth, type of birth (1-2-3-4), and type of rearing (0-1-2-3-4 measured 

at 30 days of age), must be provided for each animal 
• Dam production records are required (number lambs born/reared each year of production)
• 60-day weight must be provided (taken on or around 60 days of age; 45-90 days of age, but prior 

to weaning). The date at which this weight is taken must be recorded.
• Birth weights and 120 day weights are optional, but are highly recommended. 
• Consignment Fee of $20. Classes include: Rams & Ewes for the following ages. Yearlings (9/1/07-

8/31/08), Fall (9/1/08 - 12/31/08), Jan 1-Feb 15 born, Feb 15-Mar 31 born, April 1 and after 
• Interstate Health Certificates (B. ovis tests for rams) and Mandatory or Scrapie Flock Certification 

Program Tags are required.
• Consigned animals are required to have been bred and raised by the consignor
• One yearling ewe or ewe lamb must be consigned for each ram. 

KHSI 2009 EXPO SALE REQUIREMENTS

TMD

Found running around outside in -10 
below zero & she's doing great!

Some early lambs this year, but the majority 
will come in March.

Even with snow drifts over the fence tops & record-breaking 
-42 below zero, Katahdins thrive in the bitter north country.

Tom & Maria Dosch
Frederick, SD • 605-329-2478

ewemad@nvc.net • www.geocities.com/ewemad

DOSCH KATAHDINS

http://www.khsi.org
http://www.khsi.org
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Karen Kenagy and Debra Blake, 
Oregon

The Pacific Coast Katahdin Hair 
Sheep Association and Katahdin Hair 
Sheep International look forward to 
welcoming you to the Benton County 
Fairgrounds at Corvallis, Oregon.  
Mark your calendars and join us for 
this exciting event!   Come a little 
early to enjoy the beauty of Oregon, 
see Katahdins and mingle with shep-
herds and their family and friends at 
the Thursday evening reception.   

At the workshops on Friday Sep-
tember 11, we are pleased to welcome 
Dr Kreg Leymaster, a well-known 
Animal Research Geneticist with the 
USDA, as one of our speakers. He has 
done extensive studies of Hair Sheep 
breeds as easy care sheep and has lots 
of interesting data showing how Hair 
Sheep fit into today’s breeding pro-
grams.   You will also hear Dr Woody 
Lane, a Livestock Nutritionist who 
has worked with ranchers in the US, 
Canada and New Zealand.  He teaches 
classes in animal nutrition, forage and 

2009 KHSI Expo and Sale Sept 10-12
pasture management and runs a live-
stock consulting business.  We are 
also excited that Dr Charles Parker 
has agreed to talk about the role of 
hair sheep in the US Sheep Industry.  
More presentations are being planned, 
with topics such as parasite control, 
marketing,  KHSI hair coat inspection 
training and more.

On Saturday September 12, the 
KHSI Sale brings together some of 
the nation’s top quality stock from 
around the country. This is a unique 
opportunity for Western breeders to 
acquire new genetics for your flock!

All events will take place at the 
Benton Co Fairgrounds. The fair-
ground has a good RV Park on the 
grounds, with showers and hookups. 
Tent camping is also allowed.  Several 
nearby hotels offer a range of prices 
and services.

Getting there:  we have seen some 
excellent sales on airfares recently!  
Portland and Eugene are the 2 closest 
airports (1-2 hours away with shuttle 
or rental cars available) and are served 

by most major airlines.  You may also 
want to consider flying into Seattle 
which is about 4-5 hours away.

We know that extra planning will 
be needed to get your animals to the 
2009 Expo Sale in Oregon.  KHSI is 
offering to help you with that by 
coordinating your needs with others 
who may be transporting animals to 
or from the sale.

Animals need to arrive in Corval-
lis by 5 PM on Thursday, September 
10th.  If sellers or buyers would like to 
be on a list to provide transportation 
or share transportation costs, please 
contact Jim Morgan, KHSI Opera-
tions at khsint@earthlink.net or call 
479-444-8441 or contact Wes Limesand 
at 701-235-2114.

The sooner we know what you 
need, the sooner we can start helping 
you find options for getting your ani-
mals to this unique sale opportunity!

Animal Transport to 
Sept. 12 Expo Sale

Grass Valley, CA, NE of Sacramento
Ruth & Robert Bleau

530-268-4699 • blueoaksranch@sbcglobal.net • www.blueoaksranch.org

All stock DNA tested 
& parasite resistant

Blue Oaks Ranch

Improve your Flock with Blue Oaks Stock

Lots of babies on the ground

Ewe lambs 
and Ram 

lambs ready 
to leave by 
mid-March

Nice Rams from 
5 bloodlines, 
Bred Yearling 
Ewes, & Ewes 

with their Lambs

AVAILABLE 
NOW!

http://www.khsi.org
http://www.khsi.org
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Theme: Explore the Future 
of Hair Sheep Breeds in North America

Enjoy Oregon's Natural Beauty

Reach New Customers 
at the Expo Sale

5th Annual KHSI Expo & Sale
Make Plans to Join Us Sept. 10-12 at the

Corvallis, Oregon

2009 Program Highlights (Tentative Schedule)
Thursday, September 10:  Sale sheep check-in, tour of Oregon State sheep farm & 

other agricultural activities, evening social
Friday, September 11:       Workshops featuring internationally-known speakers, 

including Drs Kreg Leymaster, Woody Lane and Charles 
Parker

Saturday, September 12:    5th Annual KHSI Expo Sale & Coat Inspection Training

For more information contact KHSI Operations
479-444-8441 • khsint@earthlink.net

Local host:  Pacific Coast Katahdin Hair Sheep Association

http://www.khsi.org
http://www.khsi.org


KHSI
c/o Jim Morgan & Teresa Maurer
P. O. Box 778
Fayetteville, AR  72702-0778
479-444-8441
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“Instant” 
Fence!
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